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Pink Offers Program 
For Curbing Excess 
Commission Payments 


Suggests Cooperative Action by 
New York Exchange and 
Insurance Department 


SOUNDS WARNING ON RATES 


If Voluntary Moves Fail He May 
Ask Legislature for Power to 
Fix Commissions 








Addressing representatives of all com- 
panies belonging to the New York Fire 
Insurance Exchange, including many of 
the most able fire insurance company 
executives in this country and numerous 
leading agents, Insurance Superintend- 
ent Louis H. Pink of New York on 
Wednesday at a special meeting of the 
Exchange proposed a cooperative plan 
of action to solve the excess commis- 
sion evil in the New York metropolitan 
area. In the event, however, that such 
voluntary measures as may be adopted 
by the Exchange and by the Department 
are not effective in curbing the payment 
of excess commissions the Superintend- 
ent announced that “appropriate amend- 
ments to the insurance law will be 
sought to extend the authority of the 
Superintendent of Insurance directly 
over acquisition costs with particular 
reference to the payment of commis- 
sions.” 


Lower Rates Also Threatened 


In addition to seeking state control 
over commission rates, in the event only 
that voluntary control over commission 
payments fails, Superintendent Pink told 
the fire insurance business that “we shall 
also make a general survey of the effect 
of excess commission payments on the 
general fire insurance rate structure to 
the end that fire insurance rates may 
be so revised that the payment of excess 
commissions cannot be continued by 
any who give serious thought to the 
effect of their acts upon the financial 
stability of the companies and _ the 
agencies.” 

There is, however, no intention of 
the New York Insurance Department 
to take the drastic action outlined by 
Superintendent Pink to underwriters 
and producers Wednesday if the fire 
imsurance business can handle the ex- 
cess commission problem itself. Mr. 
Pink said that the Exchange has co- 
Operated with the Department to the 
fullest extent and if this cooperation 


(Continued on Page 32) 




















TS a: Page 18 
Brokers & Agents..................... “i 
| — 
Casualty & Surety... ~ % 





eestemeeeneees ey 























NEW YORK, FRIDAY, JUNE 26, 1936 $3.00 a Year; 25c. per Copy 



































PHOENIX 


Assurance Company, Ltd. 
of London 


55 Fifth Avenue, New York 











Metropolitan-Suburban and Brokerage Dep’ts. 








i 90 Maiden Lane 
1782 - - 1936 
cerenpaste 1 ime-tested Depression-proof 
“ Indemnity Company 













55 Fifth Avenue, New York 


Eastern Department, 90 Maiden Lane 




















=e 

















Oldest of Old Stories 


A few days ago this man died, rather suddenly. It was 
found that,—although for two years he had repulsed every 
Agent with the statement that he had all the insurance he 
needed,—he hadn't a dollar of insurance. But he did leave a 
widow, and an eighteen-years-old son, who was to have entered 
a technical school in the Fall. 


This is the resultant situation:—The son has given up his 


professional career, and he and his mother, both of them 
without art or business experience, are endeavoring to find 
employment with compensation sufficient to support them. 


This is one of the oldest of old stories in life insurance 
experience,—death of the father, no provision for the mother 
and the children, the mother searching for work, the lives of the 
children crippled by education limited for want of means. The 
incident supplies one more motivating story, usable with a 
reluctant prospect. 
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Missouri Report On 
Modern Woodmen 
Criticises Practices 





Examination Shows Excess of Lia- 
bilities and Reserves Over 
Admitted Assets 


WARNS ON EXPENSE FUND 


Superintendent O’Malley Points to 
Need of Putting Fraternal 
on Sound Basis 








State Superintendent of Insurance R. 
Emmett O’Malley of Missouri in his lat- 
est move in the fight he has been direct- 
ing to force fraternal insurance societies 
operating in Missouri to submit to the 
same regulations as old line legal reserve 
life insurance companies, on June 20 
filed with the Insurance Department a 
report of the examination made as of 
June 30, 1935, of the affairs of the Mod- 
ern Woodmen of America. Highly crit- 
ical of the practices used in the conduct 
of the business of the society and of its 
administrative officers the report esti- 
mates that as of June 30, 1935, there was 
an excess of liabilities and reserves over 
admitted assets in the benefit and re- 
serve funds (including the junior depart- 
ment) of $12,207,516. 

However, from this amount there is 
deducted $3,921,194, which represents the 
excess of admitted assets over liabilities 
in the general fund, reducing the excess 
of liabilities and reserves in the two ac- 
counts to only $8,286,322. This should 


not be interpreted as meaning that the 
fraternal society is insolvent in a strict 
sense of that word, since under the stat- 
utes that apply to fraternal insurance 
such an organization is never insolvent 
so long as it can meet death claims and 
other obligations as they mature. Under 
by-laws of such organization it is per- 
missible to impose special assessments 
against the membership to make up.‘any 
excess of liabilities and reserves over 
assets that may be needed. Or rates 
may be increased when necessary. -> 


Fraternals Opposed Insurance Code 


Superintendent O’ Malley has interpret- 
ed the result of his department’s exam- 
ination of the Modern Woodmen as. ex- 
plaining the bitter opposition of the,¥ra- 
ternal insurance organization to the new 
insurance code for Missouri which failed 
of passage at the 1934 session ofthe 
Missouri General Assembly. In that ‘tode 
he sought to require the fraternals ,writ- 
ing legal reserve insurance to conform 
to the same rules and regulations a&ttheir 





competitors—the old line legal rve 
mutual and stock insurance companies. 
Later Superintendent O’Malley#hled 


suits to collect from the fraternals the 
premium tax paid by other life insurance 
companies. Following that move by the 
department leaders of the fraternal so- 
cieties decided to endeavor to eliminate 


(Continued on Page 14) 
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“and DON’T forget to tell your prospects you need one 
more app to win the combination fountain pen and pencil.” 


BUT, if you want prizes through commissions, say a silver cup for instance, a 
traveling bag, an eight-cylinder runabout, a Rolls Royce, a country estate, a dia- 
mond necklace, a trip to Europe, or even bread and butter try 


THE NEW “COMPRESENTATION” 


AVAILABLE ONLY AT 





The NEW Pershing Square AGENCY 


100 E 42d St 


Massachusetts Mutual Life Insurance Company 
LLOYD PATTERSON 


GENERAL AGENT 
ASHLAND 4-8610 














IMPORTANT NOTE: If YOU are inclined toward “Modified” Life Insurance we might let you in on our 
own Private Blend of Protection written in one policy contract. It is somewhat astounding to those who depend on 
the lowest price for sales! 

















Th 
pying 





tion | 
dedicz 
in co 
Acaci 
Cap 
fice f: 
rebuil 
ably a 
capito 
throus 
the pl 
impos: 
itol. 
The 
was b 
to ho 
work. 
Dec: 
made 
of dir 
The 
Harm 
Empir 
outsta’ 
Whe 
ana ar 
D. St 
ago, | 
use as 
The s 
buildir 
way { 
buildin 


The 
six ste 
fifty-fi 
hundre 
it can 
entire 
feet f; 
the U 
trance 
curb, 
landsce: 
tol Pla 
Is finis 
keepin, 
in the 

The 
are th 
fourth. 





1936 

















June 26, 1936 







THE EASTERN 
UNDERWRITER 














Page 3. 








Acacia Mutual In New Home Office 


In Nation’s Capital 


The Acacia Mutual Life is now occu- 
pying its new_home office, a monumental 
structure in Washington, D. C., which 
stands among the chief government 
buildings and with great dignity fits into 
the scheme of the capital as “the most 
beautiful city in the world.” 

Facing the United States Capitol and 
the Senate Office Building across the 
recently created Capitol Plaza, the 
Acacia building harmonizes in design 
with the neighboring government struc- 
tures. 

The formal opening for public inspec- 


tion is to take place on July 1. The 
dedication of the building will be held 
in conjunction with a convention of 
Acacia field representatives August 12-14. 

Capitol Plaza, on which the home of- 
fice fronts, was created as part of the 
rebuilding project which has consider- 
ably added to the beauty of the nation’s 
capitol city. It involved the cutting 
through of several new streets and gave 
the plot of land held by the Acacia an 
imposing position, overlooking the Cap- 
itol. 

The former home office of the Acacia 
was bought by the Government in 1934 
to house part of the emergency relief 
work. 

Decision to begin construction was 
made at a special meeting of the board 
of directors in April, 1935. 

The architects are Shreve, Lamb & 
Harmon of New York, designers of the 
Empire State, Bankers Trust and other 
outstanding buildings of the country. 

When the square bounded by Louisi- 
ana and New Jersey Avenues, First and 
D. Streets, was purchased some years 
ago, plans were laid for its eventual 
use as the site for Acacia’s home office. 
The sale of the former home office 
building to the Government opened the 
way for the continuance of Acacia’s 
building program. 


A Six Story Unit 


_The present structure is the first unit, 
six stories, ninety feet, high; more than 
fifty-five feet wide, and nearly three 
hundred feet long, constructed so that 
it can be later extended to occupy the 
entire block. It sets back one hundred 
feet from the curb, and faces toward 
the United States Capitol. The en- 
trance is about twelve feet above the 
curb, terraced, and the surroundings 
landscaped to harmonize with the Capi- 
tol Plaza which it borders. The exterior 
's finished in marble, architecturally in 
keeping with the Government buildings 
In the Capitol area. 

The lobby is two floors high. There 
are three elevators with space for a 
fourth. The policyholders’ service, cash- 


ier’s, mortgage loan and other depart- 
ments having to do with the public are 
located on the first floor. 

Acacia Club Rooms 

The Acacia Club rooms for visiting 
policyholders will be found on the third 
floor. This club, evidence of Acacia’s 
close knit relations with its policyhold- 
ers, has been a great success with vis- 
iting policyholders. 

A cafeteria with auditorium above 
seating eight hundred people is housed 
in a separate two-story building con- 
nected to the main unit at the rear. 
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New York Life Wins Dividend Case 


Involving Disability Distributions 


A decision of great importance to the 
life insurance business was made by the 
Appellate Division of the New York 
Supreme Court late Tuesday in which 
the New York Life won by unanimous 
concurrence of the court on a disability 
policy case which, had it been adverse 
to the company, might have exposed all 
life insurance carrying disability pro- 
visions to review by the court with 
many millions at stake on the issue. 

The case, Artrude Rhine vs. New 
York Life, went directly to the Appel- 
late Division under provision of the code 
for the submission of controversy on an 
agreed statement of facts as a class or 
representative action. It hinged on the 
company’s method of distribution of divi- 
dends and for the period covered by 
the insured’s policy would have involved 
$15,000,000 as applied to that class of 
policyholders. Had the decision been 
adverse many times this sum might 
have been involved. 


Court Upholds Company’s Methods 


As the case was decided the company 
was upheld in its classification of pol- 
icies and it was also vindicated in its 
distribution of dividends by the contri- 
bution method. Another question in- 
volved was whether a life insurance pol- 
icy with disability provisions was two 
contracts or one contract, the opinion 
holding that the disability provisions did 
not constitute a separate contract. It 
is expected that the case will go to the 
Court of Appeals. William Marshall 
Bullitt was with Louis H. Cooke, general 
counsel of the New York Life, on the 
brief. The opinion was by Justice Dore 
with all justices concurring. 


Questions Raised by Case 
The question presented was whether 


during the years 1931 to 1935 when Mrs 
Rhine had a New York Life policy with 
disability provisions, the company failed 
to apportion equitably its divisible sur- 
plus among its policyholders or made an 
unlawful discrimination when it paid 
smaller dividends on ‘its policies provid- 
ing life and disability insurance than on 
policies otherwise similar providing only 
life insurance. On an agreed statement 
of facts the opinion went at length into 
the company’s method of classification 
of policies and surplus distribution. In 
this connection the opinion described a 
“class” in the _ following reference: 
“When the divisible surplus for any year 
has been ascertained, the company must 
determine how it shall be apportioned 
among all the policyholders and for this 
purpose every mutual life insurance com- 
pany divides its policies into a large 
number of homogeneous classes in a 
‘class’ consisting of similar policies is- 
sued at the same time, under the same 
conditions, at the same age, with the 
same dividend distribution period, upon 
the same plan of insurance, and calling 
for the same annual premium per $1,000 
face amount of the policy, there is not, 
even in the largest companies, a suffici- 
ent number of persons to give a true 
average rate of mortality. Accordingly, 
every life insurance company doing busi- 
ness upon the mutual plan applies to 
such group or ‘class’ not the individual 
experience of such ‘class’ by itself, but 
some ratio representing the average re- 
sult of the company’s experience (1) as 
a whole; or (2) in some portion of its 
business sufficiently large to eliminate 
the effect of any accidental variations. 
The company thereby obtains for each 
of such ‘classes’ substantially the same 
result that would have been obtained 
had the ‘class’ contained as many per- 





sons in it as the company contains as a 
whole.” 

The opinion points out that the “con- 
tribution” method has long been in com- 
mon use, that it is based upon keeping a 
debit and credit account with each 
“class” of homogeneous policies as an 
independent unit. It gives to the “class” 
—not the actual experience of the class 
itself—but an average experience which 
would have obtained if the class had 
been sufficiently numerous to produce 
average results. 

Use of Disability Factor 

The controversy between the parties 
arose from the company’s use of the 
disability factor in calculating plaintiff's 
dividend and the opinion goes on to 
state that from time to time between 
1910 when the company first issued pol- 
icies with both death and disability ben- 
efits to the present time the basis of 
calculation of dividends varied. From 
1912 to 1917 the disability factor was 
positive and the company paid larger 
dividends on its disability policies than it 
paid on its non-disability policies; in 
1918 and 1919 the disability factor was 
(1) positive for certain forms of disabil- 
ity policies, and (2) zero for other forms 
depending on the year of issue and the 
type of benefit conferred; from 1920 to 
1930 the disability factor was zero and 
the company paid the same dividends on 
both kinds of policies; from 1931 to 1934 
the disability factor was (1) zero for 
policies with certain forms of disability 
benefits and (2) negative for other forms 
depending upon the year of issue and 
the type of benefit conferred. 

Held to be One Contract 


The policyholder claimed that the dis- 
ability policies are divided into two sep- 
arate and distinct contracts, one for 
death benefits and the other for total 
and permanent disability benefits for 
which separate and independent pre- 
miums were paid. For the purposes of 
the case there were two policies, a $1,000 
20-payment life policy providing both 
life insurance and disability for a total 

(Continued on Page 6) 
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Seven Speakers Listed As 


First for 


First release of details for the Bos- 
ton convention of the National Asso- 
ciation of Life Underwriters includes 
the names of seven speakers and the 
theme for the meeting. William M. 
Duff, who has just taken over chair- 
manship of the program committee to 
succeed Chester O. Fischer, resigned, 
made the announcement of plans. The 
convention, which is the forty-seventh 
annual one, will be held in the Stat- 
ler Hotel, Boston, September 21 to 25. 

The theme—“Life Insurance, A Coop- 
erative Responsibility”—will stress the 


er , 





J. ELLIOTT HALL 


responsibility of the insuring public in 
its attitude toward life insurance, the 
responsibility of the trustees and officers 
of the company to the insuring public 
and the responsibility of the life under- 
writer in this joint enterprise. 

Among the first group of speakers 
named to develop this theme are Milton 
Bacon, agent, New York Life, Jackson- 
ville, Fla.; Louis Behr, assistant agency 
manager, Equitable Society, Chicago; 
Glenn B. Dorr, general agent, North- 
western Mutual, Hartford; James E. 
Fitzgerald, manager, Fidelity Mutual, 
San Jose, Cal.; Joseph M. Gantz, gen- 
eral agent, Pacific Mutual, Cincinnati, 
O.; J. Elliott Hall, Penn Mutual, New 
York, and Henry M. Powell, general 
agent, State Mutual, Atlanta, Ga. 

All of these men are outstanding pro- 
ducers and have been active in their 


local associations and community af- 
fairs. Here are some facts about each 
one: 


Milton Bacon 


Mr. Bacon is one of the most sought 
after public speakers in the State of 
Florida. For the past thirty years he 
has been a prominent producer for the 
New York Life in Jacksonville. He 
has been president of the Kiwanis Club 
and was the sponsor of a bill in the state 
legislature to create a department of 
public recreation for Jacksonville. He 
is the head of a state tax inquiry board 
and last year he successfully led a 
movement to exempt homesteads from 
ad valorum tax. Mr. Bacon will speak 
on “Thirty Years With Dotted Lines.” 

Louis Behr 

Mr. Behr is one of the country’s 
youngest successful life insurance sales- 
men. In 1929 he was graduated from 
the University of Wisconsin and” en- 
tered the Lustgarten agency, Equitable 
Society, Chicago. The first year he 
was in the business he paid for nearly 
$700,000 of business and in 1933 be- 
came the youngest member of the Mil- 
lion Dollar Round Table. Last year 


he paid for seventy-two cases for $1,- 


Boston Convention 


570,310 and at the Des Moines conven- 
tion, at the age of twenty-nine, he 
was made a life member of the Million 
Dollar Round Table and went on record 
as the youngest life member of that 
distinguished group. His book, “My 
Prospecting System,” has been read by 
life insurance men the country over. 
He wiil speak on “My Prospecting Sys- 
tem and My Approach.” 


Glenn B. Dorr 


Appointment as state manager for 
the Northwestern Mutual at Hartford 
on June 1 was the latest advancement 
for Mr. Dorr after several years of 
successful production in New York City. 
A graduate of St. Lawrence University 
and the Wharton School of Finance, 
he became a million dollar producer his 
third year in the business. In 1933 he 
was elected president of the New York 
chapter of Chartered Life Underwriters 
and during the past year did an out- 
standing job as president of the Life 
Underwriters Association of New York 
City. He will speak on “The Life Un- 
derwriter, Incorporated.” 


J. Elliott Hall 


Few men in life insurance have had a 
more interesting career than Mr. Hall. 
Years ago he was told that he would 
never make a successful life insurance 
man but his record during the more 
than thirty years he has remained in 
the business proved unmistakably that 
he is one of the greatest life insurance 
men in the country. He is the builder 
of the Elliott Hall Agency of the Penn 
Mutual, New York, from which he re- 
tired two years ago. At the present 
time, slightly in excess of 10% of the 
Penn Mutual’s outstanding business is 
on the books of the Hall Agency. In 
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NEW OCEAN HOUSE 





Directly on the Cool Atlantic 


Where the New England Coast is most picturesque 
seaside and country environment... All recreational features. 
Private bathing beach . . . The best in service and cuisine. 
Annually during the months of May, June, September, and 
October, more than 30,000 delegates attend conventions and 
conferences at the New Ocean House. As this represents such 
an important feature of the hotel’s activities, the organization 
has been trained to meet the requirements of these meetings 
in a highly specialized manner. 


CLEMENT KENNEDY, President 


Winter Resort — Vinoy Park Hotel — St. Petersburg, Florida 


the two years since his retirement, al- 
though devoting only part of his time 
to life insurance, he has produced $3,- 


500,000 of business. At the Boston con- 
vention the title of his talk will be, 
“The Importance of Income and the 
Guaranteed Income Which Life Insur- 
ance Offers a Man’s Family and Him- 
self.” 


James E. Fitzgerald 


For the past three years Mr. Fitz- 
cerald has led the Fidelity Mutual field 





GLENN B. DORR 

organization in paid premiums and he 
was top man in that company for the 
first four months of 1936. Educated at 
State College, Ames, Ia. and Oregon 
State College from which he was gradu- 
ated with the degree of civil engineer, 
James Fitzgerald taught engineering at 


Corvallis, Ore., for three years before 
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1935 
WAS A GOOD YEAR 


In the eighty-eight year history of the 
Union Mutual Life Insurance Company, 


Portland, Maine, the year 1935 was 
outstanding: 
New Insurance Increased... 441/9/, 
Total Life Insurance Increased.___10%, 
Total Income Increased... 20%, 
Assets Increased... 4/29), 
Surplus for Policyholders 
SRR BLA: 12%, 


First four months of this year indicate 
that 1936 will be an even better year 
for this soundly managed, progressive 
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entering the automobile business. He 
remained in the automobile business as 
salesman, sales manager, factory repre- 
sentative, dealer and distributor until 
1932, when he went to work for the 
Fidelity Mutual in San Jose. 


Joseph M. Gantz 


Mr. Gantz trained to become a lawyer 
but immediately on graduating from law 
school eighteen years ago he entered 
the life insurance business with the 
Pacific Mutual in Cincinnati. In 1918 
when he took over the agency, its an- 
nual collections amounted to $23,000 a 
year and today they total $1,500,000 an- 
nually. Under his leadership the Cin- 
cinnati agency has grown consistently 
and this year leads the whole Pacific 
Mutual agency force. As a manager 
and leader of men he is _ particularly 
qualified to speak on “Cooperation, Not 
Dictation.” 


Henry M. Powell 


In constant demand as a speaker be- 
fore life underwriting groups, Mr. 
Powell will address the Boston conven- 
tion on the subject “It Can Be Done” 
He is an original and forceful speaker 
and the enthusiasm with which he han- 
dles himself on the platform has cap- 
tured audiences wherever he has spok- 
en. His talk will be designed to show 
life underwriters how to build prestige 
for themselves and their business in 
their communities. Mr. Powell started 


in the life insurance business as a per [ 
sonal producer in 1921 and immediately 
established a record by writing one or ff 


more applications each day for 123 cor- 
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secutive days. 


His production rose from f 


year to year and he was promoted tf 


general agent and later became superit- 
tendent of agencies. He was appointed 


general agent for the State Mutual for} 


the State of Georgia in 1926. 





Lamar Life Elects Mizell 


As New Assistant Secretary 
H. W. Mizell has been elected assist FF 


ant secretary of the Lamar Life, Jack 
son, Miss., to fill a vacancy caused by 
the resignation of Miss Mamie Mont 
gomery who recently married. She ' 
now Mrs. Jack Harris of Jackson, Miss 

Mr. Mizell, formerly Pan American 
general agent in Texarkana, Ark., Is} 
native of Arkansas. He began his life 
insurance career in Arkansas. Before 
joining the Lamar Life in March he 
had been associated with the home of 
fice of the American National in Gal- 
veston, Tex., and for seven years was 
with the Pan American, first as 4 
supervisor of conservation and _ late! 
as a general agent. 
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Brooklyn Managers 
Elect W. A. McGeorge 


}. H. SCOTT, JR, SEC-TREAS. 





] Meeting Held at Hampton Bays, 
won Island, Evening Before 
Fishing Trip 





w. A. McGeorge, manager of the 
Brooklyn Ordinary agency, Prudential, 
at 16 Court Street, was elected presi- 
dent of the Brooklyn Association of 
Managers and General Agents at the 
annual outing held June 9 and 10. John 
H. Scott, Jr., Home Life of New York, 
was reelected as  secretary-treasurer. 
Melvin J. Sackerman, Massachusetts 
Mutual, is the retiring president of the 
association. 

With the Prudential since 1901, Mr. 
McGeorge came to Brooklyn in 1925 to 
build an agency from scratch. At the 
present time his records show a net in- 
crease of insurance-in-force totaling $23,- 
309,805. He has been a member of the 
Brooklyn Managers Association since he 
came to Brooklyn and last year was 
treasurer of Life Insurance Week ac- 
tivities. : ; ; 

On accepting his election he said that 
he expects the organization to prosper 
as well as expand in the coming year and 
to be of considerable consequence as part 
of the New York organization as well 
as the National Association of Life Un- 
derwriters. 

One new member was taken into the 
association at the dinner held at Canoe 
Place Inn, Hampton Bays, Long Island, 
on June 9. He was Daniel J. Quinn, 
Prudential. Members spent the night at 
the inn and left early the morning of 
June 10 for the annual fishing trip. 





Duff Replaces Fischer As 


Boston Program Chairman 


William M. Duff, president of the 
Edward A. Woods Co., Equitable So- 
ciety, Pittsburgh, has been appointed 
chairman of the program committee for 
the Boston convention of the National 
Association of Life Underwriters. Law- 
rence C. Woods of Pittsburgh has been 
named vice-chairman. 

Lester O. Schriver, president of the 
National Association, made the appoint- 
ment following the resignation of Ches- 
ter O. Fischer, formerly of St. Louis, 
who was recently appointed to a home 
office position with the Massachusetts 
Mutual. Mr. Duff officially took over 
his duties from Mr. Fischer at a meet- 
ing of the convention program commit- 
tee in Boston this month. 





G. T. VARNEY TO RETIRE 


The Confederation Life Association 
has announced the retirement of G. T 
Varney, manager for the United King- 
dom, on pension from November next; 
meanwhile he is granted leave of ab- 
sence on account of ill health. Mr. Var- 
ney entered the service of the associa- 
tion as secretary of the British branch 
on its inception in 1906, and assumed 
his present position in 1918. N. Wallis 
Streat, assistant manager for the United 
Kingdom, is being promoted to succeed 
im. 





EDINBURGH’S NEW ACTUARY 

To succeed John Edgar, F.F.A., who 
retires at the end of June, the directors 
of the Edinburgh Assurance Co. have 
appointed Grahame O. Gunn, F.F.A., 
actuary to the Edinburgh Life Fund. 
Mr. Gunn is to retain his present posi- 


pe as assistant secretary to the com- 
any, 


NEW YORK GAINS IN MAY 
Pe Life Underwriters Association of 
New York City estimates that total 
anes of life insurance in New York 
or May reached $58,160,000 compared 
with $54,640,000 in May, 1935. 

















Cell The World 


Consider the everyday case of an 
agent who has just delivered claim 
dollars to needy dependents. 


He recalls the hard fight he had to make 
to get the insured to apply, not so 
long ago. Now he sees the fruit of 
his efforts and he wants to tell the 


world. 


Fortunately there are always promising 
prospects waiting to be told what 


life insurance can do for them. 





Che Prmential 


Iusurance Company of America 


Epwarp D. DuFFIELD, President 
HOME OFFICE: NEWARK, NEW JERSEY 




















Chairmen Appointed 
For New York Ass’n 


ENGELSMAN ANNOUNCES LIST 





Selection of Committee Heads Indicates 
Strong Leadership For Life Under- 


writers During Coming Year 





Committee chairmen who will conduct 
the affairs of the Life Underwriters As- 
sociation of New York City during 1936 
and 1937 were named this week by Ralph 





RALPH G. ENGELSMAN 


G. Engelsman, newly elected president 
of the association. The announcement 
was Mr. Engelsman’s first official action 
since he accepted his election at the 
luncheon earlier this month. 

The list of committee chairmen is made 
up of men who have all proved them- 
selves of ability and well qualified to 
carry on the important work of the as- 


sociation. They will select their own 
cominittee personnel. The chairmen, 
their company connections and New 


York addresses follow: 
List of Committee Chairmen 


Admissions—Diederich H. Ward, Union 
Central, 225 Broadway. 

Agency Speakers—Gilbert Austin, Aet- 
na Life, 16 Court Street, Brooklyn, N. Y. 

Banquet—Frank H. Devitt, Equitable 
Society, 60 East 42nd Street. 

Bulletin Advertising—Felix U. Levy, 
Penn Mutual, 500 Fifth Avenue. 

Budget—Louis A. Cerf, Jr., Fidelity 
Mutual, 99 John Street. 

Business Conduct—H. N. Kuesel, Phoe- 
nix Mutual, Chrysler Building. 

Business Getter Conferences—Edwin J. 
Allen, John Hancock, 225 Broadway. 

Radio—Leroy Whitelaw, Prudential, 
1501 Broadway, New York City. 

C. L. U. Cooperation—Winthrop Wood, 
Travelers, 80 John Street. 

Company Relations—Lloyd Patterson, 
Massachusetts Mutual, 100 East 42nd 
Street. 

Brokers Cooperation—William Ver- 
planck, Mutual Life, 57 William Street. 

Industrial Cooperation—O. E. Ander- 
son, John Hancock, 110 East 42nd Street. 

Managers Cooperation—Harry Gray, 
Connecticut Mutual, 233 Broadway. 

Dinner Attendance—Sam P. Davis, 
Phoenix Mutual, 60 East 42nd Street. 


Other Committee Heads 


Educational—C. Preston Dawson, New 
England Mutual, Empire State Building. 

Law & Legislation—Julian S. Myrick, 
Mutual Life, 57 William Street. 

Library — Mrs. Eleanora A. 
Equitable Society, 150 Broadway 

Life Insurance Week—Clifford L. Mc- 
Millen, Northwestern Mutual, 347 Madi- 
son Avenue. 

Membership—Charles E. Bartlett, Met- 
ropolitan, 2315 Broadway. 

National Convention for 1939—T. M. 


(Continued on Page 6) 
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New Income Tax Rate 
On Companies to be 15% 


FEDERAL REVENUE ACT PASSES 





Companies Exempted From Newly 
Enacted Graduated Tax on Un- 
distributed Corporate Profits 





The Federal Revenue Act of 1936 
(Public Act 740, 74th Congress), which 
was signed by the President June 23 
after being passed by both houses just 
before Congress adjourned last week, 
changes the income tax rate applicable 
to insurance companies to a flat 15% 
of their “normal tax net income,” but 
exempts such companies from the newly 
enacted graduated tax on undistributed 
corporate profits. Normal tax net in- 
come is defined as net income less a 
credit for interest on governmental se- 
curities similar to that in prior law and 
less 85% of the amount of dividends re- 
ceived from certain domestic corpora- 
tions. This credit for dividends received 
is in lieu of the deduction for such div- 
dends allowed under prior acts. 

The Conference Committee of the two 
houses which had been appointed to iron 
out the differences in the House and 
Senate versions of the bill came to an 
agreement Friday, June 19, after over a 
week’s deadlock. Both houses adopted 
the Conference Committee’s report, and 
the measure thus became law in the form 
agreed to by that committee. 


Eliminates Deduction For Dividends 


The bill as passed by the House had 
entirely eliminated the deduction for div- 
idends received. The Senate Finance 
Committee, however, substituted in lieu 
of this deduction a credit for 90% of 
such dividends. In Conference Commit- 
tee this credit was reduced to 85%. An- 
other amendment made in the Senate but 
rejected in Conference Committee would 
have made the normal tax rate on all 
corporations, including insurance com- 
panies, graded from 151%4% to 18%. 

An amendment recommended by the 
Senate Finance Committee would have 
permitted a deduction in computing the 
additional Federal Estate Tax for pro- 
ceeds of prescribed life insurance poli- 
cies made payable to the Treasurer of 
the United States for payment of Fed- 
eral death duties. This proposal, known 
as the Lonergan amendment, was adopt- 
ed by the Senate after reducing the max- 
imum limit of the proposed deduction 
from $1,000,000 to $250,000, but was later 
entirely eliminated from the bill by the 
Conference Committee. 





Policy Proceeds Protected 


By Supreme Court Decision 


In the case of Crossman vs. Rauch the 
Appellate Division of the Supreme Court, 
second department, has handed down a 
decision to the effect that all policies 
which are left under mode of settlement, 
according to Section 15 of the Personal 
Property Law, are only subject to the 
claims of creditors of beneficiaries for 
the necessaries of life and for nothing 
else. 

The decision reverses the order re- 
cently entered upon Judge Lockwood’s 
decision and holds that no part of the 
proceeds of life insurance payable to 
Mrs. Rauch is subject to Section 793 
of the Civil Practice Act. 

The decision stated in part: “In our 
opinion the monthly instalments re- 
ceived by the judgment debtor from the 
Travelers Insurance Co. and the Con- 
necticut General Life Insurance Co., pur- 
suant to agreements attached to the 
several policies, are not subject to legal 
process under the judgment in question, 
which was not recovered in an action 
for necessaries, but said installments are 
exempt from claims of creditors under 
the provisions of Section 15 of the Per- 
sonal Property Law and Section 793 of 
the Civil Practice Act is not applicable 
to such instalments, either in the hands 
of the insurance companies or after their 
receipt by the judgment debtor.” 


Wins Dividend Case 
(Continued from Page 3) 

annual premium of $30.30 of which $2.96 

was for disability coverage; the other 

being a similar policy for $1,000 except 

it did not carry the disability provisions. 
Company’s Action Upheld 

The question before the Court was 
whether the company had the right, or 
whether it violated any contractual or 
statutory duty in paying on non-disabil- 
ity policies larger dividends than it paid 
on otherwise smaller policies containing 
the disability benefits. Counsel had been 
unable to find any decision in this state 
upon the precise issues submitted or in 
fact any decision in any other state. 
Justice Dore concluded that the basic 
contention of the plaintiff, that the pol- 
icy containing disability benefits is “sev- 
erable and divisible in the sense that it 
is in legal form two separate agree- 
ments, cannot be sustained.” The opinion 
goes on to say, “We reach the conclu- 
sion that the policy is one agreement, 
a single policy, with both death and dis- 
ability benefits so interwoven as to 
constitute a certain integral insurance 
contract.” 

Justice Dore continues, “Whence, we 
conclude that it cannot be said that the 
directors of the defendant company vio- 
lated either a contractual or statutory 
duty when, for dividend purposes, they 
treated the policy as a whole and con- 
sidered the contribution to surplus of 
the whole policy, not the contribution 
of some portion of the policy, as the 
basis for determining how much of the 
divisible surplus should be returned in 
the form of a dividend upon the policy.” 





CHARLES D. JEROLAMON DEAD 


Charles D. Jerolamon, associated with 
the Metropolitan Life for thiry-one 
years, died June 20. He was 69. At 
the time of his retirement in 1933 he 
was manager of the insurance advisory 
board of the Metropolitan. 


N. Z Chalten 


(Continued from Page 5) 
Riehle, Equitable Society, 225 West Mth 
Street. 

National Convention for 1936—Thomas 
G. Murrell, Connecticut General, 225 
Broadway. 

Planning—Lester Einstein, 
Society, 225 West Mth Street. 

Policyholders’ Meeting— Melvin H. 
Leonard, National Life of Vermont, 225 
Broadway. 

Public Relations—Thomas G. Murrell, 
Connecticut General, 225 Broadway. 

Reception—Osborne Bethea, Penn Mu- 
tual, 50 Church Street. 

Sales Congress—H. Arthur Schmidt, 
New England Mutual, 217 Broadway. 

Sales Promotion—F. Ellsworth Baker, 
National Life, 117 Liberty Street. 

Selling Seminar—Abraham Rosenstein, 
Equitable Society, 393 Seventh Avenue. 

Supervisors—George H. Greason, Prov- 
ident, 99 John Street. 


Equitable 


Women—Miss Leonora Olsen, Penn 
Mutual, 3107 Rockefeller Plaza. 
Cooperation with Up-State Associa- 


tions—Leon Gilbert Simon, Equitable So- 
ciety, 225 West Mth Street. 





CANADIAN CONTROVERSY 

A sharp controversy between A. H. 
Beaton, president of the National Life 
of Canada and president of the Canadian 
Life Officers Association, and G. D. 
Finlayson, Federal Superintendent of In- 
surance, Canada, has appeared in Cana- 
dian newspapers in the form of a pass- 
age of letters between the two men. The 
Superintendent criticises certain items in 
the annual report of the National Life 
and Mr. Benton sharply challenges the 
official’s contentions. 





BARBARA OAKES A BRIDE 
On June 22 Miss Barbara Oakes mar- 
ried Wendell Charles Taylor in Indian- 
apolis. She is the daughter of Mansur 
B. Oakes of the R. & R. service, Indian- 
apolis, and Mrs. Oakes. 
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E. W. Hughes to St. Louis; 


Tributes to C. O. Fischer 


E. W. Hughes of Rochester, N, y 
who on July 1 will succeed Chester 0) 
Fischer as St. Louis general agent for 
the Massachusetts Mutual Life Insyr- 
ance, was presented to St. Louis bysj- 
ness and civic leaders and representatives 
of other insurance companies who met 
at the Hotel Jefferson at noon on Mon- 
day to pay their personal respects to 
Mr. Fischer, who recently was appoint- 
ed to an important post in the home 
office organization of the Massachusetts 
Mutual. 

For the past fourteen years Hughes 
has been general agent for the Massa- 
chusetts Mutual at Rochestér and in this 
time has built up a splendid record for 
organization and production. His agen- 
cy is said to have averaged $6,000,000 of 
new business annually during the past 
~~ years. : 

orn in Grenada, Miss., and educ 

at Mississippi A. & M. College at can 
ville, Miss., he started his life insurance 
career as a personal producer at Jackson 
Miss., for the Northwestern Mutual Life 
in 1917. In 1918 he joined the Massa- 
chusetts Mutual’s agency forces at Mem- 
phis, Tenn., reporting through the gen- 
eral agency in Nashville, Tenn. His 
work in Memphis was so outstanding the 
company in January, 1922, transferred 
him to Rochester, N. Y. 

On the night of June 22 Mr. Fischer 
was the guest of honor at a testimonial 
given by the members of the St. Louis 
General Agents and Managers Associa- 
tion held at the Bogey Club in St. Louis 
County. He was presented with a beau- 
tiful club as a reminder of the friend- 
ship and esteem of the heads of other 
insurance agencies in St. Louis. 





NEW TRAINING PLAN READY 


Sales Research Bureau Sends First 
Copies to Member Companies; 
Comment by Holcombe 
_ A new training plan, “Successful Sell- 
ing,” was released to member companies 
this week by the Life Insurance Sales 
Research Bureau. It is composed of six 
books for use in training new life insur- 

ance salesmen. 

About the plan John Marshall Hol- 
combe, Jr., manager of the bureau, says 
this: “Recent studies made by the Re- 
search Bureau have emphasized clearly 
the need not only for improved selection 
but also better training of life insurance 
salesmen. In the past we have confused 
education with training, losing sight of 
the fact that developing skill in selling 
and proper work habits are 80% of the 
preliminary training job. The purpose 
of early training is to get more men into 
early production and to improve the 
average results of these men. ‘Success- 
ful Selling’ is a plan of training.” 








Agents Surprise Engelsman 
With 42 Apps For $152,000 


Ralph G. Engelsman, Penn Mutual 
general agent in New York, who is the 
new president of the Life Underwriters 
Association of New York, was complete- 
ly surprised Monday morning at his 
agency meeting when he was presented 
with forty-two applications for $152,000 
of business, much of it prepaid, the re- 
sult of a three-day drive quietly staged 
by the agents in honor of their general 
agent. 

The presentation was made by Felix 
U. Levy, million dollar writer, who, in 
expressing the loyalty and esteem of the 
full time staff for Mr. Engelsman, said 
that the drive was in honor of his elec- 
tion to association presidency. 


VAN ALST EXCEEDS QUOTA 

During the Berkshire Life eighty-fifth 
anniversary campaign in May the Rob- 
ert Van Alst agency, New York, achieved 
188% of its quota in volume of new 
business. Agencies in the blue division 
which led the company placed in this 
order: home office agency, Van Alst, 
Albany agency, Wolfson New York, 
Pittsburgh and Chicago. 
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0. S. Cummings’ 15,000 
Mile Speaking Tour 


BEFORE PHILA. ASS’N LAST WEEK 





Finds General Conditions Good and 
Excellent Spirit Among Agents 
Throughout Country 





Addressing the final meeting of the 
season of the Philadelphia Association 
of Life Underwriters at the Bellevue 
Stratford Hotel, O. Sam Cummings of 
Dallas, manager for the Kansas City Life 
and secretary of the National Associa- 
tion of Life Underwriters, declared that 
no matter what the result of the No- 
vember elections may be, “business is on 
the way back and nothing can stop us.” 

Arguing that life underwriters must 
have a better mental attitude in order to 
make 1936 a better year, Mr. Cummings 
declared that a what’s-the-use attitude, 
which was so evident during the depres- 
sion, appears to have disappeared. He 
said that he had traveled 15,000 miles on 
his present swing around the country 
and “I did not see a brother-can-you- 
spare-a-dime look anywhere. Something 
has taken hold and given us a better 
view on life.” He asserted that the con- 
fidence of the public in legal reserve life 
insurance, and the manner in which it 
so successfully weathered the depres- 
sion, has laid the groundwork for a 
better mental attitude among agents. 

Among the necessary essentials he 
listed, too, adequate training for success 
and better prospecting. “More people 
fail in life underwriting,” he said, “not 
because of their inability to present a 
story of life insurance but because of a 
lack of a stream of people for them to 
see.” 

Importance of Right Prospecting 


A considerable portion of his address 
was devoted to the subject of prospect- 
ing and to what he termed “taking the 
bunk out of prospecting.” He told his 
audience that he had made a survey 
three years ago, sending a questionnaire 
to fifty agents listing the last ten cases 
and asking just one question: how these 
assureds became prospects. To _ bring 
this survey up to date three months ago 
he had fourteen agents send the same 
questionnaire, asking the same question, 
to a selected list of their own agents. 
All told, 238 agents answered the ques- 
tions. He found the result of the last 
survey identical with that of the one 
made three years ago. 

Personal friends was first on the list, 
29% of the business coming from them. 
Second was cold canvass; third, recom- 
mended by a friend; fourth, relative of 
a friend; fifth, persons with whom the 
agent did business. 

Cummings said that 54% of the busi- 
ness of the last ten cases written by 
these 238 agents was the result of nat- 
ural contacts of the men. He went on 
to say that it was lopsided prospecting 
“that has not given us the added im- 
petus for new prospects. We have got- 
ten into prospecting ruts.” He asserted 
that agents should go back to the old 
kindergarten lesson on the methods and 
sources of prospecting and see just what 
they have missed. 

He mentioned housewives as one 
source of prospects that have been over- 
looked by many agents, pointing out that 
a survey of occupations showed that 
since July 1, 1933, housewives have either 
been first or second among all occupa- 
tions buying the most life insurance. 

‘lf we do prospecting right,” he de- 
clared, “vary our methods and study our 
business, we will have a sufficient num- 
ber of prospects.” 

He said that a pertinent need was a 
better analysis of prospects’ needs, con- 
tending that “the person who can only 
buy $1,000 or $2,000 of life insurance 
should have as much attention as the 
man who buys a million dollar policy.” 
© illustrate this point he related that 
Melvin Traylor, the Chicago banker who 
died recently, had purchased his first 

(Continued on Page 14) 


1s SoMEMyNG a father has to figure on 
ib he plafaygal protection for his family 
the many year insurance and savings 
may have to last. 
Every month, if you were 
would still be bills for your wife to pay. For a 
few vears, bills for food and clothes and a 
for your youngsters. Then, piled on, wgge 
the education you want them to have. ose 
until the littlest one is grown would t “4 
be a Jet-up in the need for money every month, 
Wouldn't you like to leave them $100 every 
month for 20 years? .. .and then, in addition, a 
generous fund to keep your wife independent 
and secure as long as she lives? 
You can arrange all that right now 
~nemine &45 a week or Man de pos- 


Until the littlest one is grown... 
they’ll need money every month 


Emily a sure income of 


$100 EVERY MONTH ) 
if you're earning $45 
a week or more 
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the inescapabi 
penses . 
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D a month for those most im- 
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THE UNION CENTRAL ure INSURANCE COMPANY 
Cincinnati, Ohio 

Please mail the booklet that explains clearly 

how } can give my family the vital protection 

of mone? every month. 


(The ad is a full page in June 6th Post, June 22nd Time) 


® Probably there’s no faster way to 
jar a prospect out of his com- 
placency than to point out how many 
years remain before his children will 
be grown and ready to support them- 
and how few years his 
present insurance would furnish the 
necessary money every month to pay 


selves 


their inescapable bills. 


The ad shown above will make 
many a topnotch insurance prospect 
aware that he has this very serious 


for 20 years. 


problem. And it will also show him 
a practical, made to order solution 
—the new Multiple Protection Plan, 
whereby even men on very moderate 
salaries can leave money every month 


Many of these good prospects will 
write in for further information on 
Multiple Protection . 
will be ready to “talk turkey” next 
time a Union Central field repre- 
sentative calls. 


. Many more 


The UNION CENTRAL 


Life 


CINCINNATI, OHIO 


Insurance Company 
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Life Managers Association of New York On Outing 
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Left to right, top row—R. E. Wilkins, Walter Gudeon, John A. McNulty, Charles Finley, Lloyd Patterson, Percy Peyser, Fred Fast, Clancy Connell, Eugene 
Homans, Sheppard Homans, Julius Eisendrath. 

Second row—Joseph Bachman, Willard Regan, A. L. Dickey, Isadore Freid, P. R. Garrison, Harry Gardiner, Gerald Eubank, John M. Fraser, Terance Mc- 
Gaughan, Adam Oberheim, Harry Jacoby, S. Samuel Wolfson, William Smerling, Aaron Press (seated). 

Third row—Henry E. Gaudy, Harold Taylor, William Julius, Robert Lahm, Carl Smith, Fred P. Wenzel, Jr., William Holdsworth, Richard Lichterman, C. W. 
Sabin, Harold Pratt, A. Emil Lawson, Earl Duncanson, R. J. O’Brien, George Trachtenberg, K. F. Keck. 

Fourth row—Harold H. Moore, Jerome Schnur, Julius Eisendrath, George Bobbe, J. A. Caufield, Aaron Press, Harold Cronin, Jerome Siegel, H. Arthur 
Schmidt, Wheeler King, James F. MacGrath, Jr., Frank B. J. McCaffrey. 

Bottom row—William Holdsworth, Samuel D. Rosan, Sigmund Reiss, Donald Keane, Louis A. Cerf, Jr., Ray Maechtel, Peter Lotruglio, George Bobbe, Frank 
Minninger, Lowell Baker, E. T. Wells, Philip B. Holmes, Cecil Lindley, Charles K. Oaks. 


Keffer, won the supervisors’ trophy with 
a net of 


There are lots of big names among affair which was largely attended and delity Mutual; Arthur Schmidt, New 





New ork City gene agents; ere was one of the most successful. England; and past president of the as- Lie 

~ hs . pert = cn ebenyeiracn de cot Seated at the head table for the din- sociation, E. W. Allen, New England Special prizes were distributed by 4 
— Be: ; I ner in the evening which concluded the Mutual. committee which Donald Keane, Massa 
in the city, lieutenants to the general day’s activities were James F. Mac- Horace Allen, mayor of Rockville chusetts Mutual, headed and which was 
agents and many of whom will some Grath, L.. A. Cerf agency, Fidelity Mu- Center, who is with the Retail Credit assisted by Gerald A. Eubank. Pruden- 


day be generals themselves. Few names 
of either group were missing at Rock- 
ville Center Country Club, L. I. last 
Friday when the Life Managers Asso- 
ciation was host to the Life Supervisors 
Association at a field day of which the 
main event was golf. Some photographs 
of the golfers appear with this article. 
General Agent John M. Fraser, Con 
necticut Mutual, was chairman of the 












tual, newly elected president of the Life 
Supervisors; Harry Gardiner, John Han- 
cock, president of the Managers; Ralph 
G. Engelsman, Penn Mutual, new pres- 
ident of the Life Underwriters Associa- 
tion of New York; members of the out- 
ing committee, including Melvin | 
Sackerman, Massachusetts Mutual; S. 
S. Wolfson, Berkshire; T. M. Riehle, 
Equitable Society; A. Cerf, Jr., Fi- 


Co. in New York, welcomed the guests. 

Three veterans of the general agents’ 
sroup were introduced to the audience— 
S. S. Voshell, Conrad V. Dykeman and 
T. R. Fell. 


Golf prizes were announced by Mr. 
Fraser amid a_ shower of confetti. 
Matthew Lauer. Continental American, 


won the general agents’ cup with a net 
score of 70 and Roe Maier, Luther- 





tial, and H. Arthur Schmidt, New Eng- 
land. 

Lloyd Patterson, Massachusetts Mu 
tual, was introduced in recognition of 
his unusual talents shown in preparing 
circulars advertising the meeting. ; 

Prizes were donated by Harry Gardi- 
ner, John A. McNulty, G. A. Kederich, 
G. A. Eubank, Clifford McMillen, Wal- 


(Continued on Opposite Page) 
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Frank Pennell Presents 


Service Awards at Outing 
The outing of the Frank W. Pen- 
nell agency, State Mutual Life, New 
York, was held June 12 at the Braid- 
burn Country Club near Madison, N. 
J. At the banquet in the evening Mr. 
Pennell presented service awards to 
james H. Neilson, who has been twenty 
years with the company; Timothy W. 
Foley, manager of the uptown branch 
of the agency who has fifteen years 
service, and Frank Meyers, ten years 
with the State Mutual. ; 

Golf was the principal attraction but 

some of the agents and their guests 
turned to tennis or bridge for entertain- 
ment. Nelson P. Wood, secretary of 
the company, was a guest from the home 
office. 
Several members of the agency con- 
tributed to a period of informal enter- 
tainment preceding the dinner. Frank 
Young played the banjo. Herbert Needes 
and Gregory Moore Chorlian, both so- 
loists in New York church choirs, sang 
several numbers. Felix Janke and Nel- 
son Wilkinson played the piano. 

After the dinner several of the agents 
left direct for their class reunions at 
Princeton. 


WOLFSON HOUSEWARMING 








Berkshire Life Agency in Attractive 

New Quarters in Empire State Build- 

ing; 150 Visitors Received 

S. S. Wolfson, general agent, Berk- 
shire Life in New York, was in the gra- 
cious role of host Monday afternoon 
when a housewraming party was held 
in the new and attractive headquarters 
of his agency in the Empire State Build- 
ing. About 150 attended and many 
compliments were paid to Mr. Wolfson 
on the efficiency and compactness of 
his new layout. Representing the Berk- 
shire home office were Harrison L. Am- 
ber, vice-president, and Mrs. Amber and 
Dr. Frank Harnden, medical director. 
The following general agents of other 
companies were among the visitors: 
Walter E. Barton, Union Central; Jack 
Fraser, Connecticut Mutual; Leroy 
Bowers, Mutual Life; Julius Eisendrath, 
Guardian Life; Harry Jacoby, Home 
Life; Isadore Freid, New England Mu- 
tual Life; Matt Lauer, Continental 
American; Rudolph Recht, Northwest- 
ern, and William Boyce, Connecticut 
Mutual. 

In the evening the Wolfson agents 
and their wives held an enjoyable office 
party. 


FRANK V. GILBERT’S NEW POST 

Frank V. Gilbert, well known in life 
insurance claim and inspection circles, 
recently became general agent of the 
Manhattan Life in Jamaica, Long Island, 
New York, where he has already started 
to build up an organization. For the 
past year Mr. Gilbert has been claim 
manager of Service Review, Inc., and 
before that he was with the Massa- 
chusetts Protective. He is an active 
member of the Accident & Health Club 
of New York. 


23TH POLICYHOLDERS MONTH 
June is the twenty-fifth consecutive 
annual policyholders month in the New 
England Mutual Life. 











Managers’ Outing 


(Continued from Page &) 
ter E. Barton, Frank W. Pennell. C. E. 
DeLong, Allen & Schmidt, T. M. Riehle, 
Luther-Keffer, and J. M. Fraser. 

The best golf was played by a four- 
some consisting of Eugene Homans, 
Sheppard Homans, Clancy Connell and 
S. S. Voshell. Mr. Voshell, at age 81, 
can shoot as straight golf as anyone, 
but is a little shy on distance. Eugene 

omans, youngest man in the group, 
was once runner-up of Bobby Jones 
ma tournament. He spotted a stroke 
a hole. That was enough to win. He 
went under par twice, making the sev- 
enteenth hole in two and the eighteenth 
in four. 


L. Mortimer Buckley Heads 
Chicago Chapter of C.L.U. 


L. Mortimer Buckley was elected pres- 
ident of the Chicago Chapter of Char- 
tered Life Underwriters on Monday. 
Other officers of the chapter are Tal- 
madge Smith, Meyer agency, New Eng- 
land Mutual, vice-president; Helen M. 
Thomas, Kemp agency, Equitable So- 
ciety, secretary-treasurer. 

Directors elected are Dave Dawson, 
Mutual Trust; Brooks Fuller, Pruden- 





L. M. BUCKLEY 


tial; W. W. Gillespie, Pacific Mutual; 
Eugene Lysen, New York Life; Earl 
M. Schwemm, Great-West; Ralph H. 
Hamilton, Penn Mutual. 

Mr. Buckley started in the insurance 
business in 1928 and in March, 1933, 
affiliated with the Elmer S. Albritton 
agency of the Provident Mutual. In 
January, 1936, he was made assistant 
supervisor in the Albritton agency. He 
is also a leading personal producer with 
the Provident Mutual. 

Various committee reports were heard 
including the financial report showing 
the chapter to be in a healthy condition. 
Commendation was given Miss Joy M. 
Luidens, executive secretary of the Chi- 
cago Association of Life Underwriters, 
for her unselfish devotion to the C. L. U. 

The candidacy as national president 
of C. L. U. of Mr. Johannsen, North- 
western Mutual, was presented for en- 
dorsement by Mr. Lysen in the form of 
a motion which was unanimously adopted. 
Mr. Johannsen is a native of Clinton, 
Ia., and a graduate in chemical engi- 
neering at Stanford University. He en- 
tered business with the Western Elec- 
tric Co., Chicago, as a research chemical 
engineer, later went with a roofing prod- 
ucts company and before entering life 
insurance was sales manager for a chem- 
ical company. He is a past president of 
the Chicago Chapter, a vice-president 
of the National Chapter, treasurer of 
the Chicago Association of Life Under- 
writers, president Stanford Alumni As- 
sociation of Illinois, past national pres- 
ident Pheta Xi, and director of life in- 
surance courses at Northwestern Uni- 
versity. 

Reporting for the educational com- 
mittee at the meeting Mr. Johannsen 
stated that about fifty agents had en- 
rolled for the C. L. U. review courses. 
With eighty-one members now, Mr. Jo- 
hannsen estimated that there would be 
130 by the end of next year. 

M. Bruce Parsons, the speaker at 
the meeting who wrote $1,128,000 for 
the Mutual Benefit last year, told how 
he wrote his business, saying he never 
approached a prospect without a defi- 
nite plan or something to hold his in- 
terest immediately, as the successful 
business man has no time to waste. “I 
get in and get out after IT have forced 
him to concentrate upon the idea I sub- 
mit. I spend a lot of time at my office 
or at home working up something that 
will be to his advantage.” 















LIVE ann LET LIVE 


Always a purely mutual company, 
with no stock or proprietary interests 
of any kind, Fidelity is known as a 
friendly company, operating under the 
general agency plan in thirty-nine states, 
including New York and Massachusetts 
on a 3% reserve basis, full level net 
premium. 














Sound underwriting, liberal policy 
contracts and a live and let live program 
of operation have won for it the loyalty 
of field men and policyholders alike. 
Among Fidelity contracts will be found 
Modified Life, Family Income and Fam- 
ily Maintenance, “Income for Life,” (to 
which may be added Survivorship and 
Continuous Instalment Riders) — and 
both Disability Income and Waiver. 





One of a series— 
giving facts about 
the Fidelity Mutual 


Fidelity is well equipped to serve its 


field. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 























OPPORTUNITY 
Is Knocking! 


It is POUNDING on the 
doors of Men who are 
willing to pay the price 
of success. 





Vv v 








BANKERS NATIONAL LIFE Insurance Company, the 
Company that reached 75 millions in 8 years, offers the 
opportunity of a lifetime to good men who want to be 
successful general agents. 


Big success carries a corresponding price tag. The price is work, initiative, 
vision, perseverance. 

If you feel there is no further opportunity for growth in your present 
connection; if you have a record of $100,000 of paid-for personal produc- 
tion in 1935; if you have family responsibilities and a residence in either 
Pennsylvania, New Jersey, Ohio, Rhode Island, Maryland or Delaware, you 
are one of the men we want to talk to at once. 


Address WILLIAM J. SIEGER 


Vice President & Superintendent of Agencies 


BANKERS NATIONAL LIFE 
INSURANCE COMPANY 


Montclair, New Jersey 
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Left to right, top row: Lester Rosen; Oscar Wirtz; H. L. Clinkscales; Walter E. Barton, president, C. B. Knight Agency; C. H. Flower, Jr., vice-president, 
J. Walter Thompson Co.; Wendel Hanselman, superintendent of agencies; G. A. Oliver, manager N. Y. office, Retail Credit Co.; Paul S. Ranck, vice-president- 
treasurer, C. B. Knight Agency, Inc.; Charles A. Blatchley and Preble Tucker. Sper 

Second row: A. A. Protzman, Merton Gordon, Elles M. Derby, George C. Ehrhardt, Frank W. Austin, Diederich H. Ward, Charles A. Cox, Henry Sheldon, 
W. L. Hadley, Ed. Pilcher, Ferd Burgdorff, Kenneth H. Hylton and Charles F. Mansfield. 

Bottom row: Harry Rubinsky, Joseph H. Minden, Sam D. Rosan, William Rieders, Allan Doyle, Dr. A. H. Hansen, William G. Dowd, Maurice Ziff, George 
Cantine, Frank Hughes, Hubert Dairs, Don Swain, Rinaldo W. Troupe, Harold Parsons, Dan S. Darab and Victor Manzi-Fe. 
Elles M. 


Anderson & Co., accountants; 








B. Knight $161,579; Sherry Baketel with $135,895; 


The annual outing of the C. 
Isadore Fleshner, who paid for $124,190; 


Derby, executive manager, Life Under- 


TH AGENCY agency, Union Central, New York, was : , , “hate - : 
E CHAS B KNIGHT AGENCY, Inc ae = the Weash ots Ca Ree Poe and Dick Scheiner, Rinaldo Troupeand writers Association of New York City. 
ANNVAL Qufrrac eo ee ae es eee ’ Ferd Burgdorff for outstanding activity Drs. Hansen and Meeker represented 

Rye, N. Y., on June 17. Golf was the during the month. the medical department and Preble 





Tucker the legal department. Members 


WESTCHESTER COUNTRY CLUB feature attraction of the day with ten- 
of the agency from out of town were 


WEDNESDAY nis, 





? : Page Winners in Day’s Events 
swimming and cards furnishing en- 











ane JUNE 172 1936 ea A a . The golf prizes were won by Oscar R. W. Coleman, Middletown, N. Y.; C 

Zz ? - tertatament for those not on the links. Wirtz with a low medal of 94; second F. W. Trabant, Rome, N. Y.; Edw, 

c %y. At dinner in the evening Walter Bar- prize to John Cole with a 99. The kick- Jordan, Allentown, Pa.; Don Swain, 

‘ EF ton, president of the agency, welcomed i were wen 7 ba saat on oe E. sane, Se 
. " ee . cate : Rk. W. Troupe and Sam Smith. enms WN. ¥.; m. kK. Jones, Glens Falls, 

| peiose - _ ae maine the aeniaen and ques and called up prizes were won by Dick Trotman and Y., and John F. Hudock, Hazleton, Pa 

| POKER- PINCCHLE. | on Paul Ranck, vice-president, to present Ed Pilcher. Bridge prizes by Herman 

e a the prizes to winners of the May pro- Stark and H. Hirschberg; pinochle CANTRELL HEADS AUSTIN ASS'N. 

LUNCHEON Pty ng duction contest. The contest was pat- Prizes by Lester Jones, B. L. _—: me T Canceell ten been ebected Ge 

v Lo , ; , : age nats TT. it fe meres <- 

=" terned after a ball game with prizes to Wm. Rieders and Joseph Gross, and the dent of the Austin (Texas) Association 

mas : ei poker prize by Irving Blank. y ; xi il gale raat aig 

captains of the winning teams and the At dinner in the evening among the of Life Underwriters. George T. Reavis 
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| CHARTERED BUS LEAVES 225 BWAy- II AM 
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Cartoon announcement drawn by H. L. 
Clinkscales of the agency 
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WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 
90 John Street, New York 


Telephone Beekman 3-6799 





leaders in number of hits and runs. The 
winners were these: 

Deed Ward, president of the winning 
league; Herman Stark, president of the 
Central League; Kenneth Hylton, high- 


est number of hits for $87,209; Mert 
Gordon, leader in volume with $187,422; 
Lester Rosen, second in volume with 


INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





ARE YOU ANXIOUS TO ADVANCE? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


guests were Wendel Hanselman, super- 
intendent of agencies; William G. Dowd 
~ G. A. Oliver of the Retail Credit 
: C. Henry Flower of the J. Walter 
Teac Co.; W. L. Hadley, general 
manager of The Eastern Underwriter; 
David Vorhaus, legal advisor to the 
agency; R. B. Mitchell of the National 
Underwriter; Roy Campbell of Arthur 


ORDINARY 


JERSEY CITY, N. J. 


GROUP 





has been elected vice-president ; 
Clements, Jr., secretary, 
treasurer. B. T. Cantrell is 
committeeman. 





and C. B. Lang, 
national 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha 


Kansas City 











Consulting Actuaries 


Woodward, Ryan, 


Telephone BEekman 3-5656 
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Sharp & Davis 


90 JOHN rose NEW YORK 
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85 Years In The Service 





As years accumulate, a business organization acquires a per- 
sonality from the individuals who are members of it. The business 
principles and methods they adopt and practice help to mold the 
institution. This personal quality is not acquired over night, in a 
year, or in a few years. Character is built in a life insurance com- 
pany only by earnest devotion to high principles and friendly 


unselfish dealings over many years. 


The year 1936 marks the Eighty-fifth Anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this institution has furnished unexcelled life insurance protection 
at a low net cost and has maintained a record of unswerving loyalty 
to its policyholders. Today, as in the past, the whole personnel 


of the Company is imbued with that same spirit of service. 





Ww 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 











More Than 700 Million Dollars Paid to Policy- 
holders and Beneficiaries Since Organization in 1851 
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New York C. L. U.’s 


SLATE UNANIMOUSLY ADOPTED 
Whitelaw Ele sted Vice - President; 
Maechtel, Secretary-Treasurer, Ben- 
jamin Alk Ends Term 


Thomas G. Murrell, manager, Connec- 
ticut General, was unanimously elected 
president of the New York Chapter of 
Chartered Life Underwriters at the 
meeting held Tuesday noon at the Ho- 
tel Martinique. Mr. Murrell has been 
active in the local chapter since coming 
to New York in 1932. Previously he 
was one of the organizers and first 
president of the Chicago chapter. 

Leroy N. Whitelaw, educational di- 
rector for the Prudential in the metro- 
politan territory, is the new vice-presi- 


dent and Ray Maechtel, C. B. Knight 


agency, Union Central, is secretary- 
treasurer. 
Members elected to the executive 


committee are Edwin J. Allen, Gardiner 
agency, John Hancock; M. Warren 
Benton, Dunsmore agency, Equitable 
Society; John H. Brady, Luther-Keffer, 
Aetna; C. Preston Dawson, Beers, New 
England Mutual; Harry Krueger, Recht 
& Kutcher, Northwestern Mutual, and 
Benjamin Alk, Ben Hyde agency, Penn 
Mutual. 

In turning over the chair to Mr. Mur- 
rell the retiring president, Benjamin 
Alk, paid tribute to the members for 
the active support they gave him during 
his administration. In particular he 
named Harry Krueger, secretary of the 
chapter; Leroy N. Whitelaw, chairman 
education committee; James Elton 
Bragg, Thomas G. Murrell and C. La- 
mont Post. 

It was reported that ninety-two per- 
sons took the C. L. U. examinations at 
New York University last week. Re- 
vised editions of the compendium of 
company practices compiled by the 
chapter for its members were distributed 
at the meeting. 





FRANK L. LANE DEAD 





Was Partner of Mervin L. in Insurance 
Brokerage Business in N. Y.; Son 
of Late Louis Lane 
Frank L. Lane. partner of his brother, 
Mervin L., in the Lane Agency, New 
York City, who has been an interesting 
personality in insurance circles of metro- 
politan New York for some years, met 
tragic death early this week at the age 
of 35, and his passing was a shock to a 
host of friends. Funeral services were 
held Tuesday morning in Riverside 
Memorial Chapel, New York City, at- 
tended by relatives and close friends of 
the family. Besides his brother he is 
survived by a sister, Mrs. Marie L. 
Valentine. His father, Louis Lane, a 
familiar figure in life insurance circles 
of New York for thirty years, passed 

away a year ago. 
Frank Lane’s first insurance experi- 
ence was with the Equitable Society as 


an agent in his father’s office. He made 
good from the start. When the Home 
Life and Connecticut Mutual Life re- 


spectively were later represented by the 
Lanes, Frank proved that he was as 
capable in a supervisory capacity as he 
was as a producer. He made friends 
easily; was a keen wit. A keen student 
of the business, abreast of all new de- 
velopments, he wrote many an article for 
the insurance and business magazines. 

When the Lane connection with the 
Connecticut Mutual as general agents 
was given up last July Frank and Mer- 
vin went into partnership as insurance 
brokers in New York City and they 
made fine progress. Just prior to his 
death Frank was elected vice-president 
of the Maryland Casualty’s Accident 
Club based on his production for the 
month of May. 


SEATTLE MANAGER 
Scott K. Cassill has been made mana- 
ger for the Manufacturers Life at Se- 
attle, succeeding F. A. Nicholson, now 
manager at Winnipeg. 








C. L. U. Chapter Prepares Book 


For Use In Program Selling 


Starting two years ago to compile cer- 
tain information regarding company 
practices as a matter of personal rec- 
ord, Leroy N. Whitelaw, educational di- 
rector for the Prudential in the metro- 
politan area, later developed the idea as 
a chapter activity of the New York 
Chartered Life Underwriters. The re- 
sult of his committee’s activity was first 
presented to the chapter in May, 1935, 
in the form of a compendium of the 
practices of life insurance companies. 
A new, revised and enlarged edition of 
the compendium was presented to the 
chapter at the annual meeting this week. 

Title of the book is “A Compilation of 
Information Relative to Company Pro- 
cedure and Rulings in Connection With 
Beneficiary Agreements and Other Tech- 
nicalities.” It was compiled by and pri- 
marily for the use of the New York 
Chapter of Chartered Life Underwriters 
through its educational committee and 
contains the replies of twenty-two life 
companies to a series of thirty-seven 
questions, subdivided into many parts 
The answers are not official but serve 
only as a guide to usual practice. 

When the compendium made its first 
appearance a year ago it immediately 
met with wide acclaim and all available 
copies were quickly bought up. The 
New York Chapter, however, is not 
using the work as a money-making prop- 
osition and the revised edition is also 
limited in number, with a preference for 
copies going to other C. L. U. chapters. 

A preface to the new, revised edition 
explaining its purpose reads as follows: 

Useful in Programming 

“Purpose of this compilation of data 
relative to beneficiary clauses, agree- 
ments and other technicalities is for the 
guidance of those underwriters who are 
interested and active in working out 
programs involving life insurance con- 
tracts. 

“Since underwriters are constantly 
presented with problems where there are 
policies of more than one company in 
the portfolio of the assured, it seems 
logical that there be an immediately 
available source of information relative 
to the most usual problems that arise 
in connection with settlement agree- 
ments and other technicalities. 

“Since there are differences between 
companies in their reaction to the vari- 
ous questions that arise, the compilation 
should be useful as a guide and in no 
way for purpose of competition. Life 
underwriters who have the professional 





attitude towards their work will realize 
the significance of this paragraph. 

“The information contained herein is 
not to be considered official. The com- 
mittee members, alone, or with assist- 
ance from their home office, answered 


LEROY N. WHITELAW 


the questions for their respective com- 
panies.” 

It continues briefly that the compila- 
tion is a guide and not a manual; that 
changes may occur from time to time or 
the companies may modify their actions, 
As was done last year, the data will be 
kept up to date as efficiently as pos- 
sible through members of the com- 
mittee. 

Members on the Committee 


Members of various companies who 
assisted Mr. Whitelaw on the education 
committee are these: E. J. Allen, James 
E. Bragg, Charles E. Brewer, Levi E. 
Bottens, William R. Julius, Wheeler H. 
King, Herbert Karlsruher, Harry Krueg- 
er, Sarah Lewinson, Raymond Maechtel. 

Thomas G. Murrell, Louis E. Orcutt, 


Aaron Press, William F. Plume, G. 
G. Steiner, Benjamin Salinger, Max 
Schonberg, Carl W. Smith, Gordon 


Smith, Carl M. Spero and Samuel L. 
Zeigen. 





LEADS MUTUAL LIFE IN CITY 





Edward L. Arthur of Taylor Agency 
First in New York District; in 
Business Since 1931 
Edward L. Arthur, Taylor agency, 
Mutual Life, New York, led the New 
York district of the company in volume 
of sales for May and was listed among 
the national leaders of the company for 

number of lives insured. 

Entering the business in 1931, he has 
been a substantial producer from the 
start. He works almost exclusively on 
the programming system and in recent 
months has entered into the tax phase 
of selling, recognizing an increased de- 
mand for life insurance as a solution 
to that problem. ; 

Mr. Arthur lives in Mt. Vernon. He 
spends his winters in Florida and_ his 
hobbies are antiques and oil paintings 
of which he has acquired a valuable 
collection. 


W. C. DOLL GENERAL AGENT 

Walter C. Doll is the new general 
agent for the Berkshire Life in Cin- 
cinnati. A native of that city, he was 
for a while with the Baltimore & Ohio 
Railroad; later with the Pacific Mutual 
and New England Mutual as an agent. 


Three Men Together For 
Twenty-five Years Feted 

Carl LeBuhn, Albert J. Thomas and 
A. K. Fahrner have been associated 
in the life insurance business for twen- 
ty-five years and to celebrate the anni- 
versary were given a banquet this month 
in the Hotel Blackhawk. in Davenport. 
Mr. LeBuhn is general agent for the 
Massachusetts Mutual there. Originally 
the three men were with another com- 
pany but joined the Massachusetts Mu- 
tual twenty-two years ago. 

Mr. LeBuhn is a native of Iowa, as 
is Mr. Thomas, while Mr. Fahrner comes 
from Vienna, Austria. During the past 
twenty-five years the three men have 
written about $18,000,000 of insurance. 
The Davenport Democrat carried pic- 
tures of them with careers. 





20 YEARS WITH PRUDENTIAL 

The twentieth service anniversary of 
John J. Kraniak, district superintendent, 
Prudential, Milwaukee, was celebrated 
with a dinner on June 20 at Cudworth 
Memorial Building. The company’s dia- 
mond service medal and Old Guard scroll 
were presented Mr. Kraniak by A. F. 
Messner, division manager at the home 
office in Newark. 


A. H. Jones Honore 
On First Anniversary 


NAMED MANAGER YEAR Aco 





Agency Force Gives fLamehens in His 
Honor and Office Employes Pre. 
sent Desk Set 





Forty-five members of the Albert 
Jones agency, Mutual Life, New York 
honored their manager at a luncheon on 
Monday at the Mori Restaurant, cele. 
brating Mr. Jones’ first anniversary as 
agency manager at 165 Broadway. Later 
the same day employes of the office paid 
their tribute, presenting Mr. Jones with 
a desk set. 

A producer for the Mutual Life in the 
165 Broadway office for fifteen years 
Mr. Jones was appointed manager a year 
ago following the death of Warren FE. 
Diefendorf. Of Welsh descent he was 
at one time manager of the Royal Liy. 
erpool insurance group’s branch at Lang- 
ley, Worcestershire, England. He has 
been a citizen of the United States since 
1915. 

In 1919 Mr. Jones became a member 
of the Mutual Life’s field force in Brook- 
lyn. The next year he became connected 
with the agency at 165 Broadway, then 
under the management of Frank W. 
Adams. 

Under his management for the past 
year the office has continued to make 
advancement. The slogan on which Mr. 
Jones conducts his agency’s business is 
this one: “Business enters where sery- 
ice centers.” 


JAMES W. McKELVIE DEAD 





Widely Known as Song Leader at 
Meetings of Pittsburgh Association; 
Represented Reliance Life 
James Wylie McKelvie, agent for the 
Reliance Life and for many years mem- 
ber and song leader of the Pittsburgh 
Life Underwriters Association, died on 

June 14 at his home in Pittsburgh. 

Mr. McKelvie was born in Scotland 
and came to Pittsburgh at an early age. 
He contracted with Reliance Life in 
1928 and built an excellent record of 
sales, attaining membership in _produc- 
tion clubs and maintaining a high renew- 
al percentage. 

A genial personality and talent asa 
singer made Mr. McKelvie widely known 
among Pittsburgh life underwriters. 
He was a member of the school board 
of Mt. Lebanon Township, a suburb of 
Pittsburgh, where he also was active in 
the Kiwanis Club and the United Pres- 
byterian Church. In Masonic circles he 
was a member of St. John’s Lodge, F. 
& A. M. Tancred Commandery, Knights 
Templar, Syria Temple and the Con- 
sistory. He also was associated with 
the Pittsburgh Chamber of Corfimerce 
and the St. Clair Country Club. 

He is survived by his widow, Nelle 
C. McKelvie; two sisters, Mrs. W. B 
Coullie and Miss Jane K. McKelvie. and 
a brother, John McKelvie, all of Pitts- 
burgh. Interment was in Mt. Lebanon 
Cemetery. A large number of friends 
and acquaintances from the insurance 
fraternity attended the services. Is 
loss, not only as song leader but as 4 
warm and loyal worker, is keenly felt by 
all those affiliated with the association. 





TO PAY STOCK DIVIDEND 


Stockholders of the Life Insurance 
Co. of Virginia at a special meeting 
June 22 approved the recommendation 
of the board of directors for a Ah 
stock dividend to be issued June #0 
At the same time they approved af 
amendment to the company’s by-laws 
reducing the maximum amount of stock 
authorized from $10,000,000 to $6,000,000. 
At present the outstanding stock of the 
company is $5,000,000. The stock div- 
dend will increase the amount of stoc 
outstanding to $6,000,000. 





Len J. Davis has been elected head 
of the Hastings, Nebr., Association ° 
Life Underwriters. 
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Partnership Purchase Plans As 


Arranged ‘Through Life Insurance 
By Edwin J. Allen, New York 


Assistant General Agent, John Hancock 


(Mr. Allen, who is assistant general 
agent in the Harry Gardiner general agen- 
cy in New York, wrote this explanation 
of business partnership insurance for the 
John Hancock Mutual Life Signature in 
which it originally appeared.) 

A partnership-interest-purchase plan is 
devised to cover the purchase (by sur- 
viving partners) of the partnership in- 
terest of a deceased partner. An agree- 
ment covering such arrangements can be 
drawn without providing therein for the 
availability of funds to complete the pur- 
chase of the interest of the deceased 
partner. 

Usually, such an agreement commits 
the estate of the deceased partner to 
sell his interest in the business to the 
surviving partners. The agreement also 
commits the surviving partners to the 
purchase of the partnership interest from 
the estate of the deceased. Life insur- 
ance provides the necessary cash as the 
consideration for this purchase and sale. 

The procedure as to the life insurance 
in the case of a partnership of three 
equal interests is for each partner to 
purchase life insurance on the lives of 
each of his partners, in an amount equal 
to one-half of the estimated money value 
of the interest of each of the other 
partners. ‘ 

For Example: Let us assume in a 
hypothetical case, the assets of a firm, 
Adams, Baker and Chase, to be worth 
$150,000. The interests of the partners 
are equal. Therefore, each has an in- 
terest in the business in the amount of 
$50,000. A partnership-interest-purchase 
agreement is contemplated. Life insur- 
ance would be purchased as follows: 

A buys $25,000 of life insurance on the 
life of B; $25,000 of life insurance on the 
life of C. ae 

B buys $25,000 of life insurance on the 
life of A; $25,000 of life insurance on the 
life of C. oa 

C buys $25,000 of life insurance on the 
life of A; $25,000 of life insurance on 
the life of B. 

Consider the operation of such a plan 
in the event that all three partners lived 
for a ten-year period. Assuming, for 
illustration, that each of these partners 
was 45 years of age at the time this 
particular “permanent form” insurance 
had been bought, each partner would 
have paid out initial premiums amount- 
ing to a little over $1,800 on the insur- 
ance each owned on the lives of his two 
associates. The total premiums for the 
ten-year period, allowing for reduction 
by dividends on the present basis, would 
have amounted to around $16,000. The 
cash values in the policies which each 
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partner held on the lives of his associ- 
ates would amount to at least $10,800. 


When One Partner Dies 


Assume now, however, that Adams 
dies. Baker and Chase each holding in- 
surance on his life in the amount of 
$25,000 will be possessed of $50,000 with 
which to purchase the partnership inter- 
est of Adams from his estate, as agreed. 
The estate of Adams will receive the 
$50,000 in cash paid as a death claim, and 
Baker and Chase will now own the busi- 
ness wholly between them and as equal 
partners. 

In addition to the $50,000 received for 
his interest in the business, Adams’ es- 
tate will also be possessed of two $25,000 
life insurance policies in force on the 
lives of Baker and Chase. These two 
policies will have an aggregate cash sur- 
render value of at least $10,800. It was 
agreed at the inception of the plan that 
Baker and Chase would have the right 
to purchase these life insurance con- 
tracts from the estate of Adams for a 
consideration equal to the cash surren- 
der value of the policies. 

The estate of Adams, instead of own- 
ing an interest in a partnership, will 
possess a minium of $50,000 in cash. 

Appraisal When Value Increases 


In the partnership-interest-purchase 
plan agreement, certain details may be set 
down to cover the possibility of the 
value of the partnership assets having 
increased between the time of the setting 
up of the agreement and the first death. 
In this connection, a method of appraisal 
of the assets as of the time of the death 
of the first deceased, may be set down. 
It may be arranged that the premiums 
on all of the insurance policies will be 
paid from partnership funds, with 
charges being made against the accounts 
of the partners. 

The main advantages of an arrange- 
ment such as that described in the fore- 
going are as follows: 

Liquidation of the partnership assets 
is not necessary, as would be the case 
without the partnership interest purchase 
plan. 

A new partnership composed of the 
two survivors is able to carry on. 

Each of the surviving partners owns 
one-half of the business rather than 
one-third —they have been enabled to 
purchase an additional interest in the 
business. 

Losses which frequently result from 
forced sale of partnership assets in 
liquidation are not suffered. 

The estate of the deceased partner has 
cash equal to the true value of the part- 
nership interest. 

The estate of the deceased partner has 
in the other policies an asset in an 
amount equal to the cash value. 


(Continued from Page 1) 


O’Malley as Superintendent of Insur- 
ance. They sought unsuccessfully to ob- 
tain a pledge from Lloyd Stark of Lou- 
isiana, Democratic candidate for gov- 
ernor, that he would not appoint or re- 
appoint as Superintendent of Insurance 
anyone antagonistic to fraternal insur- 
ance. Such a pledge was obtained from 
Jesse W. Barrett, the leading candidate 
for the Republican nomination for gov- 
ernor. 

The report is based upon an examina- 
tion made by the Missouri Department 
between May, 1935, and February, 1936. 
The officials of the Woodmen were giv- 
en an opportunity to answer criticism in 
the preliminary report in a hearing held 
at Rock Island, Ill., on May 7 and 8. 
Only slight changes were made in the 





report after the preliminary hearing. The 
filing makes it final. 


What Examination Showed 


The examiners estimated that for the 
three and a half years prior to June 30, 
1935, the society had disbursements from 
operations that exceeded the income for 
the same period by $3,152,423. They es- 
timated the total liabilities and reserves 
at $61,038,392 as against admitted assets 
of $52,752,070. Gross assets were placed 
at $53,815,200, but from that amount there 
was deducted $1,063,130 for non-admitted 
assets, including $43,652 for incidental ex- 
pense funds, $45,087 in the contingent in- 
cidental funds, $13,435 for advances to 
agents, $267,957 furniture and library, 
$160,000 for the sanatorium chattels, 











Boston Actuaries Go For 
Sailing Trip on Casco Bay 


On Saturday, June 20, the Union 
Mutual Life of Portland entertained 
twenty members of the Boston Actu- 
aries’ Club at their annual outing. 
Chairman of the annual outing commit- 
tee, A. Thomas Lehman, associate actu- 
ary of the Union Mutual, stated that 
home office officials of nearly every 
New England life insurance company 
were present at this gathering. Among 


those attending were the following 
prominent actuaries: L. H. Howe and 
H. A. Grout of the John Hancock 


Mutual Life, N. M. Hughes and J. Y. 
Ruddock of the Columbian National 
Life, E. H. Neuschwander of the Mas- 
sachusetts Accident, H. H. Jackson, W. 
A. Watt and Mr. Blackmore of the 
National Life of Vermont, H. A. Plimp- 
ton and J. L. Stearns of the New Eng- 
land Mutual, J. M. Powell of the Loyal 
Life of Boston, and R. C. Guest of the 
State Mutual Life of Worcester. 

President Sylvan B. Phillips, Second 
Vice-President Rolland E. Irish, and 
Fred Hamblen, actuary, of the Union 
Mutual, in conjunction with Mr. Leh- 
man, entertained the visitors on an all- 
day cruise among the islands of Casco 
Bay, stopped over at Jewell Island, 
where a clambake was served. 

Other members of the Union Mutual’s 
actuarial department who were present 
are E. W. Kalor, H. G. Walton and 
H. J. Southern. 


REMARKABLE RENEWALS 





Bastedo Agency of Canada Life Ha, 
Every Policy Sold in 1934 Still in 
Force; Other Records 


A survey by the Canada Life shows 
that the renewal ratio of the company 
is the best since 1925. N. H. Bastedo 
manager of the company’s Toronto 
branch, heads an organization that stil] 
had on the books as of March, 19% 
every policy sold in 1934. ; 

Twenty representatives of the United 
States and Canadian branches has 100% 
renewal of 1934 business; seventy-three 
other representatives had renewal ratios 
of 90% or better. 





Cummings’ Talk 
(Continued from Page 7) 


policy for $1,000 from a part-time agent 
in Cummings’ agency years ago when 
he was only a clerk in a Texas bank. 
Because the agent had not properly an- 
alyzed his needs Traylor never again 
purchased a policy from that company, 

Cummings argued for a better job of 
sales presentation, asserting that there 
was too much life insurance lingo which 
he, the underwriter, understood, but 
which was unintelligible to the public on 
the presentations. “We have to shake 
up our sales talk,” he asserted, “or be 
shaken up. We must talk in terms of 
what these people need.” 





$199,726 for printing plant inventory, 
$26,290 for office supplies, $275,014 as the 
excess of book value of bonds over their 
amortized value and $33,966 for book 
value of real estate over market value. 
The examiners did not attempt to have a 
new appraisal made of each piece of real 
estate. The total book value of real 
estate was $5,977,188 and mortgage loans 
on real estate are carried at $651,153. 
Book value of bonds was $41,568,363. De- 
posits in banks amounted to $387,301 and 
the contingent interest fund to $36,818. 
Total ledger assets $48,620,825. 

Among the non-ledger assets was an 
item of $1,737,327 for assessments ac- 
tually collected from members but not 
yet remitted to the headquarters, also 
$1,941,723 in automatic premium loans 
and $588,187 for interest due and accrued 
on bonds not in default. 

The total reserves was placed at $58,- 
977,780, while on June 30, -1935, unpaid 
claims amounted to $1,433,327, including 
a number of death claims on which in- 
complete proofs had been filed and those 
in process of adjustment, adjusted but 
not yet due, incurred but not reported 
and the present value of claims payable 
in installments. Resisted claims amount- 
ed to only $187,115. The unpaid claims 
represent only about a month’s accumu- 
lation and there was no criticism of the 
amount, it being what would ordinarily 
be anticipated for an organization the 
size of the society. In calculating the 
reserves the examiners took into consid- 
eration the Woodmen’s experience table 
as used in the rate book and also the 
actual mortality experience for the years 
1929 to 1934, inclusive. In none of these 
years did the society compute or report 
a ratio of actual to expected mortality 
of more than 99%. The examiners in 
their report placed the ratios as follows: 
1929, 116% ; 1930, 123%; 1931, 134%; 1932, 
137%; 1933, 126%, and in 1934, 128%. 
The report did not reveal at what amount 
the society had computed reserves. 
Questioned “Deferred Surplus” Account 

The report reveals the examiners ques- 
tioned the operations of the so-called 
“deferred surplus” account, charging that 
from time to time various amounts were 
diverted from the benefit fund to the 
general expense fund by the alleged ar- 
bitrary increasing of the amount of first 
year assessments, of which 70% goes to 
the general expense fund, corresponding- 
ly decreasing the renewal assessments 
that go entirely to the benefit fund. The 
regular monthly dues of fifteen cents per 
member all go to the general expense 
fund. In this connection the report con- 





tinues: “The rapid decrease in the gen- 
eral expense fund in recent years caused 
by the excess of disbursements over in- 
come available for expenses, which in 
the period January 1, 1932, to June 3, 
1935, averaged $1,250,000 per year. This 
fund amounted to $4,100,538 as of June 
30, 1935, which would be reduced to $2,- 
871,455 by the return to the benefit fund 
of the ‘deferred surplus’ item of $1,229,- 
082.” The report then states that from 
April, 1932, to an including September, 
1935, various amounts were diverted from 
the benefit fund to the general fund un- 
der the term “deferred surplus.” The 
total amount said to have been so di- 
verted was: 1932, $260,660; 1933, $490,002; 
1934, $353,420, and first nine months of 
1935, $125,000 making a grand total of 
$1,229,082. The amount as of June 30, 
1935, was $1,184,082, the report stated. 
When the, examiners questioned this 
transfer of funds the officials of the so- 
ciety are said to have transferred back 
to the benefit fund the deferred surplus 
item of $1,229,982. 

The necessity for every economy in the 
society’s operations is pointed out, the 
report contending that even with the 
steps that have already been taken to 
reduce expenses there will still be an ex- 
cess of disbursements over income avail- 
able for expenses. In commenting on 
the trend of the general expense fund 
the opinion was expressed: “At this rate 
it can be seen that the balance of liquid 
assets in the general expense fund will 
be exhausted within a short time.” 

The report severely criticized the al- 
leged lack of effort by the society to 
locate beneficiaries and to arrange set- 
tlements on claims approved for pay- 
ment. Also the denial of liability be- 
cause of by-laws of which the member 
had no knowledge or which the society 
by its actions had apparently waived. 
They also commented on the lack of uni- 
formity in compromises. The _ report 
states that in some instances due an 
unpaid claims extend as far back as 1911 
and in some instances the reason for not 
paying the claim is not apparent. One 
claim allowed by the board of directors 
as of February 20, 1914, rested in the 
legal department on a question of bene- 
ficiaries for twenty years. The member 
was in good standing at time of death 
and left a widow and four sons and one 
legally adopted daughter. 

In touching on the ratio of actual to 
expected mortality the report stated that 
for the years 1930 to 1934 inclusive the 
excess of actual death losses over ex 
pected death losses was $19,836,519. 
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If every employer 


could have the experience of delivering a check for Group Insur- 
ance benefits, if he could hear the widow’s tearful expressions of 
gratitude, if he could see how it lightened the load in that dark 


hour, every group of employees would be insured. 


Why not recommend Group Insurance to your clients? 


T HE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 
THE CHARTER OAK FIRE INSURANCE COMPANY 


HARTFORD CONNECTICUT 


Our Group specialists at your command; why not consult them about your Group prospects? 
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GROWTH OF TEXAS COMPANIES 

The opening of the Texas Centennial 
Exposition has drawn new attention to 
state, including 
Following the withdrawal 
of a group of companies from Texas 
after the passage some years ago of the 
Robertson investment law a number of 
Texas companies were organized within 
the next several years. 

Among the articles written about 
Texas life insurance in the past three 
weeks is one by E. P. Greenwood, presi- 
dent of the Great Southern Life, who 
has been selling insurance in that state 
since 1904. In his article, printed in 
“Inspection News,” he says it is not his 
purpose to discuss the merits of the 
Robertson law or to enter into the dif- 
ferences of opinion with respect to it, 
but he does not think that the organiza- 
tion and development of companies start- 
ed within the next few years after the 
Robertson law was passed came about 
solely as a result of the withdrawal of 
some Northern and Eastern companies. 
Prior to the passage of the act five or 
six companies had been organized, the 
first in 1901. Soon thereafter others 
were formed, some of which are flow 
among the largest in the state. 

At the end of 1935 there were twenty- 
three Texas legal reserve companies. 
They had insurance in force of $1,558,- 
022,160, assets of $20,041,405, and surplus 
to policyholders of about $30,000,000. 


Texas as an economic 


life insurance. 





THE INTERNATIONAL MARINE 
INSURANCE UNION 

It may be because it gets so much 
intelligent publicity, or because of the 
dramatic nature of many of the sub- 
jects under its review, or because of 
the world-wide experience of its dele- 
gates, but certainly one of the best of 
the insurance organizations and one of 
the most highly respected is the Inter- 
national Marine Insurance Union. 

The next annual meeting of the Union 
will be held in Ostend, the Belgium sea- 
side resort, late in September. Two of 
the principal subjects which will come 
under discussion are those of War Risks 
and Ship Valuation. It might be thought 
that since the World War about every- 
thing which lent itself for discussion 
would have been threshed out, but every 
time there is a war some new angle is 
developed which has the attention of 


marine underwriters. New interesting 
questions grew out of the Abyssinian 
war. Furthermore, there is always a 


war or two going on in some part of 
the globe. Some concrete plans for 
reforming war risks were drafted last 
spring at conference meetings in Copen- 
hagen. These will be presented to the 
Union. 

The principal points to be considered 
in the matter of ship valuation are 
in connection with general average. The 
cost of ship building is constantly in- 
creasing as each nation tries to outdo 
each other in its floating palaces. Each 
new ship is regarded as the last word. 
The Queen Mary has some features 
which the Normandie has not got, and 
now a companion ship to the Queen 
Mary is to be built. About five years 
went by between the start and the com- 
pletion of the Queen Mary during which 
period all work was stopped for a time 
when the depression reached its lowest 
ebb. It is thought that it will take three 
years to build the sister ship to the 
Queen Mary. 

The cost of the Queen Mary was $25,- 
000,000. Getting sufficient insurance cov- 
erage was a great problem, as it was 
with the Normandie. In each case the 
Governments stepped in and helped out. 





PROMOTING ECONOMIC 
PROPERTY SECURITY 

An interesting some of 
the services of stock company fire in- 
surance in promoting economic security 
and defending it against attack by fire 
is the subject of an interesting article 
in the magazine Credit, June issue. Au- 
thor is Harry Curran Wilbur of Chi- 
cago. 

While there are many statistics in it 
the article is not dull, nor need any 
such articles be dull. Credit for safe- 
guarding property and cutting down the 
fire waste is given to National Board 
of Fire Underwriters, Underwriters Lab- 
oratories, Western Actuarial Bureau and 
others. is laid on the tens of 
thousands of homes which have been 
inspected by persons connected with the 
article con- 


summary of 


Stress 


insurance business. The 
cludes as follows: 


What I have written has only told 
you a little part of the continuing 
services of the capital stock fire in- 
surance companies, services that they 
are rendering over and above every- 
thing that is called for in the policy 
contract. If there were time to tell 
the entire story, it would be unmistak- 
ably clear that, entirely aside from and 
in addition to the payment of the mil- 
lions in indemnities made each year, 
these stock fire insurance companies are 











HUGH LEWIS 


Hugh Lewis, former general manager 
of the Liverpool & London & Globe, 
was recently photographed in his of- 
ficial evening attire as high sheriff of 
Anglesea, Wales, where he has his sum- 
mer residence near the ocean. He is 
a director of the Royal and of the 
Liverpool & London & Globe, and con- 
tinues to follow economic and political 
situations closely, writing sometimes in 
magazines and, also, occasionally mak- 
ing “speeches. They disclose a keen men- 
tality and sage powers of observation. 
Mr. Lewis was in attendance at the 
recent centenary of the Liverpool & 
London & Globe where he renewed ac- 
quaintance with representatives of the 
company from all parts of the globe. 
He had met all of them in their home 
cities when he was managing director 
of the company. Few men have gath- 
ered as much information about inter- 
national affairs. He is an accomplished 
musician, a good horseman and a very 
fine philosopher. 

* * * 

Harold Taylor, manager, Mutual Life, 
New York, was paid tribute by members 
of his agency force this month when 
wives and friends of the agents were 
invited to the housewarming of the of- 
fices at 521 Fifth Avenue, which have 
just been redecorated. The agents pre- 
sented Mr. Taylor with a Seth Thomas 
ship’s clock. 

ok ad K 

Edmund Fitzgerald, executive vice- 
president, Northwestern Mutual Life, 
this month attended his twentieth an- 
nual class reunion during commence- 
ment week at Yale University in New 
Haven, Conn. 





in deed and in truth safeguarding the 
nation 

They would stand out before you, not 
as “soulless corporations” headquarter- 
ing in some distant city, but as friends 
and neighbors helping you build Amer- 
ica. The record would show that as the 
conflagrations at Chicago and Atlanta 
and Baltimore and San Francisco had 
proved them conflagration-proof, so the 
record made through the bitter years of 
the depression demonstrates conclusively 
that they are depression-proof. 

They are friends and neighbors, by 
your side constantly although unobserved 
unless you pause to note them and, 
though their unending protection ser- 
vice is usually undiscerned, they are 
working quietly and effectively with you 
for the upbuilding of the nation, for 
the security of its citizens, and for the 
safeguarding of what men and women 
are saving from their earnings and cre- 
ating by their toil. 





Clarence T. Hubbard, assistant secre- 
tary of the Automobile Insurance Co, 
was interviewed over Station WTIC 
Friday, June 19, by C. W. Van Beynum, 
manager, publicity department of the 
Travelers, on the topic of “Why Con- 
necticut is attracting the interest of 
others.” Mr. Hubbard is a member of 
the Connecticut State Publicity Com- 
mission. Through the sale of poster 
stamps the commission is financing a 
publicity campaign. Nearly a million 
stamps have been sold. The interview 
of Messrs. Van Beynum and Hubbard 
was educational and entertaining. 

* * * 


Bea Mills, youngest daughter of Sec- 
retary B. N. Mills of the Bankers Life 
of Iowa and Mrs. Mills, was awarded 
a bronze medal on eve of her gradua- 
tion from Roosevelt High School, Des 
Moines, by Eta Sigma Phi, national hon- 
orary society composed of those excell- 
ing in the classical languages. She was 
chosen to represent Roosevelt High 
School in a city-wide competition spon- 
sored by the national society. Her es- 
say on Horace was acclaimed the best 
submitted. This fall she will join her 
sister Marion as a student of Grinnell 
College from which both her father and 
mother were graduated. 

* * * 


Perez F. Huff, resident vice-president 
for the Pacific Coast, at Los Angeles 
for the Bankers Life of Jersey City, 
who has been spending several months 
in New York City, his former home, 
arrived in Los Angeles June 8 on his 
return from the East. He reports hav- 
ing enjoyed a most interesting 50-day 
tour of Central and South America by 
boat, rail and airplane, accompanied by 
Mrs. Huff. They left New York April 
18 on the S. S. Southern Prince for 
Rio de Janeiro, arriving there May 13. 
From that city they flew on a clipper 
ship over Brazil and Uruguay to Buenos 
Aires, and from there they flew over 
the Andes to Santiago, Chile, and from 
there they proceeded to Valparaiso, 
where they boarded a Grace Line boat 
which made the voyage up the west 
coast with stops at various ports, in- 
cluding Lima, Guayaquil, Buenaventura, 
Panama, Costa Rican ports and San 
Salvador; thence along the west coast of 
Mexico a number of stops were made. 
While on the boat Mr. Huff sold a sub- 
stantial amount of life insurance to a 
fellow passenger, together with policies 
for each of his two children. 

ok os * 


Sir Arthur Worley, managing director 
of the North British & Mercantile, has 
sailed for Europe on the Empress of 
Britain after a visit to this country. 
He came over on the Queen Mary. 

* * x 


Charles Ray McCallum, president of 
McCallum Insurance, Inc., prominent 
Milwaukee general insurance firm, was 
one of two recipients of the annual 
award of certificates of distinctive civic 
service by Marquette University, Mil- 
waukee, at the fifty-fifth annual com- 
mencement exercises on June 17. The 
honor comes in recognition of his ser- 
vice as general chairman of the 1935 
financing campaign of the Milwaukee 
Community Fund to raise approximately 
$1,000,000 for forty charitable and social 
service agencies. 

* * * 

Edmund H. Driggs, Jr., and Clancy 
D. Connell, both of the Provident Mu- 
tual, were opponents of Julian Myrick, 
Mutual Life, and Eugene Homans, 
Equitable Society, in a golf foursome 
recently at Echo Lake Club, Westfield, 
N. J. “Eddie” Driggs and “Gene” Ho- 
mans, both well-known amateurs, each 
played the course in 

* * * 

Robert McConnell, retired general 
manager of the Royal-Liverpool, has 
been re-elected president of the Insur- 
ance Officials Society of England. 
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The Higley Memorial Tribute 


For beauty of expression, literary qual- 
ity, original treatment, accurate esti- 
mate of the man, I cannot recall read- 
ing any memorial which matches the 
tribute of the committee on laws of 
the National Board of Fire Underwrit- 
ers to Charles W. Higley, president 
of the Hanover Fire. O. E. Lane, presi- 
dent of the Fire Association, was chair- 
man of the committee, other members 
being Col. Frank D. Layton, president 
National Fire of Hartford, and D. E. 
Monroe, assistant manager of the Com- 
mercial Union. This memorial tribute 
which was printed in The Eastern Un- 
derwriter last week, has attracted wide 
attention and bronght letters of compli- 
ment to the members of the committee. 
Mr. Higley had a countless number of 
friends; was one of the most helpful 
of all top executives; and his passing 
caused widespread regret. 

* * * 


10% of the Capital Stock 


The letter to insurance companies 
written by Commissioner Palmer of II- 
linois to the effect that a company can- 
not write more than 10% of its capital 
stock on any risk carried in that state 
brought mixed feelings and numerous 
questions. One question is, “Exactly 
how large is a single risk?” There is 
doubt about it. General opinion is that 
a risk is what is specifically liable to a 
hazard. A great building may have a 
line of millions, but only a small part 
of it would be in danger of a single 
fire because of sprinklers and other fire 
protection devices. 

Again, the presence of Lloyd’s crops 
up in the discussion. Lloyd’s is entered 
in Illinois. The deposit of Lloyd’s in 
Illinois is $250,000. Just what will be 
the position of Commissioner Palmer 
with reference to ascertaining amounts 
of insurance written by Lloyd’s in IIli- 
nois, not only in fire insurance but in 
bankers’ blanket bonds, etc., is not 
known. Lloyd’s underwriters consist of 
groups of men, each group having its 
own capitalization and amount of the 
capitalization is known only to a few. 

. - * 


Prominent Hawaiian Visits 
New York 


Arthur H. Jones, an officer of Alex- 
ander & Baldwin, Ltd., of Honolulu, was 
a New York visitor a few days ago. He 
called upon the Royal-Liverpool Group 
and some other companies. Alexander 
& Baldwin, Ltd., is one of the largest 
business outfits in Hawaii, among other 
activities representing insurance com- 
panies. The corporation had a gross 
Income last year of $2,391,498; had sur- 
Plus on December 31, 1935, of $6,060,450, 
and has assets of more than $26,000,000. 
It owns a number of sugar plantations. 
In discussing the sugar situation a re- 
Port to the shareholders of the company 
by ce Waterhouse, president, said in 
art: 

“The past year was unusually profit- 
able for the sugar plantations, under 
the adjustment and marketing agree- 

















ments which were executed on April 24, 
1935, by the Secretary of Agriculture 
and the Hawaiian sugar producers. The 
plantations were able to produce and 
market the shortage in the 1934 quota 
which was ascertained by the Agricul- 
ture Department in a recheck of figures. 
The plantations were also able to pro- 
duce reserves over and above their quo- 
ta amounting to 9% or more of their 
marketing allotment, so that the amount 
of sugar produced by the plantations in 
1935 was more nearly a normal crop 
than will be the case if the provisions 
of the Jones-Costigan Act continue in 
effect for 1936 and 1937. In addition to 
this the plantations received in 1935 
benefit payments which accrued for the 
year 1934 and also about three-fourths 
of the benefit payments accruing in the 
year 1935. Increased costs due to re- 
striction therefore have not been very 
apparent so far. As a result of the re- 
ceipt of the benefit payments planta- 
tions were able to pay larger dividends 
than normally would have been the case. 
The result is reflected in the increased 
dividends as mentioned above. 

“The past year was satisfactory as far 
as the price of sugar was concerned. 
According to Willett & Gray, raws sold 
on the New York market on February 
2 for $2.72 which was low price for the 
year. High price for the year occurred 
on October 2 and was $3.65. The aver- 
age price of raws for the year was 
$3.217 as against an average of $2.987 
for the prior year. 

“The price of refined fluctuated be- 
tween a low of $3.63 on February 11 
to a high of $4.659 on September 23; 
the average price for the year being 
$4.302 as against $4.123 during 1934. The 
past year was one that should have 
shown a good return to the refiners. 
The beet sugar crop of the United 
States was considerably under the beet 
sugar quota. The price of sugar was 
low in the first part of the year, ad- 
vancing and maintaining an advanced 
market during the latter part of the 
year. However, the returns received by 
our plantations from the refinery were 
disappointing. 

“On January 6 the Supreme Court of 
the United States rendered a decision 
declaring the major portion of the 
A.A.A. unconstitutional. Just what the 
effect of this decision will be it is im- 
possible to say at the present writing 
What action, if any, Congress will take 
to benefit the sugar industry is proble- 
matic at the present time.” 

* * * 
Lloyd’s Committee Ends 
Budget Gambling 


It can now be said that gambling on 
Budget risks has come to an end at 
Lloyd’s. In future only business men 
with legitimate interests to insure will 
be allowed to cover possible losses by 
taxation changes. They will have to 
use their own names; nominees will not 
be accepted. The Committee of Lloyd’s 
has issued the following appeal, which 
amounts to a ruling (with expulsion as 
the penalty), to underwriters. It is in 


the form of a letter from Chairman 
Neville Dixey: 

“The committee is anxious to pre- 
vent the writing of contingency risks 
which are purely speculative, and they 
accordingly appeal to all underwriting 
agents not to accept such risks without 
first satisfying themselves that the as- 
sured has a legitimate interest in the 
covering of such risks nor without re- 
quiring the name of the assured to ap- 
pear in the slip. 

“The committee proposes to set up a 
permanent sub-committee through whom 
agents can at short notice obtain a rul- 
ing in cases where they have doubts as 
to whether there is an insurable in- 
terest in any risk offered to them. | 

“It is proposed to obtain the signa- 
ture of all the underwriting agents to 
an agreement on these lines.” 

x * * 


Phenix Italian Transfer 

In consequence of the liquidation of 
the parent company in Vienna, the Ital- 
ian branch of the Austrian Phenix In- 
surance Co. has likewise gone into liqui- 
dation. However, as all national insur- 
ance companies and the representatives 
of foreign offices working in Italy are 
subject to a partial control by the Gov- 
ernment, the financial position and state 
of reserves of the Italian branch of the 
Phenix are declared to be satisfactory 
according to Italian law. Therefore the 
life policies issued by the Italian branch 
have been transferred to the National 
Insurance Institute, which will assume 
full responsibility for them. 

* * * 


A Tip From A Plumber 

Thorsen & Ritchie, New York insur- 
ance brokers, recently got a bill from 
a plumber which upon investigation led 
them to write to clients the following 
letter: ; 

This is not a new story—and it 
isn’t very funny. We tell it to you 
because it makes a point for us. 

A plumber was called to repair a 
water-pipe. He came—tapped_ the 
pipe a few times—and sent a bill for 
$50. A request for an itemized bill 
brought the following: 


For tapping pipe........... $5.00 
For knowing how and where 

a en rete 45.00 

TO Te wicesSau wees: $50.00 


Plumbers—and almost everyone else 
—charge for their experience and add 
it to your bill. We have no quarrel 
with them, but the insurance profes- 
sion is one in which the fees for 
services are least when the broker’s 
knowledge and experience are great- 
est. 

So, when we bill you for any kind 
of insurance we, in effect, deduct for 
our experience—because we know 
“how and where to tap”! 

+ * + 


Dine New England Fire Chiefs 

On June 24 the Hartford fire de- 
partment served as hosts for the New 
England fire chiefs at the Hotel Bond, 
in a mammoth banquet with 800 pres- 
ent. Chief John C. Moran, the veteran 
young man of Hartford, was in charge. 

A lively evening with Clarence T. 
Hubbard as toastmaster prevailed. In- 
surance Commissioner John C. Blackall 
talked on “The Fire Department as an 
Investment.” Alderman John C. Mackey 
(Hartford Fire) represented the mayor. 

of * * 


Discuss Having a Reinsurance 
Department of the French State 


A proposal for the advantage of the 
French national exchequer was publish- 
ed in Paris newspapers early in May. 
It emanates from an association known 
as the Confederation Generale du Tra- 
vail. It is proposed that a reinsurance 
department should be created to be call- 
ed the Caisse Nationale de Reassurances 
and to carry the guarantee of the State. 
It is to have a civil identity and autono- 
mous management, but is to be subject 
to the control of the Ministry of Labor 
and Finance, on such conditions as may 
be fixed by decree. All insurance un- 
dertakings of whatever nature, whether 


French or foreign, will then be obliged 
to cede to the Caisse, 50% of all direct 
risks accepted by them in France or the 
French colonies, affecting any one per- 
son, or one property or one liability. 
Upon what terms these reinsurances are 
to be made is not at present disclosed, 
but the purpose of the originators of 
the scheme is to enlist the aid of rein- 
surance to improve the economic posi- 
tion of the country and may perhaps be 
regarded as an outcome of the recent 
French electoral results. 

“The project is, however, of so pro- 
visional a nature of the moment that a 
full and reasoned criticism of its terms 
is perhaps hardly possible as yet, though 
if it is to be accepted at its face value, 
quite a number of objections leap to the 
eye,” says an European Exchange, The 
Policy. 

* * * 


A Letter About Dogs 


W. V. A. Keeler, a well known New 
Jersey special agent, and former head 
of The Blue Goose in New York City 
and New Jersey, has written a letter 
to The New York Times which will 
strike many a responsive note. The 
letter: 

Editor The New York Times: 

As a resident of the City of New 
York on and after June 27 I have been 
much interested in the “Keep your dog 
to the curb” campaign. 

_ To make this movement a_ success, 
it is my opinion one-way sidewalks 
should be observed—the south side of 
streets for dogs going east to west, 
the north side for those going west 
to east; on the avenues, east side for 
the south to north dogs; west side for 
those being led north to south. 

W. V. A. Keeler. 


* * * 


Sherriff Writes Successful Novel 
About Retired Insurance Man 


_R. C. Sherriff, famous British drama- 
tist, whose “St. Helena” is one of Lon- 
don’s biggest theatrical successes of the 
moment, has drawn upon his experiences 
in the insurance world in “Greengates,” 
his new novel just published. 

The hero is T. H. Baldwin, a kindly 
business man who, after forty-one years 
of service in an insurance office, receives 
the traditional clock from his fellows and 
goes into well-earned retirement. In his 
London home all his plans for a profit- 
able employment of his leisure go awry. 
Worse still, he and Mrs. Baldwin begin 
to get on each other’s nerves. Then 
they discover Welden Valley, give up 
London for this new paradise and really 
do find it a paradise. Their failure in 
London, their struggle to get out of the 
clutches of the metropolis, and the bliss 
of their life in “Greengates” constitute 
the whole plot of the novel. Apart from 
the Baldwins, there are only a few minor 
characters in the book. 

Such material does not sound very 
promising, but with uncanny skill Mr. 
Sherriff has succeeded in producing 
from it a tale of high adventure that 
holds the reader enthralled to the last 
page. Welden Valley and “Greengates” 
symbolize the aspirations of the “Little 
Man” of today, aspirations of which Mr. 
Sherriff strongly approves. 

The one disappointment about the book 
is its similarity to Mr. Sherriff’s last 
novel, “A Fortnight in September,” but 
the publishers report that its sales are 
much higher than those of the latter. 
Most of the critics have praised it highly, 
although the more highbrow reviewers 
point out that Mr. Sherriff’s contention 
that environment plays a major part in 
one’s personal happiness is untenable. 
Nevertheless, “Greengates” looks like 
becoming a best seller. 

* * * 


“A Gossipless Chatter” by 
B. Arthur Dugal 


“A gossipless chatter on insurance,” 
was the unusual title of B. Arthur Du- 
gal’s talk to the General Accountant’s 
Association, Montreal. Mr. Dugal is 
superintendent of insurance of Quebec. 
He told the accountants some insurance 
fundamentals. 
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Illinois Orders 10% Reduction In 














Rates On Dwellings and Contents 


Surprise Move by Palmer Alleges Excessive Profits and Dis- 
crimination; Companies Must Comply to Have Licenses 
Renewed; Insurance Men Hint at Politics 


Charging fire insurance companies with 
making excessive profits on their insur- 
ance of dwellings and apartments and 
their contents in Illinois and with dis- 
criminating against such risks in south- 
ern Illinois, Director of Insurance Ernest 
Palmer of that state has ordered a state- 
wide reduction of 10% in fire rates to 
become effective September 1 and has 
also ordered the companies to remove 
the alleged discrimination against risks 
located in the southern part of the state. 
Director Palmer has informed each com- 
pany operating in Illinois that its license 
for the year ending June 30, 1937, will 
not be granted unless by August 1 it 
signifies its intention to comply with the 
rate reduction order. 

No company may be licensed in Illi- 
nois which charges more than the re- 
duced rates, says Mr. Palmer in a com- 
munication to the companies outlining 
his reasons for reducing rates on apart- 
ments and dwellings. All policies writ- 
ten to take effect on and after Septem- 
ber 1 on such risks must carry the new 
reduced and non-discriminatory rates. 


No Warning Given to Companies 


Director Palmer’s order came as a 
complete surprise to the fire insurance 
business as he had given no warning of 
an impending change in rates nor had 
he called any hearings, which is custo- 
mary in most states. Fire insurance men 
in Chicago deny that they are profiteer- 
ing on Illinois business and contend that 
Director Palmer is getting back at the 
stock fire insurance business for the suc- 
cessful opposition it offered to his pro- 
posed insurance code for Illinois which 
has failed twice to be approved by the 
state legislature. While Mr. Palmer for 
years served as associate counsel of the 
National Board of Fire Underwriters and 
later as manager and counsel of the Chi- 
cago Board of Fire Underwriters, since 
becoming head of the Illinois Insurance 
Department he has consistently spon- 
sored legislation which has been fought 
bitterly by the stock insurance business. 

Director Palmer’s letter to the com- 
panies takes them severely to task for 
their alleged failure to justify present 
rates on apartment and dwelling risks. 
In his communication, dated Monday of 
this week, he says: 

“Some months ago all fire insurance 
companies were requested to file loss ex- 
perience figures on the total business of 
all classes written in Illinois and also 
separate experience figures on dwelling 
and apartment risks for the five year 
period 1931 to 1935 both inclusive. 

“Many companies replied that they 
could not possibly furnish the informa- 
tion for the three separately rated sub- 
divisions of the state and especially 
where the loss experience concerned 
dwellings and apartments. Many other 
companies replied that it would take sev- 
eral months to draw the figures off from 
such records as they had and would en- 
tail very great expense. These replies 
came from groups of companies which 
write over half of the total premiums 
paid by Illinois policyholders although 
the public and the department have been 
led to believe that the primary factor 
in the fixing of fire insurance rates was 
the loss ratio. Since the majority of 
the companies could not furnish the de- 
partment experience figures upon de- 
mand, it is obvious that loss experience 
has had little, if anything, to do with 


making the rates charged Illinois citi- 
zens, particularly the home owner. 

An analysis of such figures as were 
finally furnished and of other depart- 
ment records discloses that the under- 
writing profit was 8.9% on the total vol- 
ume of business of all classes written 
during the five year period. It has been 
generally recognized that an underwrit- 
ing profit of more than 5% for a five 
year period is unwarranted because in 





Companies Not Likely to 
Comply With Rate Order 


While no official action has been 
taken as yet by fire insurance com- 
panies operating in Illinois with re- 
spect to Director Palmer’s rate reduc- 
tion order the consensus is that the 
companies will not comply. They hold 
that as Illinois has no rate regulation 
law Palmer is exceeding his rights in 
ordering the reduction and also that 
he cannot legally refuse to renew any 
company’s license for failure to obey 
an order which the Director is not 
empowered to issue. Court action to 
stop the cut is expected. 











addition to the underwriting profit the 
companies receive a very considerable in- 
vestment return on the reserves required 
by law to be maintained, a great portion 
of which at any given time is in reality 
the money of the policyholder held in 
trust subject to his call on cancellation. 

“Furthermore, from the figures sub- 
mitted and otherwise available it is ap- 
parent that the ratio of loss to premi- 
ums on dwellings and apartments for the 
five year period in the entire state was 
approximately 43%, which likewise shows 
an abnormal underwriting profit on this 
class. 

“Fire insurance rates charged by the com- 
panies in Illinois are fixed and promulgated by 
two rating bureaus which are in fact, if not in 
name, maintained and controlled by the fire 
insurance companies, and we must presume that 
the fire insurance companies generally collect 
the rates fixed by such bureaus. One bureau 
makes rates for Cvok County, the other for 
all Illinois outside Cook County. The latter 
bureau fixes rates for southern Illinois which 
are considerably higher than the rates fixed for 
northern Illinois. he record further discloses 
that approximately 90% of the total premium 
income for fire insurance is written by com- 
panies which control the bureaus and, therefore, 
charge the rates fixed = the bureaus. 

Replies received by this department from the 
fire insurance companies indicate that very few, 
if any, companies keep figures showing the loss 
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SIR ARTHUR WORLEY SAW FIGHT 





British Insurance Executive Witnessed 
Defeat of Joe Louis by Max Schmel- 
ing; Other Members of Party 

Among the insurance men who wit- 
nessed the Max Schmeling-Joe Louis 
prize fight in New York City last week 
was a group including Sir Arthur Wor- 
ley, Bart., C.B.E., managing director of 
the North British & Mercantile; Cecil 
F. Shallcross, U. S. manager of that 
company; Superintendent Louis H. Pink 
of New York State Insurance Depart- 
ment; Julian Lucas of Davis, Dorland 
& Co., brokers; and J. H. Doyle, general 
counsel, National Board of Fire Under- 
writers. 





Continental Insures 


Moslem Mosque in Cairo 


Probably the first instance of the in- 
surance of a Moslem religious building 
has come to notice through advices re- 
ceived by the Continental from U. E. 


Guerrini, European manager for the 
American Foreign Insurance Associa- 
tion. Mr. Guerrini announced that the 


famous Mosque of Mohamed Ali in 
Cairo has just been insured through 
a Continental policy. The insurance 
comes following a period of repairs to 
the Mosque during which those in 
charge were convinced of the desira- 
bility of insurance. In the past the fact 
that any catastrophes have been looked 
upon fatalistically as the will of Allah 
has precluded the use of insurance, at 
least in the case of religious buildings. 
The Mohamed Ali Mosque is prob- 
ably the finest specimen of Musulman 
architecture in the Near East. It was 
started by Mohamed Ali, Khedive of 
Egypt, in 1830 and was completed in 
1845. The cupola is 160 feet high and 
the two minarets are 330 feet high. 





The Underwriters Association of the 
State of New York will meet Tuesday 
morning, July 14, at the Hotel Onon- 
daga, Syracuse. The “Old Association” 
will have an outing that afternoon. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kesey, President 


G. Z. Day, Vice-President 


C. L. Henry. Secretary 


Statement December 31st, 1935 


CAPITAL . , . 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS . 
TOTAL ASSETS 


New York I t Val 


° , $1,500,000.00 
° 1,394,790.53 
° 270,546.00 
° 3,095,002.70 
: . ° ° 6,260,339.23 


Basis. Securities carried at $60,534.96 





in the above 





in various States as required by law. 





Brooklyn Brokers Endorse 
Clean-up of Excess Evil 


At its regular monthly meeting on 
Wednesday, presided over by Bernhard 
Stern, the Brooklyn Insurance Brokers 
Association went on record as strongly 
endorsing the efforts of the New York 
Insurance Department and the New York 
Fire Insurance Exchange to stop the ex- 
cess commission evil in the New York 
area. 

The substance of Superintendent Pink’s 
address to the Exchange was related by 
Mortimer L. Nathanson. In seconding 
a motion presented by C. R. Rikel to 
the effect that the association give full 
cooperation to the Exchange and the 
Department, Arthur Arnow stated that 
all brokers should bear in mind _ that 
Superintendent Pink is fully aware of 
what has been going on, has an abun- 
dance of evidence and, he was sure, was 
not going to drop his interest in the 
matter. 


Pink Attends Fish Lunch 
After Addressing Exchange 


Following the special meeting of the 
New York Fire Insurance Exchange 
on Wednesday, a second important event 
occupied the attention of Superintend- 
ent Louis H. Pink, the officers of the 
Exchange and the members of the three 
standing committees— executive, rate 
and arbitration. The event in question 
was the annual luncheon arranged by 
“Archie” Smith of Zweig, Smith & Co. 
to devour the salmon caught up in a 
remote region of Newfoundland by Ross 
Hanners of the Commercial Union. 

With Superintendent Pink as_ the 
guest of honor and Mr. Hanners on 
hand to relate how he caught the five 
Atlantic salmon, which ranged from 
twelve to twenty pounds each, the forty 
or more local insurance men displaye 
keen appetites, which may be attributed 
in part to the apperitif effects of Mr. 
Pink’s speech, Mr. Hanners’ fish and 
the Drug & Chemical Club’s chef. 

Mr. Hanners, who had been in New- 
foundland since the beginning of the 
month, returned on Monday. With him 
this year on his annual fishing expedi- 
tion along the Codroy River were three 
other insurance men: Charles M. Valen- 
tine of Valentine. Ittner. Poggenburg, 
Inc.; George W. Will of Stewart, Henc- 
ken & Will, Inc., and D. W. K. Pea- 
cock of the Phoenix Mutual Life, 19% 
Broadway. 








GIRL PAT IS CAPTURED 

Reports that the runaway trawler Girl 
Pat from Grimsby, England, had foun- 
dered with loss of life to all on board 
were found to be incorrect. The boat 
has been captured by British police off 
British Guiana, South America. Agents 
of London Lloyd’s have been on the 
lookout for this vessel since about April 1. 
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AMoNnGc the remarkable conclusions arrived at by 
Neville C. Seymour, expert insurance stock analyst, after 
paws a over a period of nearly two years the effects of 
inflation on German fire insurance companies, are that 
these companies stood up better than almost any other 
industry; that investors in fire insurance stocks came 
through better than investors in almost any other type of 
This is the first instalment of Mr. Seymour's 


security. 


article, the others to follow in successive issues. 














tistics in any field. More important to 
the matter in hand, for the past four 
years he has been specializing as an 
insurance stock analyst, is recognized 
as an expert in this by investment 
houses and he is often called on as a 
consultant. He has developed a method 
of insurance stock analysis which is or- 
iginal. This series of articles grew out 
of a thorough study of insurance stocks 
under the different phases of inflation 
in Germany which reached fantastic 
proportions. The conclusions from this 
study were so remarkable that Mr. Sey- 
mour felt impelled to write these arti- 
cles as such a study had not heretofore 
been made. 

Mr. Seymour was educated in Eng- 
land, where he attended one of the old- 
est colleges in the country. His busi- 
ness and professional experience covers 
a wide range, including Europe, Aus- 
tralia, the West Indies as well as the 
United States. He spent seven years in 
Cuba and knows the sugar mill business 
thoroughly as a result. For several 
years now insurance and insurance 
stocks have been his major interest. He 
has developed special formulae for eval- 
uating different factors entering into in- 
surance company financial statements 
that have proved illuminating even to 
some of the insurance executives with 
whom he has discussed insurance stocks. 


With a background of nearly twenty- 
five years as a public and corporation 
accountant and statistician, Mr. Sey- 
mour knows his way around in the in- 
tricacies of financial and operating sta- 


FIRE INSURANCE STOCKS 
UNDER A CHANGING ECONOMY 


By Neville C. Seymour 


Comptroller and Insurance Stock Analyst 


For Insuranshares Certificates Incorporated, Baltimore, Md. 
Copyright 1936 The Eastern Underwriter 


How well could American fire insurance companies survive a period of 


rapidly rising price ievels, and a fluctuating currency? There are very 
few insurance men who do not expect their industry to suddenly feel the 
shock of another vast conflagration. This has already happened several 
times, in Chicago, Baltimore and San Francisco for example. From the 
studies of those experiences far-reaching precautions have been taken to 
lessen the effect of similar shocks in the future. 

What about the much rarer, but far more serious, disturbance to the 
fire insurance industry, which may lie in the dislocation of an entire national 
economy? Undoubtedly many insurance men have already given serious 
thought to this subject, particularly in view of the enormously mounting 
public debt in the United States, the continuance of unbalanced governmental 
budgets, and the billions of excess bank reserves which keep piling up. 
Many guesses may be right, and just as many wrong. 


Actual Experience the Basis 


There are, however, actual records in existence that offer considerable 
enlightenment on the subject, yet upon which hitherto no available reading 
matter has been published. Realizing that this might become supremely 
important at some later date, the writer made an intensive study of the 
officially published reports of twelve of the leading German fire insurance 
companies, from 1913 to 1934 inclusive. Granted, of course, that the final 
degree of inflation in Germany would perhaps not even remotely be experi- 
enced in this country, yet the effect on fire insurance of all degrees of 
inflation can be studied between 1918 and the end of 1923, at which date 
the mark had depreciated to 4 trillion 200 million marks per United States 
dollar compared with the pre-war exchange of 23.82 marks per dollar. 

It might be added here, that the writer’s original interest in the subject 
arose in the ordinary course of his work as an insurance stock analyst, 
seeking for a hedge against inflation. As the data accumulated and the 
picture of conditions began to form, the results disclosed were so amazing 
that it seemed almost an obligation to present the facts for the benefit of 
Insurance executives, as well as for investors in insurance stocks. For that 
reason I decided to go into the subject as exhaustively as possible. The 
results have fully justified the effort, giving a most illuminating preview 
ot the effects of practically every degree of inflationary forces on the fire 
Msurance industry with Germany as the laboratory. 

The research was extremely difficult, and is here published for the 


first time anywhere. Not even in Germany was any such study made. The 
writer corresponded with insurance companies, banks and individuals in 
Germany over a period of more than a year, but succeeded finally in col- 
lecting complete sets of reports for twenty-one years for.each of the twelve 
companies. In addition to the published annual reports, there were also 
obtained complete records of all changes in capitalization, dividends paid, 
and year end market prices of the individual fire insurance stocks for each 
of the years 1913 to 1934. Still further, a good deal of special information 
was received by correspondence, and also abstracted from a series of statis- 
tical reports on individual insurance companies published by the leading 
German insurance research bureau. 

During the recent visit to this country of a group of German insurance 
executives, I was able to interview Dr. Otto Prange, general manager of the 
German Insurance Institute of Berlin, and also Herr G. Franke, an execu- 
tive of the Schleswig Fire Insurance Co. of Breslau. 

Most of the important conclusions, resulting from an exhaustive study 
of the various reports and data, were confirmed by the above named gentle- 
men. Quite naturally, much more justice to the subject could have been 
done had the study been conducted in Germany, for there are still many 
unanswered questions for which accurate answers, and not mere guesses, 
are really necessary. Fire insurance men, however, actively engaged in the 
industry, will probably be able to interpret many of the most puzzling dis- 
crepancies in ratio trends, and perhaps find logical answers for some of the 
more perplexing questions. One thing the reader should bear in mind is that 
no matter how favorable, or unfavorable, the trends shown in the various 
tables may be, they have all been taken or calculated from authentic reports, 
and presumably, therefore, tell a reasonably accurate story of what happened. 

The Companies Studied 


The list of companies from which the studies were made is as follows: 


1—Aachen and Munich Fire Insurance Co.....Aachen ............ 1825 
2—Berlin Fire Insurance Co...............-. GRAN wcsanines 1812 
3—“Colonia”—Cologne Fire & Cologne Acci- 
Se ee ee a ee re 1839 
4—Gladbach Fire Insurance Co............... Gladbech .......«0 1861 
5—Hamburg-Bremen Fire Insurance Co....... ae 1854 
6—Leipzig Fire Insurance Co..............+. OO ee 1819 
7—Magdeburg Fire Insurance Co............ Magdeburg ........ 1831 
8—National General Insurance Co............Stettem ............ 1844 
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9—-North Star General Insurance Co.......... Berlin-Schoeneburg.. 1866 
10—Schleswig Fire Insurance Co.............. ee ee 1848 
11—Insurance Co. of Thuringia............... PEPE 1853 
12—Wurttenburg Fire Insurance Co...........Stuttgart ........... 1828 


Most of the tables which appear here include the consolidated figures 
of companies 1 to 10; figures on the Insurance Company of Thuringia could 
not be included, because this company wrote life insurance for part of the 
period reviewed and was merged several times. The Wurttenburg Fire 
Insurance Company was excluded from most of the tables because it was a 
mutual company until 1923, when it had to become a stock company because 
of inability to increase its capital as the unearned premium reserves mounted. 

None of the companies were exclusively engaged in those lines written 
by American Fire Insurance companies, since they wrote accident, liability 
and boiler insurance, also a few miscellaneous casualty lines. However, in 
one of the tables, the percentage of diversified risks is shown. 

Comparing Typical Companies Under Normal Conditions 

Before describing the experiences of the German companies, it will help 
the reader, in forming his own opinion, to examine the financial set-up of 
both a typical German and an American fire insurance company, under 
normal conditions. For this purpose the following companies have been 








selected : 
Aachen & Munich Hartford 
Fire Insurance Co. Fire Insurance Co. 
(Gold) Marks 12/31/13 Dollars 12/31/35 
Assets: 
Real Estate, Furniture, etc........ M 4,449,000 12.9% $ 4,134,000 44% 
Cash, Agents’ Balances, etc....... 10,131,000 29.3 13,975,000 14.8 
Mortgages & Loans.............-+. 7,343,000 21.2 984,000 1.0 
IN ete hg os 5 Sha rie 12,690,000 36.6 37,424,000 39.7 
i iol eens Kenuwne iae 5,891,000 6.2 
SN EN ee esuwenks . weeenay 10,564,000 11.2 
een GE, BO, CAR kc ciccces “aooads'e 21,354,000 22.7 
Totale coc ccccacccscces s MO) §«6a0 $94,326,000 100.0 
Liabilities : 
Unearned Premiums .............M12,192,000 35.2% $31,452,000 33.3% 
Losses & Claims Pending......... 3,342,000 9.6 3,520,000 3.7 
Ce BIO 6 0 choty cee dadec 7,621,000 22.1 2,900,000 3.1 
Total Liabilities .......... M23,155,000 66.9 $37,872,000 40.1 
Paid-in Capital (30%) ............ 2,700,000 7.8(100%) 12,000,000 12.7 
Reserves and Surplus ............. 8,758,000 25.3 44,454,000 47.2 
Totals ..................-M34,613,000 100.0 $94,326,000 100.0 


It will be noticed that normally the Aachen & Munich has twice as great 
a percentage of its total assets tied up in non-interest bearing “cash” assets 
as the Hartford Fire, and on the other hand, its liabilities run 50% higher, 
thus requiring a much more liquid position. Whereas the Aachen & Munich 
shows 21.2% of its assets invested in mortgages, the Hartford Fire carries 
only 1%; on the other hand, the latter company has a substantial portion of 
its assets in common stocks and stocks of its subsidiary insurance companies. 
Before the period of inflation the Aachen & Munich does not disclose any 
holdings in other insurance companies, but it held a substantial amount of 
such securities in gold on January 1, 1924. 

Another significant point of comparison lies in the much lower per- 
centage of “net assets” of the Aachen & Munich to that of the Hartford 
Fire. We need not suppose that any inflation which may visit the United 
States will be comparable in degree to that which Germany experienced. 
Perhaps this country might experience an increase in the cost of living of 
several hundred per cent, rather than the thousands and millions per cent 
which occurred in Germany. A ten cent dollar, for instance, would be a 
degree of inflation comparable to the 11.14 index of German inflation at the 
end of 1919, compared to 1 in 1913. 

The Expanding Premium Volume 

Rising prices would mean rising insurance values, and this in turn 
would mean an expanding premium volume. One of the chief reasons why 
fire insurance companies do not distribute all their earnings, but continually 
compound a substantial proportion by adding it to surplus, is in order to 
be in a position to put up the necessary increase in the “unearned premium 
reserve,” which results from substantially increasing premium volume. 

It is said that a well managed fire insurance company may safely write 
a volume of premiums equal to nearly twice its capital and surplus. 

In 1913 the Aachen & Munich wrote M17,908,000 of net premiums 
against resources of M11,458,000, or 1.56 times the latter. In 1935 the 
Hartford Fire wrote $33,084,000 of net premiums against resources of 
$56,454,000, or a ratio of 0.58 times. It can be seen, therefore, that due 
to its much more favorable financial set-up, the Hartford Fire could write 
nearly three times its present volume of premiums before it would have 
to call upon its stockholders for additional capital, or eliminate payment 
of dividends in order to add to reserves. This suggests a 300% increase 
in the price index. 

When the effect of inflation began to noticeably increase the premium 
volume of the Aachen & Munich in 1920, at which time the premium volume 
had increased from M17,908,000 to M57,902,000, the capital and surplus 
of the company had only increased to M30,045,000, which was in the ratio 
of 1.90 times in terms of paper marks. The paid-in capital had been doubled 


through a 100% issue of rights upon which an additional 30% was imme. 
diately paid in; more about this later. 

The Aachen & Munich came through the period of inflation better 
perhaps than most of its competitors, yet it was faced, at the outset, with 
far greater handicaps than any American fire insurance company would 
have to contend with. 

Germany at that time was an area much smaller than the State of 
Texas; several of its provinces had been lost through the Treaty >f Ver. 
sailles; all the very profitable foreign business of the German companies 
had ceased due to the war. The latter had no vast continent of their own 
over which to diversify the territory of their risks. Investment restrictions 
prevented any serious attempts to hedge against inflation. German’ com- 
panies are apparently not permitted to adjust their invested assets to market 
values every year, hence they show relatively small changes in net assets from 
year to year; however, in 1922 and 1923 most of the companies seem to 
have wr:tten up the value of their own head office and branch buildings, 
presumably to keep them covered by insurance at replacement values. 

A year to year analysis of changes in assets and liabilities of several 
companies, made for a test, would appear to indicate that the large increase 
in investments arose chiefly from purchases, and not from market appre- 
ciation. 

The writer could not find out definitely how the unearned premium 
reserves of German companies are compiled, therefore it was not possible 
to calculate the stockholders’ equity therein, as its current practice in judg- 
ing the value of American insurance stocks from the investor’s viewpoint. 
No doubt adjustment of the “Total Stockholders’ Equity” shown below, par- 
ticularly during the worst years of inflation, would show even more favorable 
results. At the most, perhaps, there was a 30% equity in the “unearned 
premiums.” 

Effects on Assets and Liabilities 

The reader’s attention having now been drawn to the main differences 
which distinguish operating conditions of fire insurance companies in the 
two countries, it seems best to commence describing the inflation experiences 
of the German companies with a discussion of what happened to their assets 
and liabilities. In this connection it is extremely important to distinguish 
between the creditors’ and stockholders’ equities in the total assets, both 
in terms of paper (old) marks, and in terms of gold (purchasing power). 
It is also equally important to trace the trend of those equities, not only 
prior to and during inflation, but immediately after a gold currency was 
restored, and throughout the subsequent ten years of restoration to normal 


conditions. No equities in “unearned premiums” are reflected. 
TABLE 1 
Year End Consolidated Data (Companies 1 to 10) 
Paper-Gold Total Assets Total Liabilities Total Stockholders’ Equity 
Exchange (Millions of Marks) (Millions of Marks) (Millions of Marks) 
Index Old Gold Old Gold Old % As- Gold % As- 
(Based on $) Paper Equiv. Paper Equiv. Paper sets Equiv. _ sets 
1913 1.00 188,122 188,122 110,632 110,632 77,490 41.2 77,490 412 
1918 1.43 271,048 192,992 181,409 126,854 90,390 33.1 66,138 343 
1919 11.14 318,406 43,958 228,603 20,528 89,803 28.3 24,170 534 
1920 17.40 527,628 47,134 414,826 23,857 112,812 214 23,277 494 
1921 45.70 812,964 37,688 665,034 14,550 147,930 182 23,138 614 
1922 1,808.00 13,282,088 26,450 12 7 7,592 7,174 304,496 2.3 19,321 73.0 
uin- nten - en- . 
1923 1 Trillion Siions) ies thitons) peony (Millions) 0.0 Rentenmarte 
1/1/24 None 70,275 None 40,182 None 0.0 30,034 428 
1924 1.00 None 89,023 None 52,989 None 0.0 36,034 405 
1929 1.00 None _ 183,567 None 117,448 None 0.0 66,119 %61 
1934 1.00 None 183,931 None 117,825 None 0.0 66,106 360 


Companies’ Resources Recovered Quickly 

The index at the left is the measure of inflation for distinguishing be- 
tween the equities of creditors and stockholders, for the following reason: 
Insurance contracts being stated in marks and not in gold, naturally claims 
were decided in the same unit of currency as that paid for premiums. Since 
creditors have first claim on the assets, the most liquid assets, cash and nego- 
tiable bonds were nearly always sufficient to cover the liabilities in terms of 
paper marks. The stockholders’ equity, on the other hand, was invested 
in the real estate, furniture and mortgages entirely, which in total formed 
a very large percentage of the gold assets when the rentenmark was intro- 
duced on January 1, 1924. All companies in Germany had to compile a new 
balance sheet on that date, and some sixty revaluation laws were passed 
governing different types of businesses. In view of the above, it is possible 
to trace the equities of creditors and stockholders at all stages of the infla- 
tion, by converting the current assets and liabilities at the prevailing ex- 
change rates on different dates. As may be seen, while the creditors owned 
practically all the assets in terms of paper marks at 12/31/23, yet, traced in 
terms of future (gold) purchasing power, the stockholders’ equity, or the 
resources of the companies, were actually being maintained in ratios to total 
assets very close to, or even on a higher basis than in, normal times. 

It is a tribute to the essential nature of fire insurance and to the high 
calibre of management usually exhibited by fire insurance executives in al 
countries, that within five years after the inflation period ended, the total 
assets of the ten companies closely approximated their pre-war sum. 

Even though this condition may in part have been due to company 
mergers, the mere fact that the companies were quickly able to resume bust- 
ness on a normal basis should be very gratifying to fire insurance men. 

(Mr. Seymour's article will be continued in succeeding issues of 
The Eastern Underwriter) 
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Wins With iat of 77 








WILFRED GARRETSON 


Wilfred Garretson, assistant manager 
of the Eastern department of the Fire 
Companies’ Adjustment Bureau, on 
Wednesday last week won highest hon- 
ors at the spring golf tournament of 
the New Jersey State Seniors’ Associa- 
tion with a gross of 77. The tournament 
was held at the Glen Ridge Country 
Club. Mr. Garretson was awarded a 
handsome silver loving cup and also a 
fine set of matched irons. This associa- 
tion is composed of men from all lines 
of business. 


R. A. MacDONALD LOSES WIFE 
Richard A. MacDonald, special agent 
in New Jersey for the Fire Association 
of Philadelphia, is receiving messages of 
sympathy from many friends in New 
Jersey on the loss of his wife, Marie 
H. MacDonald, who died at her home 
in Union City, N. J., on Tuesday after- 
noon after a lingering illness. Funeral 
services will be held this afternoon at 
two o'clock at St. John’s Episcopal 
Church, Sixteenth Street and Palisade 
Avenue, Union City. Mrs. MacDonald, 
who was active in church work, leaves a 
son and daughter in addition to her 
husband. 


FRANK X. McADAM DIES 

Frank X. McAdam, 55 years of age 
and president of the Moore-McAdam 
Insurance Agency of Newark, died late 
last week from a heart attack. He was 
born in Trenton, N. J., and lived in 
Chicago for twenty-five years before 
going to Newark three years ago. He 
leaves a widow, son, daughter and two 
sisters. 


MADE OFFICER OF AGENCY 

Miss Florence Yerdon has bought an 
interest in the local agency of Slone, 
Melhuish & Co., Inc., of Jamestown, 
N. Y., and has been elected a vice- presi- 
dent. She has been connected with the 
agency for twenty years and the agency 
itself is thirty years old. 
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CHICAGO BROKERS COMMITTEE 


F. P. Lavin, J. J. Monahan, A. J. Mudd, 
Jr., and R. M. Redmond Named to 
Confer With Chicago Board 

R. M. Redmond, president, Insurance 
Brokers Association of Illinois, has 
named Frank P. Lavin, A. J. Mudd, 
Jr., and Joseph J. Monahan to act with 
him as a committee to confer with the 
Chicago Board of Fire Underwriters on 
the resolution passed by the brokers 
recently. Formal notice of the Brokers 
Association request was sent to the 
board last week. In a letter to Mana- 
ger Jay S. Glidden of the Board Mr. 
Redmond said in part: 

“In a special meeting of the members 
of this association, held June 5, the fol- 
lowing resolution was offered from the 
floor: “That the president be empow- 
ered to start negotiations with the Chi- 
cago Board of Underwriters toward 
proper representation of the full-time 
insurance broker members of this asso- 
ciation on the Board, and to that end 
that the president be empowered to 
designate a committee to supervise the 
procedure and draw up and present our 
request, with full power to act in any 
manner that may seem best.’ 

“In my judgment, the problems can 
best be solved by our committee meet- 
ing with a committee of your Board, 
consisting of a like number and with 
power to act. We should like very 
much that a meeting be held before 
June 24, our members having declared 
themselves as being desirous that these 
problems be settled without delay.” 


S.E.U.A. to Discontinue 


Rating Service to Pearl 


The executive committee of the South- 
Eastern Underwriters Association last 
week failed to rescind its action in dis- 
continuing as of July 1 its rating and 
stamping service to the Pearl Assurance 
and its affiliated companies in the Pearl- 
American group. Officers of the Pearl 
say that agents of the companies in 
the group have observed S.E.U.A. rules 
and have passed their dailies through 
the stamping offices but there is no 
claim that general cover contracts were 
written at association rates. 

For some time the S.E.U.A. has been 
turnishing non-association companies 
with its rating and stamping office ser- 
vice but not with its special hazard 
surveys and other services. For these 
services non-association companies pay 
assessments on three-fourths the basis 
charged association members; also the 
non-S.E.U.A. companies do not obligate 
themselves to observe association rates. 
The S.E.U.A. served notice April 1 on 
the Pearl that it intended to discontinue 
services to that company. 


APPOINT NEWBERGER AGENCY 
The Newberger Agency, Inc., 111 John 
Street, has been appointed automobile 
agent in New York for the Central 
States Fire of the Phoenix of Hartford 
group. The agency, of which Jacob 
Newberger is president, already repre- 
sents the Minneapolis Fire & Marine of 
the same group for city, suburban and 
country-wide business. Other compa- 
nies are also in the agency. 
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Nourse Back From London 


With Handsome Golf Trophy 


Everett W. Nourse, United States 
manager of the London Assurance and 
the Union Fire, Accident and General 
and president of the Manhattan Fire & 
Marine, brought home from London, 
where he was attending the annual 
meeting of stockholders of the London 
Assurance, a golf trophy won in a tour- 
nament between the home office execu- 
tives and directors and the branch man- 
agers. A silver cup nearly two feet 
tall, mounted on an ebony base, it is 
inscribed, “The Jubilee Cup presented 
by the Governor and Directors of the 
London Assurance, 1935.” 

On May 8 at Addington Golf Course, 
outside London, the twenty-two branch 
managers present played the home office 
group in a series of two ball foursomes 
and the visiting teams won. They voted 
that Mr. Nourse hold the cup for three 
months, then to be sent to others of the 
winning team. This is the second year 
the branch managers have won the cup 
However, comments were heard to the 
effect that the United States manager 
might not be permitted the same han- 
dicap another year. 





ELMER A. MORRELL DIES 


Masonic services were held Monday 
night for Elmer Austin Morrell, former 
assistant secretary of the Potomac, who 
died last Friday night at his home in 
Glassboro, N. J. His widow and two 
daughters survive. Mr. Morrell received 
serious injuries in an automobile acci- 
dent while on an agency tour in New 
York State and had been inactive since 
that time. He was in fire insurance for 
many years. 


JOSEPH S. RAINE DEAD 


Joseph S. Raine, secretary of the 
Southeastern Underwriters Association, 
Atlanta, died at Lexington, Ky., early 
Wednesday. Mr. Raine was operated 
on about thirty days ago and failed to 
respond. His death had been expected, 
especially following a relapse on Monday 
of this week. 





Illinois Rate Cut 


(Continued from Page 18) 


ratio separately in the three rating jurisdictions, 
and further that in no two of the three rating 
jurisdictions are the rates alike on the same 
class of risk, It therefore follows that the fire 
insurance companies in charging southern Illi- 
nois policyholders a higher rate than_policy- 
holders in northern Illinois are not doing so 
upon the basis of any experience figures fur- 
nished to the rating bureau by the companies. 

“It is further evident that the fire insurance 
companies do not furnish the rating bureau 
which makes rates for Cook County any experi- 
ence figures upon which to base the rates in 
that jurisdiction. The companies have available 
on demand only the loss experience figures on 
their total business for the entire state and not 
subdivided as to class either for the state or the 
three rating subdivisions which they themselves 
have set up, and yet they charge the policy- 
holders of this state three separate and distinct 
rates depending upon whether the property is 
located in southern Illinois, northern Illinois or 
Cook County. Obviously the loss experience on 
any class in either of these locations has little 
if anything to do with rate making. 


Cook County Loss Ratio Only 40% 


“Available information further indicates ae 
the suburbs and country towns in Cook County 
with excellent loss records are bearing an unfair 
burden. Furthermore, Cook County as a whole 
with a loss ratio for the five year period of 
approximately 40% produces an unwarranted 
underwriting profit. particularly on dwellings and 
apartments and their contents. 

“While it may safely be said perhaps that 
competition will be more likely to produce rea- 
sonable rates for mercantile and manufacturing 
risks, it is likewise true that the dwelling and 
apartment owners and occupants have no pro- 
tection in the matter of rates unless the State 
Department of Insurance gives them that pro- 
tection by requiring rates to be fair, reasonable 
and son-discriminatory. 

“Without reviewing the record in detail, it is 
evident to this department that the dwelling and 
apartment owners and occupants in Illinois are 
being charged excessive rates both on buildings 
and contents in all three rating jurisdictions 
maintained by the ‘fire insurance company rating 
bureaus. It is alse evident that these bureaus 
are controlled by stock fire insurance companies 
of other states and countries which are licensed 
in Illinois and which in the year 1935 collected 
$47,420,542.25 out of a total of $54,869,047.64 
paid by citizens of this state as fire insurance 
premiums. Such companies have acquired no 
vested right to transact business in this state 
and should not be licensed to continue if they 
charge our citizens excessive, unreasonable or 
discriminatory rates. 

“It therefore follows that fire insurance rates 
should be reduced on dwellings and apartments 
and their contents throughout Illinois and_also 
that the discrimination against southern Illinois 
should be removed by all companies seeking the 
privilege of doing business in this state during 
the ensuing license year.’ 
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Thomas K. Brace 


ist President 


fEtna Insurance Co. 
1819-1857 


This Month We Start Our 118th Year 


HE 117th anniversary of the organization of the A2tna Insurance Company occurs on June 15th. 
On that day in the year 1819 Thomas K. Brace was elected president at the first meeting of the 


board of directors who in turn had just been chosen at the first meeting of the 87 original stockholders. 


An underwriting office was also opened in Hartford on June 15, 1819 in the law office of 
Isaac Perkins, the company’s newly elected secretary, in Morgan’s Exchange Coffee House where the 
organization meetings were held. 

President Brace, a graduate of Yale College and the proprietor of a successful shipping busi- 
ness, was hardly overpaid at the start for his salary which did not begin until 1821 was fixed at $100 
a year. Mr. Brace remained at the head of the company with one brief intermission until 1857. 
The company prospered under his wise administration and then as now enjoyed the complete con- 


fidence of the insuring public. 


( Make it a Rule to Think First of ) 
“THE AETNA” ) 


ATNA INSURANCE CO. 
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A Se etanies Minded Anne 


Broadus Bailey, Greenville, S. C., by Getting Municipal 


Markets Started Has 


Brought Prosperity 


to Local Farmers 
By Spencer Welton, Peripatetic Vice-President 


Broadus Bailey of Greenville, S. C., 
is primarily an insurance agent but he 


is the kind of an agent who wants to 
improve local conditions and so does 
something about it. 

In Nashville, Tenn., where he was 


born and reared, he learned that farmers 
who diversified their crops were pros- 
perous while others who solely relied 
on cotton were frequently at the starva- 
tion point. When he moved to Green- 
ville more than a decade ago, he found 
that many farmers in the surrounding 
country didn’t even grow vegetables for 
their own consumption. 

So he joined the Chamber of Com- 
merce and worked vigorously on a diver- 
sified propaganda campaign. Then it 
occurred to him that diversification was 
only part of the problem for the only 
means of disposing of such garden truck 
as might be grown was by door to door 
selling. 

Auto Accident Led to First Curb Market 


Just at that time a farmer’s wife was 
struck by a passing automobile while 
selling her produce from door to door 
on a Greenville street and Mr. Bailey 


went to the city fathers with 
establishment of a 
first building was a 
platform which was 

shed but it was a 
beginning and was so successful right 
from the start that later on a modern 
and well appointed curb market was con- 
structed. 

That Mr. Bailey’s vision was  pro- 
phetic was emphatically shown when the 
depression in general and in the cotton 
slump in particular arrived a little later. 

There are farmers now bringing their 
produce to the curb market three times 
weekly who are educating their children 
in college where as a year before they 
regarded themselves fortunate to eke 
out a bare existence. 


promptly 
a proposal for the 
curb market. The 
municipal cotton 

little more than a 


Cannery Is Erected 

The success brought about eventually 
increased production and that in turn 
suggested the desirability and feasibility 
of a cannery to be operated adjacent 
to the market. 

It was proposed that the curb market, 
which by this time had become self- 
supporting with a cash surplus on hand, 


should erect a building and that the 
Greenville County Welfare Service 
which had the responsibility of looking 
after the depression victims of the com- 
munity would operate the cannery. That 
was done, and a little later the Federal 
government took over and enlarged the 
plant. 

It should be kept in mind, however, 
that these activities were originally local 
and not Federal aid projects. 


It all grew out of Mr. Bailey’s con- 
viction that given proper stimulus and 
direction, the community and the pro- 


ductive agricultural area surrounding it, 
could work together to great mutual 
advantage , and the results justified Mr. 
Bailey’s conviction just as the approval 
of all rewarded his untiring efforts. 

The newest development is the sweet 
potato dehydrating plant. Mr. Bailey 
asserts, and with pardonable pride, that 
around Greenville are raised the finest 
sweet potatoes in the country. 

They are harvested in the fall and in 


the old days the market was glutted 
and the farmer normally received only 
a pitiably small sum for his crop. 
Sweet Potato House 
3roadus Bailey felt that there must 
be some way reasonably to compensate 


the potato grower for his work in plant- 
ing the crop and bringing it to maturity 
and so the “sweet potato house” came 
into existence. It is a building with a 
capacity of about 5,000 bushels, con- 
structed with various steam heated au- 
——o controlled units. 

The farmer harvests his potatoes, pre- 
pares them in baskets and pays a small 
annual rental for having them stored 
in the warehouse. Being subjected to 
heat of 85° for about three weeks elim- 
inates much of the sap and converts the 
carbohydrates into an additional amount 
of sugar. 

Potatoes will then keep almost in- 
definitely and can be shipped when the 
market price is favorable. 

These and various cotton activities 
have an annual turnover of some hun- 
dreds of thousands of dollars and have 
brought prosperity to the town and 
country around Greenville both of which 
have been prompt to recognize and ap- 
preciate the initiative and energy of 


Broadus Bailey who has brought it all 
about. 
Member of A. G. Furman Co. Agency 

It would be pleasant to be able to 
add here sundry details of Mr. Bailey’s 
personal history but all conversations 
with him are necessarily confined for 
the most part to his major interests 
—Greenville community progress and 
the insurance business. 

It is known, however, that he is a 
member of the long established agency 
of Alester G. Furman Co., whose head 
has been prominent in association af- 
fairs for many years. 

It is likewise true 
interesting experiment in 


that Mr. 
crop 


Bailey’s 
diversi- 


fication and community marketing has 
attracted attention and emulation in 
other sections of the country so that 
even his undoubted modesty will not 


permit him to much longer remain rela- 
tively provincial. 

So here again we find evidence that 
insurance men are a versatile lot, with 
darned few “side-line sitters” among 
them. 





Use of Renewal Receipts 
For Fire Risks Discussed 


The question of substituting renewal 
receipts for new policies when renewing 


property insurance came up for extend- 
ed discussion during Michigan Upp r 
Peninsula Insurance Day, the annual 


early summer gathering of the organized 


agents, attended this year by some sev- 
enty-five insurance men from al] parts 
of the upper peninsula. 

John P. Old, Sault Ste. Marie, who 
has been a prominent figure in the 
Michigan Association of  Insu-ance 
Agents for many years, submitte1 the 
issue in the form of a resolution which 


would have placed the meeting on rec- 
ord as favoring the change in the in- 
terests of economy and _ simplification 
of office procedure. The resolution 
failed of passage, however, by a close 
vote after considerable discussion. It 
was agreed that the matter would be 
referred to the state associztion’s gov- 
erning committee for consideration at 
the state convention in Battle Creek in 
September. Mr. Old sketched advan- 
tages of the plan. Dissenters, however, 
voiced opinion that the psychological 
effect on the insured would be bad and 
that agents would encounter many com- 
petitive difficulties if the proposed sys- 
tem were adopted. 





A. F. PILLET IN EUROPE 
A. F. Pillet, president of the Republic 
of Texas, arrived in Europe this week 
on the Manhattan. He plans to visit 
Great Britain, France, Belgium, 
Germany, Austria, Switzerland and Italy. 
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OFFICIAL AUTOMOBILE GUIDE 


REVISED QUARTERLY 


Attention of Claim Agents and Adjusters! 


July Edition carries cost of automobile parts and average labor cost for replace- 
ments on cars for past four years—furnished and corrected by the manufacturer 
—a valuable, time saving service. 


Agents and Underwriters everywhere proclaim our specification and valuation data 
on passenger automobiles and trucks accurate and accessible. 


Time and money saved, accuracy guaranteed—by using the Official Automobile 


Recording & Statistical Corporation 
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Nisei Comaesitinnn Agents 
For Republic of Texas 


ROOME 


A. B. 


President A. F. Pillet of the Republic 
of Dallas, Texas, announces the entry 
of the company in Connecticut to write 
a direct agency business. Business will 
be reported to the Eastern department 


of the company, 300 Madison Avenue, 
New York, and Vice-President A. B. 
Roome, Eastern manager, is actively 


appointing agents in the state. 

The Eastern department of the Re- 
public was established several years ago. 
The company itself is the largest stock 
fire insurance company in the entire 
South and is a third of a century old. 
It has capital of $2,000,000, policyhold- 
ers’ surplus of $4,583,796 and assets of 
$7,508,772. 





Fleming Talks at Dominion 
Fire Prevention Convention 


At the eighteenth annual meeting of 
the Dominion Fire Prevention Associa- 
tion, held in Ottawa last Thursday, 
Charles A. Dunning, Finance Minister 
of Canada, who was one of the prin- 
cipal speakers, contended that thou- 
sands of buildings in sections of all 
large cities should not be allowed to 


exist because of the fire hazard which 
they created. Cairine Wilson, Canada’s 
woman senator, stated that women had 
not yet taken sufficient interest in fire 
prevention; she also thought it was 
necessary to educate the careless smoker 
in preventing fires. John Stiles, Do- 
minion Commissioner of the Boy Scouts 
Association, and vice-president of the 
association, said that training of boy 
scouts had become an important factor 
in preventing fires. J. E. Ritchie of the 
Ontario Fire Marshal’s Office, spoke on 
gasoline hazards. 

Alfred Fleming of New York, di- 
rector of conservation for the National 
Board of Underwriters, in one of the 
outstanding talks at the meeting, said 
that 50% persons killed by fires in the 
United States and Canada had not been 


touched by flames on the outside of their, 


bodies, but the inside had been seared 
by super- -heated air which had caused 
almost instant death. In dwellings 46% 
of fires started in the basement and 17% 
in the attic, said Mr. Fleming, and for 
this reason he said that every floor 
should be fire-stopped. 





TO JOIN GLENS FALLS IN N. J. 
Leslie Coons, inspector at the Sched- 
ule Rating Office, Newark, N. J., will 
become associated with Wesley Carlson, 
state agent for New Jersey of the Glens 
Falls and Commerce, as assistant special 
agent. Prior to his connection with 
the Schedule Rating Office, Mr. Coons 
was with the New York State Rating 
Organization. He is a graduate of Syra- 
cuse University. 
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1 FIRE 
2moToR 
ACCIDENT 
3 WINDSTORM 
& TORNADO 
4 PERSONAL 
ACCIDENT 
5 SICKNESS 
6 DAMAGE 
CLAIMS 
7 BURGLARY 
8 ROBBERY 





COMMON ENEMIES 
TO GUARD AGAINST 


3 LIGHTNING 

10 MARINE 
DISASTER 

1 RAILROAD 
WRECK 

12 FALLING 
AIRCRAFT 

13 EXPLOSION 

14 RIOTor CIVIL 
COMMOTION 

1S EARTHQUAKE 

16 FORGERY 


17 DISHONESTY 








and sooner or later the ruthless hand of the robber will strike. 





Fear of Burglars is a universal nightmare. No man-made locks or other precautions can guard with 
certainty against the “THIEF IN THE NIGHT” or prevent his depredations. 


Wherever man’s thrift has accumulated articles of value the IMPS OF THIEVERY hover nearby 


Therefore, wisdom counsels the only positive protection—INSURANCE, which alone can remove 
the constant dread of loss that so often impairs the full enjoyment of our possessions. 
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J. R. “—_ Wins hes On Cup At 
Underwriters Golf Association Meet 


Reading from left to right, top row: 
A. Gray, A. T. Tamblyn, Wilbur Ball, Albert N. Butler; 


Martin, Jesse E. White, W. L. Hadley, E. L. Mulvehill; 





L. C. Dameron, Carl F. Sturhahn, William 


second row: Frank B. 


third row: B. N. Carvalho, 


Evan Evans, Robert E. Kenyon, A. E. Hendricks, H. L. Glidden, George Strack«n, 
W.F. Ford; bottom row: John R. Barry, C. A. Ludlum, Clarence A. Rich, C. B. P. 
Carvalho, R. H. Chapman, Theodore Meunier, E. Stanley Jarvis. 


Only the never-say-die spirit of the 
members of the Underwriters Golf As- 
sociation prevented the spring tourna- 
ment of that organization of insurance 
golfers from being a washout. Old Jup- 
iter Pluvius was on the job in no un- 
certain manner when the forty members 
arrived at the Winged Foot Golf Club, 
Mamaroneck, N. Y., Thursday of last 
week to participate in the program ar- 
ranged for their pleasure. And the rain 
continued in deluge proportions well 
along into the afternoon and in drizzle 
fashion throughout the play which final- 
ly got under way. 

It goes without saying that when Carl 
F. Sturhahn, Major B. N. Carvalho, L. 
C. Dameron, Jesse E. White and Clar- 
ance A. Ludlum, together with enough 


members of the Underwriters Golf As- 
sociation, assemble for a tournament a 
good time will be had by all notwith- 
standing the condition of the weather. 


The Winged Foot party was no excep- 
tion. 

Several happy personalities usually in 
attendance at these tournaments were 
absent and deeply missed. Among them 
were Cecil F. Shallcross, Robert P. 
Barbour, W. F. Barton, Wilfred Gar- 
retson, A. C. Noble and R. R. Martin. 

Luncheon was served prior to the be- 
ginning of play At the dinner in the 
evening, as is the custom of the associa- 
tion, the several winners were present- 
ed with the trophies they had won. 
Barry Wins Leg on Championship Cup 

John R. Barry, vice-president of the 
Corroon & Reynolds Companies, was the 
honor man of the afternoon. He won 
the eighteen hole medal play handicap 
event and a leg on the association cham- 
pionship cup. The other events and 
winners were as follows: 

Low gross score......... H. L. Glidden 


Match play against par W. E. Boyd, Jr. 
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Kicker’s handicap William A. Gray 


Best ball foursome, 
J. Froggatt, Jr., and C. A. Rich 
Low gross on four short holes, 
Evan Evans 
Handicap for guests...... J. J. Mulvehill 
High gross score..... W. E. Gildersleeve 

The Winged Foot Golf Club courses 
were in excellent condition and tourna- 
ment play over the west course offered 
a fine challenge to the golfing skill of 
all who played. Scoring was slowed 
down considerably on account of the 
very wet conditions. The best score 
turned in during the afternoon was 8&4 
by the winner of the guest prize. 

It is expected the fall tournament of 
this association will be played some- 
where in New Jersey. Many hope it 
will go to Raritan Valley Country Club, 
Somerville, N. J., where the initial event 
of the organization was played. 


Supt. Pink Talk 


(Continued from Page 32) 





grave problem. Nearly six months have 
gone by since this letter was written. 
The Exchange retained counsel to in- 
vestigate the excess commission situa- 
tion and based upon information fur- 
nished by the Exchange this Depart- 
ment has conducted an independent in- 
vestigation of its own into a ‘number 
of the agency and brokerage offices. 


Finds Companies Condone Excess 


“We have also had many conferences 
with officials of the Exchange, company 
officers, agents and brokers and others 
familiar with the business. As a result 
of this study and survey I am con- 
vinced that it is a condition and not a 
theory which confronts us. The evi- 
dence shows that a broker seeking ex- 
cess commissions has had little difficulty 
in obtaining from 5 to 10% above the 
rates fixed by your rules. The Depart- 
ment is convinced that a number of 
agencies have been paying excess com- 
missions and that this situation is known 
and condoned, if not actually partici- 
pated in, by some of the companies. 

“Based upon the testimony which we 
have taken we could probably cite a 
few agents and brokers and revoke their 
licenses. It has been suggested by 
many that we do this. There is a di- 
vision of opinion in our own Depart- 
ment as to the proper course to pursue. 
After considerable reflection it has 
seemed to me that this would not be 
the wise or the proper thing to do. 
The practice of paying excess commis- 
sions is not confined to the few agency 
and brokerage houses which we have 
investigated but is widespread in its 
ramifications. We are not now con- 
cerned with punishing a few agents or 
brokers who happen to be the first to 
be caught as scapegoats for the busi- 
ness as a whole. We are concerned 
with doing something constructive and 
worthwhile to eradicate the evil and 
help the Exchange in its effort to place 





the business on the high level to which 
it rightly aspires.” 

In introducing Superintendent Pink to the 
meeting President Joseph W. Russell of the 
Exchange said in part: 

“Many different plans have been tried out 
to curb what appears to be a growing evil. 
Observance of rules in all other respects has 
been successfully controlled, and this Exchange 
stands out conspicuously for its efficient man- 
agement and ability to self regulate its mem- 
bers. As long ago as 1926 an examining bureau 
was created the duties of which are periodically 
to examine the records of members in order 
to check the wilful or unwitting violation of 
the reasonable rules to which you have pledged 
yourselves, In the majority of cases the re- 
peste have shown infraction of rules to have 
yeen of minor importance, in large degree not 
deliberate, and have necessitated the infliction 
of moderate penalties, adequate to prevent a 
continuation a the offense. 

“Obviously the payment of excess commis- 
sions does not fall in the class of unwitting 
violation. Obviously, too, it has been the most 
difficult to uncover—and quite certainly it may 
well be the one thing, if not controlled, which 
will lose us the valuable privilege of self 
regulation we have so long enjoyed. 

“The purchase of business by the popment of 
excess commissions is an evil which tends to 
reduce the standard of the business in which 
we are engaged. The field of insurance under- 
writing has for generations held one of the 
highest places in industry for honor, honesty 
and efficiency, and it is the duty of every 
member of this Exchange and all others en- 
gaged in insurance activities to strive to the 
utmost to maintain this position. This doctrine 
is not only good morals—it is wise business. 

“Your officers and arbitration committee have 
no illusions as to the difficult job they have 
tackled, nor is there any lack df determination 
to uncover the offending members. At your 
February meeting you authorized the employ- 
ment of counsel to assist the arbitration com- 
nittee in uncovering such violations or proving 
the rumors to be unfounded. Investigations 
were started at once and are proceeding in an 
orderly fashion, and with thoroughness and 
vigor. Several cases are now completed and 
will be submitted to the arbitration committee 
of this Exchange for such action as is war- 
ranted by the authority you have conferred on 
them under the terms of your agreement.” 

Among the 300 who attended the meeting 
were several invited guests. Their names fol- 
low: Paul L. Haid, president, Insurance Execu- 
tives Association, and J. D. Erskine, also of 
the I.E.A.; . S. Dauwalter, manager, Fire 
Company-Agency Business Development Office; 
Sumner Rhoades, manager, Belden Sly and 
David Hinckley, Eastern Underwriters Associa- 
tion; Charles ” Meismer, manager, and George 
A. Hamilton, Northwestern National, a compan 
which is not a member of the Exchange; A. 
Clough, secretary, loss committee, New York 
Board of Fire Underwriters, and Daniel F. Gor- 
don, executive vice-president of the New York 
Board; also the following members of the 
Brooklyn Fire Agents hesekdiens W. F. Stanz, 

M. L. Nathanson, S. A. Lemma, F. S. "Pendle 
ton, Stewart Cavanagh, on J. Manning, John 
F. Seekamp, Stanley Corsa and August Sohl. 


F.C.A.B. OUTING HELD 

W. F. Russell, manager of the New- 
ark office of the F.C.A.B., and Philip 
M. Winchester, assistant manager, were 
hosts to around fifty guests at an out- 
ing of the adjustment bureau at the 
Suburban Country Club, near Elizabeth, 
N. J., last Friday. 


JAMESON ON QUEEN MARY 

E. C. Jameson, president of the Na- 
tional Fire & Marine and the Hamil- 
ton Fire, sailed Wednesday on_ the 
Queen Mary for a two months’ sojourn 
abroad. 


D. A. Hanson of Lewis Apedaile & 
Hanson, Inc., has been elected president 
for the third consecutive term of the 
Insurance Brokers Association of the 
Province of Quebec. 
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Joins Schiff Terhune & Co. 


In an Executive Capacity 


EDWARD W. 


DART 


On July 6 Edward W. Dart will join 
Schiff Terhune & Co., 99 John Street, 
insurance brokers, in an executive ca- 
pacity. For a number of years he has 
served as vice-president of Hamilton & 
Wade, Inc., another well-known insur- 
ance brokerage house, and he is resign- 
ing his post there next week. In his 
new connection Mr. Dart will have su- 
pervision of the engineering department 
and also handle Western department 
business 

A popular figure in insurance circles 
for years, Mr. Dart gained prominence 
through his handling of the Hearst ac- 
count when he was president of White 
& Dart, Inc. He joined Hamilton & 
Wade, Inc., in 1931. 

An active member of numerous or- 
ganizations, insurance and _ otherwise, 
Mr. Dart has a large circle of friends. 
He retired just last week as head of the 
New York City pond of the Blue Goose, 
after having served as an officer for 
several years. He is also president of 
the Insurance Square Club and secre- 
tary of the Society of American Ma- 
gicians. Schiff Terhune & Co., headed 
by William Schiff, is one of the leading 
insurance brokerage offices in New York. 





ALLAN HAVILLAND KERR DIES 
Allan Havilland Kerr of Southport, 
Conn., a retired New York insurance 
broker, died of a coronary thrombosis 
on June 16 while watching the Yale- 
Harvard baseball game at New Haven. 
He was 49 years of age and had been 
retired about six years. Born in Mon- 
treal, he served overseas during the 
World War with the Canadian army. 
He was a member of the Down Town 
Association of New York. He leaves a 
wife and a daughter. Funeral services 
were held Friday afternoon at the South- 
port Congregational Church. 





235TH WEDDING ANNIVERSARY 

Mr. and Mrs. A. C. Merboth of Glen- 
rock, N. J., on Saturday, June 20, cele- 
brated their twenty-fifth wedding anni- 
versary with their friends and family 
of four boys and one girl. Mr. Mer- 
both is head of the license de partment 
in the New York home office of the 
North British & Mercantile group, with 
which he has been connected for the 
past twenty-nine vears. “One of his 
sons, Warren Merboth, is well known 
in glider circles and made flights at 
the recent seventh annual national soar- 
ing contest at Elmira, N. Y. 


AMERICA FORE DIVIDENDS 
Directors of the Continental last week 
declared a regular semi-annual dividend 
of 6) cents a share, payable July 10 to 
Stockholders of record Tune 30. Di- 
rectors of the Fidelitv-Phenix also de- 
clared a similar dividend, payable the 
Same date. 





AMERICA FORE GOLF PARTY 
Culver Host to Over 50 at Glen Ridge; 
Vernon Hall Wins Leg on Cup 
Presented by Sturm 
Bernard M. Culver, president of the 
America Fore group, entertained more 
than fifty officers and department heads 
of the companies at a golf party and 
dinner held last Hee; 4 at the Glen 
Ridge Country Club, Glen Ridge, N. J. 
Vernon Hall, vice- president of the fire 
companies, won the beautiful America 
Fore silver golf trophy, presented by 
Ernest Sturm, chairman of the boards 

of the companies. 

Of the prizes for low net score, aside 
from the winning of the trophy, the 
first went to Gilbert L. Kerr, superin- 
tendent of the casualty department of 
the Fidelity & Casualty Co., the second 


STRENGTH 


to W. L. Bates, secretary of that com- 
pany, and the third to Hale Anderson, 
vice-president of the same company. 

Chairman Sturm then presented to 
Edward M. Callahan, manager of the 
brokerage department of the Niagara 
Fire, an individual silver cup, marking 
the fact that he was last year’s winner 
of the America Fore trophy. 

Following dinner served in the golf 
clubhouse, the host of the evening in- 
troduced Chairman Sturm, who spoke 
briefly. 

This year’s America Fore golf party 
and dinner was attended by departmen- 
tal representatives of the group who at- 
tended conferences at the home office 
last week. Short addresses were made 
by these out-of-town guests, including 
E, A. Henne, Chicago, vice-president in 
charge of the Western department; E. 


PERMANENCE 


V. Vickery, Chicago, manager of the 
Cook County department; John W. 
Clarke, secretary in charge at Atlanta; 
. F. Grover, secretary in charge at 
Dallas; John A. Carlson, secretary at 
the San Francisco office, and W. E. 
Baldwin of Montreal, manager of the 
companies in Canada. 
25 YEARS WITH N. B. & M. 

Miss H. N. Post, in charge of the 
ediphone, stenographic and typing divi- 
sion of the North British & Mercantile 
group, was tendered a surprise dinner 
Wednesday, June 17, at the Hotel Taft 
by her friends and associates in the 
office on the occasion of the celebration 
of her twenty-fifth anniversary with the 
organization. As a lasting token of 
esteem Miss Post was presented with a 
beautifu!] Hamilton wrist watch. 


STABILITY 


SAN FRANCISCO — a monument to sound stock company 
insurance. With gross assets of $7,200,000, FIREMAN’S FUND 
settled 8,603 claims totalling $11,300,000 — to the complete 


satisfaction of all policyholders. This settlement, following 


the San Francisco fire of 1906, is an unprecedented episode 


in the history of insurance. 
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Fire Rating Organizations and 
Their Value to General Public 


By James Crafts, Assistant Manager, 


Eastern Department, Fireman's Fund Group 


The statement is frequently made that 
the business of stock fire insurance would 
be better off if we could return to the 
old days of judgment rating. 

Such suggestions usually come from 
producers and company men who blame 
the decisions of rating organizations for 
the loss of a risk. 

Generally speaking, most of the valu- 
able features of judgment rating have 
been retained, and those which have not 
been retained would be of little value un- 
der present conditions of competition, 
particularly in view of the service re- 
quired of stock fire insurance. 

Work of Bureaus Little Known to Public 

Possibly one difficulty is that we have 
failed to make the public understand the 
value of our rating bureaus, or to em- 
phasize in our contacts with assureds the 
constructive work the bureaus are doing. 

Out of every hundred contacts with 
rating offices by agents, brokers and 
company representatives, ninety-five are 
possibly for the purpose of obtaining a 
reduction in rate, or suggesting a more 
liberal interpretation of a rule to permit 
a broader form. Unfortunately, this has 
a tendency to place a bureau in a com- 
petitive rather than a cooperative cate- 
gory. 

Even the large buyers of insurance 
know little of the work of the rating or- 
ganizations and their importance to every 
property owner. These bureaus are ac- 
tually public service institutions; their 
influence is far-reaching, and their work 
covers many more fields than some of 
us realize. 

Some of the service features of the 
bureaus are directed toward safeguard- 
ing life and property for the general 
public, whether they are insured or not. 

Economists today tell us that one of 
the important assets required for the fu- 
ture welfare of our country is the de- 
velopment of community life. The hap- 
piness of a community is closely allied 
with the individual property owner’s pro- 
tection against loss. The old bucket 
brigade and volunteer fire organizations 
testify to the importance of community 
safeguards. 

Civic Services Rendered by Engineers 

Engineers of the rating bureaus act 
as counsel to municipalities on matters 
of fire protection and water supply. They 
are called upon to approve new fire ap- 
paratus, and are frequently consulted by 
fire department officials in the organiza- 
tion or reorganization of fire-fighting 
personnel. Another engineering branch 
of rating bureaus—the electrical engi- 
neer and inspector—is almost a necessity 
in building construction, and his approv- 
al of new electrical installations of all 
kinds is necessary before current is avail- 
able. 

A few years ago a disastrous hospital 
fire occurred in one of our larger cities. 
As a result, our rating organizations sur- 
veyed all the leading hospitals of the 
country in cooperation with the Ameri- 
can Hospital Association. Recommenda- 
tions were submitted covering improve- 
ments from a property damage stand- 
point, and also for the safeguarding of 
lives of patients and employes. 

Work of this kind is going on daily, 
particular attention being given to build- 
ings where people congregate—hotels, 
theatres and school property. Stock fire 
insurance can well be proud of these out- 
standing contributions to the welfare and 
happiness of thousands of communities 
throughout the country. 


Raters as Important as Producers 

The future success of our business de- 
pends to a great extent on the work of 
rating organizations. Inspectors and 
raters should realize that they are just 
as important a part of our selling forces 
as the agent and broker on the firing 
line. 


The rating organizations have not yet 
reached the state of perfection, but they 
are continually striving for increased ef- 
ficiency. If the magnifying glass of crit- 
icism were lifted from their shortcom- 
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ings, and their achievements given their 
proper recognition, this would do a great 
deal to bring the many advantages of the 
bureaus to the attention of the insuring 
public. 

All buyers of insurance should have 
the fact impressed on them that when 
they purchase stock insurance they are 
supporting many services which are nec- 
essary to the safeguarding of life and 
property. 

* * * 

This article by Mr. Crafts is repro- 
duced from the June issue of the Fire- 
man’s Fund Record, the monthly publi- 
cation of the Fireman’s Fund companies. 


H. H. HURT SPECIAL IN PA, 


Henry H. Hurt has been appointed 
special agent of the American Alliance, 
Rochester American, County Fire and 
Detroit Fire & Marine for eastern Penn. 
sylvania, with headquarters in the Tele- 
graph Building, MHarrisburg. These 
companies are members of the Great 
American fleet. Mr. Hurt succeeds 
Special Agent William Evans, who has 
been transferred to the Canadian de- 
partment of the Great American. Mr, 
Hurt has_ had experience in the home 
office in New York and as an inspec. 
tor became acquainted with the field 
he is now to cover. 
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INSURANCE SPECIALIST 


4° the forms of civilization become more complex, individual 


tasks inevitably become more specialized. In the field of 


insurance, the service of the broker and the broker-agent is one 


symbol of necessary specialization. Theirs is a double duty: first, 


to protect the buyer of insurance by selecting the policies best 


suited to his requirements; and, second, to protect the under- 


writer by presenting sound risks to be insured. 


The growth of the broker’s significance in insurance is illustrated 


by the fact that in its first years Atlantic did all of its business 


direct with clients because there were no brokers; whereas 91% 


of the policies on the company’s books at the end of 1935 (exclu- 


sive of reinsurance) were placed through brokers to whom com- 


missions were paid at market rates. 


The prudent buyer of insurance places his problem in the hands 


of the specialist, his insurance broker or broker-agent. 


The 


objective of this company for broker-placed business is 100%. 
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National Board Committees Are 
Appointed; Five New Chairmen 


Committees of the National Board of 
Fire Underwriters to serve until the 
1937 annual meeting were named by 
President Fred W. Koeckert last week. 
Five of the committees have new chair- 
men, as follows: maps, Esmond Ewing, 
Travelers Fire; finance, J. S. Freling- 
huysen, Stuyvesant; adjustments, O. E. 
Lane, Fire Association; statistics, F. W. 
Sargeant, New Hampshire Fire, and 
uniform accounting, Hart Darlington, 
Norwich Union Fire. 

The personnel of the committee, the 
address of members being New York 
unless otherwise noted, is as follows: 


Actuarial Bureau.—R. R. Martin, chairman; 
Laurence E, Falls, Newark; Archibald Kemp, 
Newark; C. E. Case; F. A. Christensen; Tames 
Wyper, Hartford; R. P. Barbour; H. A. Yates, 
Pittsburgh; C. F. Rupprecht; R. S. Buddy, 
Glens Falls; Harry G. Casper; Charles M. 
Kerr, York, Pa.; Arthur Waller; J. C. Dornin, 
San Francisco; J. G. Maconachy, Philadelphia; 
R. D. Safford, Hartford; J. N. Vreeland, Hart- 
ford. 


Adjustments.—O. E. Lane, Philadelphia, 
chairman; C, R. Street, Chicago; H. A. Clark, 
Chicago; T. D. Richardson; J. C. Harding, 
Chicago; Montgomery Clark; S. T. Maxwell, 


W. Russell; W. FE. Maynard, Providence; 
Sheldon Catlin, Philadelphia; H. H. Clutia: 
H. J. Wyatt; R. P. Barbour; Oswald Tregaskis; 
E. T. Cairns, San Francisco; Alfred Stinson, 
Hartford; T. J. Irvine; Harold Warner; Gil- 
bert Kingan, Hartford; F. S. Lindsay, New- 
ark; W. R. Prescott, Atlanta. 

Construction of Buildings.—Victor Roth, New 
Haven, chairman; L. J. Borland; F. A. Cantert, 
Baltimore; John Kremer, Philadelphia; T. J. 
Irvine; Wallace Kelly, San Francisco; Carroll 
L. DeWitt; R. R. Clark, Hartford; J. D. Les- 
ter; J. C, Stoddart; E. A. Henne, Chicago; 
C.D. McVay, LeRoy: W. L. Maillot. 

_ Finance.—]. S. Frelinghuysen, chairman; G. 
G, Bulkley, Springfield; R. A. Corroon; B. M. 
Culver; C. A, Nottingham; Byron S. Watson, 
Providence; J. Victor Herd, Philadelphia; J. 
I. Parsons; Jesse E. White; R. R. Clark 
Hartford. : 


Fire Prevention 


Fire Prevention and Engineering Standards 
—John F, Gilliams, Camden, chairman; C. W. 
Pierce; C. E, Schaefer; C. W. Johnson, Phila- 
delphia; W. . Rearden, Newark; R. y. 
Thomas, Jr., Hartford: E. J. Sloan, Hartford: 
F, B. Luce, Providence; H. T. Cartlidge; El- 
liott. Middleton ; ’. A. Seaver, Watertown; 
William A. McConnell; C. F. Sturhahn, Hart- 
ford; Joy Lichtenstein, San Francisco; Clifford 
Conly, San Francisco; W. B. Crittenden, Spring- 
field; Thomas C. Moore, Philadelphia. 

Incendiarism and Arson.—Harold Warner, 
chairman; C. V. Meserole: George H. Bell. 
Chicago; H. E. Bilkey; J. K. Hooker, Hart- 





ford; A. T. Bailey, San Francisco; W. J. Reyn- 
olds; W. Ross McCain, Hartford; O. E. Lane, 
Philadelphia; J. A. Kelsey; S. Kremer, 
Hartford; Esmond Ewing, Hartford; E, W. 
Nourse; F. G. Hatfield, Hartford; A. R. Phil- 
lips; C. E, Allan, San Francisco; John O. Platt, 
Philadelphia; G. W. Swallow, Manchester, N. H.; 
William Deans, San Francisco. 

Laws.—F. C. White, Hartford, chairman; 
Edward Milligan, Hartford; J. . Levison, 
San Francisco; J. C. Harding, Chicago; Wil- 
liam R. Hedge, Boston; 3 . Shallcross; 
Gustavus Remak, Jr., Philadelphia; John O. 
Platt, Philadelphia; O. E. Schaefer; Lamar 
Hill; Hart Darlington; F. . Layton,’ Hart- 
ford; C. E. Lane, Philadelphia; J. M. Thomas, 
Pittsburgh; Laurence E, Falls, Newark; D. E. 
Monroe; F. M. Smalley, Glens Falls; Victor 
Roth, New Haven; Cartlidge; Edwin 
Parrish, San Francisco; H. A. Clark, Chicago; 
J. M. Haines; Jesse S. Phillips; W. Ross 
McCain, Hartford; R. R. Martin. 

Maps.—Esmond Ewing, Hartford, chairman; 
Hart Darlington; F,. E. Jenkins; William F. 
Dooley; Harold Junker; F. M. Avery, San 
Francisco; Arthur Waller; Montgomery Clark; 
E. S. Inglis; B. C. Lewis, Jr., Richmond; C. 
H. Roloson, Jr., Baltimore; Frank J. Breen, 
Trenton; Fred A. Hubbard. 

Membership.—H. R. Waite, Watertown, chair- 
man; George G. Bulkley, Springfield; William 
R. Hedge, Boston; R. M. Bissell, Hartford; 
W. H. Koop; H. Clutia; R. R. Martin; 
McClure Kelly, San Francisco; C. W. Bailey, 
Newark; F. Shallcross; William H. Somer- 
vell, Washington, D. C. 


Public Relations 


Public Relations.—J. M. Thomas, Pittsburgh, 
chairman; F, D. Layton, Hartford; Sumner 
Ballard; James Wyper, Hartford; William R. 
Hedge, Boston; ] . Harding, Chicago; D. 
E. Monroe; John Kremer, Philadelphia; R. P. 
Barbour: B. M. Culver; H. B. Lamy, Jr.; E. 
C. Stone, Boston; Guy E. Beardsley, Hartford; 
A. . Thommasson; George C. Long, Jr., 
Hartford; F. N. Belgrano, Jr., San Francisco; 
H. R. Waite, Watertown. 

Standard Rating Schedules and Forms.—F. 
D,. Layton, Hartford, chairman; C. F. Shall- 
cross; E. G. Seibels, Columbia, S. C.: E. E. 
Soenke, Davenport, Ia.; H. A. Clark, Chicago; 
Cc. A. Bickerstaff, Atlanta; R. P. Barbour; 
William N. Payne, Jr., Washington, D. C.; F 

. Johnson, Omaha; A. F. Powrie, Chicago; 
R. H. Griffith, San Francisco. 

Statistics and Origin of Fires—F. W. Sar- 
geant, Manchester, chairman; Alfred A. Moser; 
Rodney Davis; B. N. Carvalho, Hartford; Ray 
B. Duboc, Fort Scott, Kan.; F._R. Bigelow, 
St. Paul; Harold F. Mills, San Francisco; C. 
C. Jones, Kansas City; Walter C. Leach, Min- 
neapolis: W. M. Hoffman, Washington, D. C.: 
W. F. Kramer, Dayton. 

Uniform Accounting.—Hart Darlington, chair- 
man; C. J. Schrup, Dubuque; Arthur Lens- 
sen; J. R. Barry; John J. P. Rodgers, Phila- 
delphia; A. R. Thommasson; J. C. McKown, 
St. Paul; D. R. Ackerman; W. H. Emes; F. 
B. Martin; W. Perdue Johnson, New Haven; 
W. O. Wayman, San Francisco; E. S. Thomp- 
son, Camden; F,. A. Gantert, Baltimore; Gil- 
bert Kingan, Hartford. 











Best’s Book on Attorneys 
And Digest of Laws Issued 


Alfred M. Best & Co., Inc., has just 
issued the 1936-37 edition of Best’s Rec- 
ommended Insurance Attorneys (With 
Digest of Insurance Laws). This is the 
eighth annual edition of this work. It 
Is prepared with the aid and cooperation 
of some 900 insurance companies and 
contains the names of attorneys who 
have successfully served insurance com- 
panies in the past and have been recom- 
mended for such services. In addition 
Best Company representatives personally 
investigate each attorney before admit- 
tance to this work in order to determine 
his standing at his local bar, character, 
reputation, facilities, experience, etc., all 
for the purpose that the insurance busi- 
hess may consult this work feeling as- 
sured that in selecting any counsel rep- 
resented therein they will be obtaining 
sound and capable insurance represen- 
tation. 

Every town of 10,000 population or 
more in the United States and Canada is 
represented by an attorney experienced 
i insurance company representation as 
well as hundreds of smaller towns. 
is de onsiderable part of the publication 
: ‘ voted to a digest of insurance laws 
very state and all Canadian prov- 
nces as well as several foreign countries. 

is digest is considered to be concise, 
Practical and understandable. Each year 
't Is thoroughly revised to conform with 
any new legislation or decisions inter- 
Preting the insurance codes. 


Fire Losses Drop in N. J. 
For First Half of Year 


Fire losses for the first half of the 
year in New Jersey are estimated at 
$2,569,000, a decrease of more than $300,- 
000 for the first half of last year when 
the estimated losses were placed at $2,- 
851,000. One of the outstanding features 
in the fire loss field in New Jersey is 
the decided decrease in dwelling fires, 
which predominated several years ago 
when the situation became so bad that 
there was a concerted effort to increase 
dwelling rates. 

There had been several heavy losses 
among theatres in the state, which is 
rather unusual in New Jersey as great 
care is taken to observe fire prevention 
rules, but on the other hand church 
losses have shown a sharp decline. 


SWISS INSURANCE RESULTS 

Results of Swiss reinsurance compa- 
nies have been generallv satisfactory 
for 1935. The leader in Swiss reinsur- 
ance, the Swiss Re, states that condi- 
tions the world over show an upward 
trend. For the first time in five years 
an increase in premiums is reported, a 
gain of nine million Sfcs to 250 million 
Sfcs. Losses were lower than in 1934. 
Profits of 9,430,000 Sfcs permitted a 
dividend payment of 30%. 

The European General, an affiliate of 
the Swiss Re, showed an increase in 
premium income to Sfcs. 570,800 from 
505.887 in 1934. An exception is the 
Basler Re, which shows a slight loss 
in premium income. The small profit 
for the year comes from investments. 
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‘| ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








In fairness to Professor S. S. Hueb- 
ner of the Wharton School of Finance 
and Commerce, University of Pennsyl- 
vania, I am presenting his letter to me 
on coinsurance, but I still do not agree 
with him: 

“Dear Mr. Hornbostel: 

“Thank you for sending me the page 
from the May 29 issue of The Eastern 
Underwriter. 

“I fully understand the nature and 
application of co-insurance and recog- 
nized this in my paper. Yet there are 
two sides to the story, and I find that 
with respect to a particular type of risk 
(and my paper pertained only to that 
type), namely, absolutely independent 
units of strictly fire resistive character, 
and all independent in the sense that 
there is no conflagration risk whatso- 
ever, the pure coinsurance idea is meet- 
ing with a lot of opposition and does 
not seem to be flexible and necessarily 
equitable. Only this week I have run 
across another $7,500,000 case of this 
particular type where the application of 
coinsurance has been weighed because 
the owners absolutely insisted upon the 
elimination of certain items of big value 
that represented no risk whatsoever.” 

* * * 


When Politeness Did Pay 

An agent of ours told me that his 
father was known for his politeness, 
being a gentleman of the old school. 
Some roughnecks made fun of him and 
in the pure roughneck way and spirit 
asked him, “What are you getting out 
of it?” 

It happened one day that he was re- 
turning from the Mountain Lakes near 
Gloversville, in foothills of the Adiron- 
dacks, much patronized by local peo- 
ple, there being a trolley line running 
there with a sort of “trolley park” such 
as most trolley lines had before advent 
of automobiles (and how we did enjoy 
those rides evenings, wherever they 
were!). The car was crowded and an 
elderly lady being in a hurry to get 
home, Mr. M. gave her his seat and 
took the next car. Unfortunately the 
car he got off of slid down the steep 
grade, got out of control and several 
were killed or injured. In this case 
politeness did pay, and I understand he 
joshed his hard-boiled friends with that 
happening. 

* + * 
What You May and May Not Expect 
From This Column 

A colleague of mine recently remarked 
to me, when I referred to some story 
in this column, that if I would send him 
an article worth while pasting in his 
scrap-bock he would do so, possibly 
hinting that I should write learned ar- 
ticles instead of the tales, remarks and 
reminiscences. To him and others, es- 
pecially youngsters, be it said that if 
I have some serious insurance proposi- 
tion or problem to discuss they will 
find them in the columns of the insur- 
ance press, and several can be found in 
the Eastern Underwriter, Weekly Un- 
derwriter and other publications. This 
column is simply a kind of personal 
talk reminiscing with my older friends 
among fieldmen and officers and not 
necessarily intended to be instructive 
or funny, but couched in the language 
that I use when talking with the men 
I have met in my travels during nearly 
forty-two years. 

Occasionally you will find something 
about present problems in this column, 
but that is not the intention. If you want 


“pedantic” or “masterful” or “instruc- 
tive” articles about insurance matters, 
don’t read this column. But don’t think 
that on that account I can’t write good 
articles on every feature of the insur- 
ance business, supported by an insur- 
ance library containing over 200 vol- 
umes on all features of the business, 
notably a full set of the literature pub- 
lished by the N. F. P. A. since its or- 
ganization, treatises on fire insurance 
chemistry, physics, engineering, insur- 
ance law books, treatises on the adjust- 
ing side of the business and my forty- 
five years’ connection with the business. 


* * * 
Selling Comprehensive 
At the N. Y. State Association of 


Local Agents’ meeting at Syracuse the 
local committee of entertainment and 
management got up a sign for applicants 
for badges and tickets for dinners, etc., 
reading: “Comprehensive Ticket—$5,” 
etc., showing how popular the new com- 
prehensive contracts are becoming. 
* * * 
Old-Time Railroad Restaurants 


A forgotten era of railroad travel with 
which the present generation of travel- 
ing men is totally unacquainted was 
when only some trains were equipped 
with dining cars and we had to get out 
at railroad station restaurants with the 
admonition of “ten minutes for refresh- 
ments” and had to gulp down our food 
under pressure. Then the bell would 
ring two minutes before time was up 
and the discomfort of it all would give 
us dyspepsia. But we had to eat fast 
our poor food or go hungry. On the 
other hand, those times developed some 
very good railroad restaurants, like the 
Erie station at Hornell, N. Y., which 
was famous for its waffles; Poughkeep- 
sie, N. Y., famous for its ground ham 
sandwiches; Utica, N. Y., for Guil- 
laume’s fine coffee. Albany, N. Y., sta- 
tion had a good restaurant. Some of 
these restaurants were so good that we 
ate there instead of at the hotels we 
were stopping at. The worst railroad 
restaurants were up north, like at Rich- 
land, N. Y., and notably DeKalb Junc- 
tion. At the latter place we were told 
to take our time, but some of us asked 
the proprietor at times what there was 
in what he offered to take our time 
about. 

A disgraceful racket that existed in 
the emigrant train times was to get a 
lot of ignorant and poor emigrants to 
jump off the train and take their money 
on entering the restaurant, put coffee 
and food before them that was so hot 
it could not be eaten, and then ring 
the bell before they could really get 
their money’s worth. This was thought 
very smart by the 100% Americans run- 
ning these robbers’ roosts, notably at 
Oneida, N. Y., and then thev wondered 
why the despised “foreigners” hated the 
natives and that we were called bar- 
barians by the emigrants. 

* * * 


Money Alone Doesn’t Make Real Men 

I met recently at Syracuse a former 
member of my staff when I was general 
agent at the home office a trifle lit up. 
He had apparently prospered and called 
my attention to his rating in Brad- 
street’s three or four times, until I had 
to tell him that a man’s financial rating 
didn’t impress me so awfully much, but 
that a inan’s qualities of heart and mind 
interested me far more. The Germans 
have a word for it, 


“Herzensbildung,” 























Appointed Assistant 
Secretary Fireman’s Fund 





RAYMOND L. ELLIS 


Raymond L. Ellis has been appointed 
assistant secretary of the Fireman’s 
Fund in charge of production for the 
group. Born in San Francisco in 1895, 
Mr. Ellis received his education in San 
Francisco public schools, entering the 
insurance business at the age of fifteen 
as office boy for the former Associated 
Underwriters. 

In December, 1915, he was appointed 
special agent for that office, resigning 
in May, 1917, to enlist for service in the 
United States Army. Following his dis- 
charge with the rank of second lieuten- 
ant in the Signal Corps’ Mr. Ellis be- 
came special agent for the Insurance 
Co. of North America. 

In 1921 Mr. Ellis became manager of 
the fire department when the casualty 
general agency of Landis & Brickell 
entered the fire insurance field. Out 
of this connection grew the partnership 
of Rolph, Landis & Ellis in 1928. Mr. 
Ellis has now disposed of his interest 
in the firm of Rolph, Landis & Ellis. 





Best’s Fire and Marine 
Reports For 1936 Issued 


The thirty-seventh annual edition of 
Best’s Insurance Reports, Fire and Ma- 
rine, has just been issued by the Alfred 
M. Best Co., Inc., of New York. This 
1,225 page volume contains complete data 
covering the history, financial status, in- 
vestments results, underwriting experi- 
ence, management and field of opera- 
tions of all fire and marine insurers op- 
erating in this country and Canada. A 
new feature of the 1936 edition is the 
presentation of consolidated financial 
balance sheets covering the resources of 
groups of companies. Companies are 
rated also in many cases. 





which liberally translated means “edu- 
cation of the heart,” and as my friend 
is of German parentage the word struck 
home, and he apologized. It takes more 
than money to make a real man. 
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| AGENTS APPROVE 


Agents approve our folders. And there’s a 
reason. We are exponents of the new and 
convincing way in direct-by-mail adver- 
} tising. We work in the knowledge that 
dullness in advertising is disaster. That 
people will read a folder if it is more inter- 
esting than anything else in the mail. Our 
folders are not guaranteed to make sales 
— but to give our agents every chance. 
Write for a sample set of these folders, 
Compare them with those you are now 
using. See for yourself whether you would 
rather have them work for or against you. 





BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
87 Kilby Street, Boston, Massachusetts 





Paper Shell Fixture Socket 
Listing To Be Withdrawn 


Manufacturers of electrical fixtures 
and others interested in lamp holders 
will be interested in the recent announce- 
ment that on July 1 the Underwriters 
Laboratories will withdraw listing of 
paper shell fixture sockets. 

Paper shell fixture sockets are those 
lamp holders consisting of a screw she 
secured to an insulating base providing 
a mounting bracket—a collar or short 
paper tube being slipped over the screw 
shell to protect it from accidental cot- 
tact. These devices should not be com 
fused with candle sockets such as afe 
used in wall brackets and portable lamps 

Fixture sockets to be eligible for list- 
ing by Underwriters’ Laboratories afe 
now required to have the screw shells 
better protected by an insulating she 
which may or may not be molded integ- 
ral with the base. The pertinent tt 
quirements of the Laboratories’ Stant- 
ard for Edison base lamp holders wil 
apply to these devices. It is thought 
that this move on the part of Under 
writers’ Laboratories and the manufac 
turers of wiring devices will eliminate 
some of the troubles which have resulted 
in the past from the use of paper she 
fixture sockets. 
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Electrical Materials 


Listed In Laboratories’ Manual 


Distribution of Underwriters’ Labora- 
tories’ annual list of inspected electrical 
appliances, May, 1936, edition just off the 
press, is now being made. This book, 
which represents years of work by 
scores of specialists in the construction 
of electrical products, is of interest to 
everyone in the electrical industry 
whether he be in the production, distri- 
bution or installation fields. Thousands 
of tests conducted to determine compli- 
ance with standards of safe performance 
drawn by the best minds in the industry 
have made possible this publication 
which is offered by Underwriters’ Labo- 
ratories free of charge to all interested 
parties. 

In its 295 pages are listed the catalog 
numbers and ratings of electrical devices 
and materials which have passed the 
safety specifications and tests of the 
Laboratories. Products of approximate- 
ly fifteen hundred manufacturers are in- 
cluded. Some of the classes of devices 
and materials to be found in the book 
are those used in the distribution of 
electricity in buildings and dwellings for 
light, heat and power. Service entrance 
material as well as those wiring ma- 
terials used between the service entrance 
and the receptacles at the ends of the 
branch circuits are listed on its pages. 
This includes wire and conduit of many 
types, switches, circuit breakers, outlet 
boxes, sockets, receptacles and many 
other fittings. Many of the current- 
consuming devices used in light indus- 
trial operations and most of the domestic 
electrical appliances and tableware as 
well as electrically-operated toys are 
included. 

This latest edition of the annual su- 
persedes all previous editions and sup- 
plements. It may be obtained on re- 
quest from Underwriters’ Laboratories’ 
New York, Chicago, or San Francisco 





Pamunkey Indians Initiate 
114 Newcomers Into Tribe 


The twentieth anniversary of the Pa- 
munkey Tribe of Real Indians, organ- 
ized at Richmond, Va., in 1916, was the 
occasion for a colorful pow-wow Tues- 
day, June 9, on the banks of Lake Min- 
netonka during the annual meeting of 
the National Association of Insurance 
Commissioners. One hundred and four- 
teen neophytes, a larger class than the 
record breaking initiation at Seattle last 
year, were inducted into the mysteries 
of the Pamunkey Tribe. Of this num- 
ber forty-three were officials or mem- 
bers of State Insurance Departments. 
Insurance Commissioners Warren H. 
Bakes of Idaho, Hector R. Ball of Puerto 
Rico, Francis J. DeCelles of Massachu- 
setts, J P. Hammond of Delaware, John 
Sharp Williams 3d of Mississippi and 
Frank Yetka of Minnesota hit the tribal 
trail for the first time. 

Colonel “Joe” Button of the Stock 
Company Association and former Vir- 
ginia Commissioner, the Pamunkey’s 
Big Chief, did a peppy war dance with 
native Indians as a feature of the cere- 
mony. , Prelate Edward C. Stone, Em- 
Ployers’ Liability, took a plane from 
Boston in order to be present and ad- 
minister the “oath” to the neophytes. 
Mr, Stone is a standout in this part. 
Lamar Hill as sachem and John R. Du- 
mont as guide contributed impressively 
to the ritual. : 

Scribe Clarence Klocksin had his 
hands full looking after the large reg- 
‘stration for the ceremony. Life mem- 
ership cards, properly attested, will be 
mailed by him to each new member of 
the tribe. The total Pamunkey member- 
ship now is 791, 





0 DROP IN BRITISH LOSSES 
Toes rep dl — fire losses in 
n and Ireland are estimated at 
a for May as compared with £785,- 
for April and £705,000 for May, 1935. 


offices or from representatives of the 
Laboratories in cities throughout the 
United States and Canada. Offices of 
the National Board of Fire Underwrit- 
ers and of the National Fire Protection 
Association also have copies on hand for 
distribution. 


WIS. LICENSES REINSTATED 

The Wisconsin licenses of the National 
Liberty and Northern Assurance have 
been restored by Insurance Commission- 
er Harry J. Mortensen after the com- 
panies had contended they were not vio- 
lating the resident agency law in the 
writing of Catholic Church property but 
had policies on these risks countersigned 
by Wisconsin agents duly licensed, and 
reported to the Fire Insurance Rating 
Bureau for audit. The licenses were 
suspended May 28 for a period of six 
months. 
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George G. Robinson, who has been 


connected as special agent for the Amer- 
ica Fore group at the Newark office, 
devoting most of his time to engineer- 
ing work, will become connected with 
the New Hampshire on July 15 and will 
be associated with W. E. Cooper, state 
agent of that company, with offices in 
the Federal Trust Building, Newark. 
Mr. Robinson was formerly connected 
with the New Jersey Schedule Rating 
Office. 
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Pink Ultimatum on Excess 


(Continued from Page 1) 


is continued in putting through the pro- 
gram suggested by the Superintendent 
then “the Exchange and the Depart- 
ment can make it so that from now on 
it will not be wise or safe to pay or 
receive excess commissions.” 
Asserting that it is not the desire 
of the New York Insurance Department 
to interject itself into the affairs of the 
New York Fire Insurance Exchange if 
it can possibly be avoided, reviewing 
the numerous rather unsuccessful at- 
tempts to achieve firm control over the 
payment of excess commission and hold- 
ing that fire insurance companies are 
equally guilty with agents and brokers 
in allowing the payment and accept- 
ance of excess commissions, Superin- 
tendent Pink offered the following pro- 
gram to the members of the New York 
Fire Insurance Exchange for their con- 
sideration: 
Suggested Program for the Exchange 


“The rules of the Exchange provide 
for the fining of members. Experience 
seems to indicate that the organization 
should have wider disciplinary weapons 
and broader powers to deal with mis- 
conduct on the part of its members. 

“The members of the Exchange are 
now pledged to that body to carry out 
its rules and regulations. It is sug- 
gested that the Exchange prepare a 
suitable form of additional pledge di- 
rectly to the Insurance Department to 
be signed by those member companies 
and agents who will agree not to pay 
or accept any commissions in excess of 
those allowed by the rules of the Ex- 
change. This pledge should be made di- 
rectly to the Department and should be 
kept on file in the Insurance Depart- 
ment. 

“While excess commissions are usu- 
ally paid by agents, the fault for the 
present condition cannot be entirely laid 
upon the shoulders of the agents and 
brokers. The companies are equally re- 
sponsible. They have it within their 
power to refuse representation to any 
agent or agencies which pays excess 
commissions. The company members of 
the Exchange should be pledged to ter- 
minate and refuse representation to any 
agent or agency found guilty of paying 
excess commissions. 

Dep’t Would Investigate All Violations 

“The Exchange should promptly noti- 
fy the Insurance Department of all vio- 
lations or suspected violations of its 
rules relating to the payment of excess 
commissions so that the Department 
may make independent investigation 
into the facts and take such disciplinary 
action as may seem best. 

“In its investigation it has been 
brought home to the Department that 
some agents pay a rebate directly to 
the assured on direct business written 
by them. This is encouraged by the 
fact that agents receive not only their 
agency overwriting but the  broker’s 





Mr. Broker: Get acquainted with our 
service ... We welcome new accounts. 


Nathan H. Weil. Ine. 


UNDERWRITERS 
501—5th Ave., corner 42nd St. 
MUrray Hill 2-6412 
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commission as well when they do direct 
business. The Exchange should give 
consideration to this problem and avail- 
able means of solving it, such as by a 
reduction in commissions or direct busi- 
ness of agencies. 


Program of the Department 


“The Department will cooperate to 
the fullest extent with the Fire Insur- 
ance Exchange and its members in their 
effort to prevent the payment of excess 
commissions. 

“The Department appreciates the dif- 
ficulty which confronts the Exchange in 
connection with companies which are 
not members and have given no pledge 
with regard to excess commissions. It 
will therefore use its best efforts to 
secure the acquiescence of any company 
outside of the Exchange to the com- 
mission rates adopted by the Exchange. 
The Department has already made ef- 
forts in this direction and has secured 
satisfactory assurances. 


Producer Violators May Lose Licenses 
in Future 


“While the Department will not and 
cannot lawfully condone the cast of any 
brokers or agents or any company in 
the payment of excess commissions in 
the past, its general policy will be not 
to cite companies, agents or brokers for 
past offenses unless required to do so 
by some exceptional circumstance. It 
will, however, from now on forthwith 
cite any licensed broker or agent guilty 
of receiving or paying excess commis- 
sions to show cause why his certificate 
of authority should not be revoked and 
in case any such citation is issued past 
infractions of the rule will also be con- 
sidered. The Department will also 
promptly take action against any com- 
pany found guilty of paying or counte- 
nancing payment of excess commissions 
from now on. 

“In case the measures adopted by 
the Exchange and by the Department 
are not effective in curbing the payment 
of excess commissions appropriate 
amendments to the insurance law will 
be sought to extend the authority of the 
Superintendent of Insurance directly 
over acquisition costs with particular 
reference to the payment of commis- 
sions. In case of the failure of the 
members of the Exchange to comply 
with the rules and regulations we shall 
also make a general survey of the ef- 
fect of excess commission payments on 
the general fire insurance rate structure 
to the end that fire insurance rates may 
be so revised that the payment of excess 
commissions cannot be continued by any 
who give serious thought to the effect 
of their acts upon the financial stabil- 
ity of the companies and the agencies.” 

When the Superintendent had con- 
cluded his address the Exchange adopt- 
ed a resolution thanking him for his 
interest in the subject of excess com- 
missions and referring to committees 
the various proposals contained in Mr. 
Pink’s plan of cooperative action. Many 
insurance men present later expressed 
confidence that the excess question will 
now receive real consideration by com- 
panies and producers as they do not 
want later to have to admit failure and 
then have commission rates fixed by the 
legislature. 

Among those who heard the Super- 


intendent were the Deputy Superintend- 
ents of the New York Department and 
also former Senator Abraham Kaplan, 
who is in charge of the investigation of 
excess commission payments now being 
made by the Exchange. The arbitration 
committee report, which some believed 
would be presented Wednesday, has not 
yet been prepared. No action was tak- 
en at the meeting other than approval 
of the resolution mentioned. 


Asks All to Stand Together to Aid 
Business 

After the Superintendent had conclud- 
ed presenting his proposals he closed 
his address with the following common 
sense appeal: 

“This country was founded and still 
lives and prospers upon the principle 
of majority rule. That principle applies 
to cooperative enterprise in the fire in- 
surance business as well as to govern- 
ment. The success of the Exchange— 
its continued power and existence—is 
dependent upon its ability to secure con- 
formance with the rules and regulations 
which the great majority of its members 
believe to be for the best interests of 
the business as a whole. Excess com- 
missions, illegal rebates and discrimina- 
tions, the letting down of the morale, 
are all a direct attack upon the great 
business in which you are engaged and 
which the state is called upon to super- 
vise. Standing together we shall pre- 
serve the integrity and the honor of the 
fire insurance business.” 

The Superintendent led up to the pres- 
entation of his proposals for eliminating 
excess commission payments as a major 
evil with a review of past attempts to 
solve the same problem. He said that 
all know that cooperative rate-making 
is better than price war and that public 
policy and the welfare of the people of 
New York State will never again permit 
loose competition in the insurance busi- 
ness and particularly in rating, which 
necessarily includes acquisition costs. 

Starting with a legislative investiga- 
tion report of 1911, the Superintendent 
said in part: 

“Then as now there was _ hesitation 
upon the part of the legislature in 
granting the power of direct regulation 
of commissions to the state. Then as 
now there was a sincere desire to re- 
tain that function as far as possible 
in the hands of the cooperative bodies 
in the industry. 


Conway Appeal in 1930 

“Seven years later the payment of 
excess commissions had become such a 
scandal and so disorganized the fire 
insurance business in this locality that 
the then Superintendent of Insurance, 
Albert Conway, personally addressed 
your Exchange on March 12, 1930, in 
an effort to bring a realization of the 
gravity of the situation to your mem- 
bers. He issued a public statement fol- 
lowing the meeting in which he pointed 
out that because of strenuous compe- 
tition both pledges and ethics were 
freely disregarded, that every company 


office was looked upon as an unscrupu- , 


lous competitor, that there had been 
criticism of the inability of the Ex- 
change to enforce its regulations. 
“It is apparent that the conditions 
complained of were not rectified during 
Superintendent Conway’s term. On 
May 8, 1931, hardly a month after his 
appointment as Superintendent of In- 
surance, George S. Van Schaick called 
together the executives, agents and brok- 
ers of the various branches of insur- 
ance for a discussion of the enforce- 
ment of the rates and rules which had 
been adopted by the various rating 
organizations. 
Dep’t Enters Problem With Reluctance 
“Shortly after my appointment as Su- 
perintendent the old problem of excess 
commissions in the fire business was 
brought forcibly to my attention. It was 
said by many conversant with the busi- 
ness that the payment of commissions 
unauthorized by the Exchange was prev- 
alent, that it was demoralizing the busi- 
ness, that it was the duty of the Super- 
intendent to take cognizance of the 
situation and do what he could to rem- 
edy it. No administration has been 
more difficult or arduous than that of 


my predecessor and when he resigned, 
despite his great ability, strength and 
accomplishment, there were necessarily 
left to me serious and difficult prob- 
lems in many branches of insurance. 
“T had no desire, nor have I now, to 
take any unnecessary problems or bur- 
dens or to enter into fields which are 
prohibited by law, or to extend the 
regulation of the Department beyond 
that which is wise and sound and for 
the benefit of the insurance business as 
a whole. If I could keep out of the 
problem of excess commissions with 
safety and with honor, I would do so, 
1 come into it most reluctantly and only 
because it seems to be an obligation 
and a duty which I should not shirk. 
“On January 6 of this year I addressed 
a letter to the manager of the New 
York Fire Insurance Exchange express- 
ing concern over the practice of pay- 
ing excess commissions, stating that I 
had no desire to inject myself into the 
matter if the Exchange could handle it, 
I offered the assistance of the Depart- 
ment to the Exchange in solving this 


(Concluded on Page 26) 
Head Committees of N. Y. 


Board of Fire Underwriters 


Committees of the New York Board 
of Fire Underwriters last week elected 
officers for the coming fiscal year. The 
chairmen and vice-chairmen of the vari- 
ous committees are as follows: 

Finance, Ronald R. Martin, chairman, 
and Joseph W. Russell, vice-chairman; 
fire patrol, Bennett Ellison, chairman, 
and Joseph T. Goeller, vice-chairman; 
losses and adjustments, William A. Ri- 
ordan, chairman, and A. R. Hanners, 
vice-chairman; fire prevention and water 
supply, J. W. Nichols, chairman, and 
W. R. Crane, vice-chairman; electricity, 
Fred W. Kentner, chairman, and Mont- 
gomery Clark, vice-chairman; arbitra- 
tion, C. Shallcross, chairman, and 
membership, Ronald R. Martin, chair- 
man, and J. W. Nichols, vice-chairman. 

President Otto E. Schaefer has re- 
appointed A. J. Smith, A. R. Hanners 
and S. T. Skirrow to the board of 
directors. 








Bittlingmaier Counterman 
For Theurer-Hennessy Corp. 


Louis Bittlingmaier, Jr. has joined the 
Theurer-Hennessy Corp. 116 John 
Street, as fire counterman. For the past 
ten years he served as manager of the 
agency department of Owens & Phillips, 
Inc. Earlier, he was with the North 
British & Mercantile and the Home of 
New York, spending about eighteen 
months with each company. 


F. H. ROSS LOSES LICENSES 

Insurance Superintendent Louis H. 
Pink has revoked the licenses of Francis 
H. Ross, Jr., transacting business as 
The F. H. Ross Agency, 107 William 
Street, New York. Ross, licensed as a 
broker and an agent for three fire in- 
surance companies, was charged with 
failure to account properly for pre- 
miums collected. 


R. M. KELEHER ASS’N OUTING 
The Robert M. Keleher Association 
held its tenth annual outing yesterday, 
the day being spent with a trip up the 
Hudson River to Indian Point. Games, 
prizes and refreshments were on the 
program. Charles Finkelstein and Louis 
Fertig headed the entertainment com- 
mittee. 


25 PASS AGENTS’ TESTS | 
Twenty-five out of a total of sixty- 
four applicants for insurance agents 
licenses passed the qualification exami- 
nations conducted by the New York 
Insurance Department earlier this month 

in Buffalo, Rochester and Syracuse. 


CHAS. HERRLE BACK JUNE 29 

Charles Herrle, Jr., insurance agent 
of 166 Montague Street, Brooklyn, who 
has been in Colorado recuperating from 
an appendicitis operation performed 4 
month ago, is expected back at his of- 
fice June 29 
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Snapshots taken by The Eastern Un- 
derwriter at the spring tournament of 
the Insurance Golf Association, held 
Tuesday of last week at the Crestmont 
Golf Club, West Orange, N. J., are pub- 
lished herewith. The prize winners and 
an account of the tournament appeared 
in last week’s edition. 

Charles Weller is president, Herman 
H. Kraemer and Fred Meyer vice-presi- 
dents, Edward Westendorf treasurer and 
George H. Ross secretary of the associa- 
tion, which is still called “The Chiselers,” 
its original name, by many members. 

All but a dozen or so of the 160 play- 
ers are shown. Reading from the top, 
left to right, they are: 

Charles A. Wilson (R. B. McFalls & Son, 
Inc.), John E. Meyer (Willard S. Brown & Co., 
Inc.), Richard Nicholson (Industrial. Automatic 
Sprinkler Co.), G. Harry Jackson (G. H. Jack- 
son Co.), Robert O. Hunt (Hunt & Power), 
Henry F. Lahr (R. B. McFalls & Son, Inc.), 
Richardson Thompson (Henry Honig & Son), 

E. McCarthy (McCarthy Agency, Inc.), Ed- 
ward Westendorf (Willard S. Brown & Co.), 
Robert Adamson (Phoenix of Hartford), James 
C. Blainey, Jr., and Alvin A. | (National 
Union), Harold P. Hall (Century Indemnity), 
Mitchell May, Jr., J, H. Thompson and MC 
Micolino (Mitchell May, Jr., Co., Inc.), Andrew 
Sere (Francis C. Carr & Co.), G. Dedrick (The 
Vright Agency), Fred Meyer (Francis C. Carr 
& Co.), Morgan Harris (New York Underwrit- 


ers), Louis Matthes (Stuart W. Jackson, Inc.), 
David S. McFalls (R. B. McFalls & Son, Inc.) 
and R. P, Buchholz (North America). 

Second (top) row: Philip W. Barnes (Fire 
Association), Herman Treiss and Thomas 
Robertson (Great American), Harold G. Howe 
(adjuster), J. F. Arnold (The Wright Agency), 
Stuart H. Richardson (F. F. Richardson, Inc.), 
H. Edward Sayre (Newhouse & Sayre, Inc.), 
Robert J. Dunkle, Jr. and B. W. Graham (North 
America), Richard Nicholson (Industrial Auto- 
matic Sprinkler Co.), Albert E. Mezey (Royal 
Indemnity), Chris K. (“Red”) Cagle (Niagara), 
John F. Johnston (Johnston & Johnston), Thom- 
as J. Fraser (Chas. D. Fraser & Co., Inc.), A. 
Ross Green, Jr. (Home), J. J. Redlien (R. C. 
Rathbone & Son, Inc.), Herman H. Kraemer 
(America Fore) and L. C, Mezey (Automobile). 

Third row: Arthur Saunders (O. E. Saun- 
ders & Sons), Fred A. Marsh (Stanford, Clain 
& Co.), Fred O. Clark (John G. Simmonds & 
Co., Inc.), H. J. Robinson (Interstate Insurance 
Service Office), Charles Peterson (Atlas), George 
R. Miller (Central Fire Agency, Inc.), D. A. 
Webster (Vanderpoel, Francis & Co.), Charles 
Weller (North British), Robert F. Wright (The 
Wright Agency), E. Weston Roberts (Insurance 
Advocate), Henry B. Standen (North British), 
Charles Casey (John G. Simmonds & Co., Inc.), 
James F. Inglis (broker), Richard Walsh (Cor- 
roon & Reynolds, Inc.), Ed Bridges (broker), 
Harold P. Wade (broker), S. Mattson (Harvey 
Brokerage Co.), Jack J. McAndrews (Hartford 
Fire), G. Harry Jackson (G. H. Jackson Co., 
Inc.), Al Carr (National: Surety), John B. 
Swift (broker). 

Fourth row: Wm. I. Armend_ (Henry E. 
Wood & Associates, Inc.), Frank Fett (Rollins, 
Burdick, Hunter Co.), William A. anssler 








(agent), Chester Rogert (National Fire & Ma- 
rine), E. J. Boss (W. D. Callaghan, Inc.), L. 
M. Burt (America Fore), J. Hickey (Home), 
John C, Weghorn (agent), Tom Lodge (Brown, 
Crosby & Co.), Thorin Grimson and Ed Folley 
(Crum & Forster), Ray Austin (Edwards & 
Booth), H. A. et Young (Crum & For- 
ster), Dan A. Palmer (Hoey & Ellison), Walter 
Haarmann (McCarthy Agency, Inc.), Harold E. 
Wanamaker (W. C. Graham & Co.), Paul A. 
Huntsman (Starkweather & Shepley), Arthur C 
Willis (Willis Agency, Inc.), Robert E. Emslie 
(General of America), Arthur J. Vreeland (EI- 
a. J. Hopper, Inc.) and Frank Ryan (Despard 
0.). 


Fifth row: Howard C. Stocker (Northern 
of London), Edward I. White and F. J. Mce- 
Cormack (White & Camby, Inc.), Arthur Pelter- 
son (Mitchell May, Jr., Co., Inc.), Charles 
Weller (North British), Edward Westendorf 
(Willard S. Brown & Co., Inc.), George Atkin- 
son and John H. Ray (Hartford Fire), John B. 
Swift (broker), R. L. Hoercher (Adjuster), 
Wm. I. Armend (Henry E. Wood & Associates), 
Wm. D. Driscoll (C. W. Sparks & Co., Inc.), 
Clarence A. Rich (Rossia), W. H. Boland and 
Fred Mezey (Home), J. Colgan (J. S. Freling 
huysen General Agency, Inc.), G. LaTourette 
(B. N, Exton & Co.), Joseph S. Frelinghuysen, 
Tr. (J. S. Frelinghuysen General Agency, Inc.), 
Dr. H. Hille (guest), George H. Ross (Ross 
Underwriters, Inc.), George H. Ross, Jr.. 
Bottom row: William A. Hanssler (agent), 
Curtis Carvalho (American International Un- 
derwriters, Inc.), George Weiss (Morris Sar- 
noff). Lou N. Silver, Jr. (Frenkel & Co.), John 
O. Cole (R. Rathbone & Son, Inc.), A. 
Jobson (Marsh & McLennan), M. M. Pease 
(Vessel Agency, Inc.), Al Reed (Despard & 


mn 


_ 


Co.), J. S. Gilbertson and George W. Graham 
(Hartford Fire), Chas. H. Carman (broker), 
Fred W. Richter (Hartford Fire), Wm. Rogers 
(guest), Joseph P. Henning and John J. Abbott 
(Mitchell May, Jr., Co., Inc.), Sam A. Me 
horter (Home), Lee Swift (State of Pa.), Ed 
Kelly (Hanover), Russ Burke (Sun), George 
Thoms (Phoenix of Hartford) and John Kin 
zinger (Geery & Co.). 


WOLFF TO ADDRESS AGENTS 
Allan I. Wolff of Chicago, former 
president of National Association of In- 
surance Agents, will address the annual 
meetings of Washington, Oregon and 
Idaho agents, to be held in Portland, 
Boise and Seattle during August. 


REGULAR DIVIDEND DECLARED 
The board of directors of the North- 
western National (Fire) of Milwaukee 
has declared the regular quarterly divi 
dend of $1.25 per share on th 
common shares. outstanding, 
June 30 to stock of record June 


EXECUTIVE COMMITTEE MEETS 

The executive committee of the Na- 
tional Board of Fire Underwriters held 
yesterday its last meeting before the 
summer recess. 
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tiitente of Dwelling Heuel Fires 
Shows Seriousness of Annual Waste 


Dwelling fires present the most serious 
and tragic aspect of the national fire 
waste, exceeding both in number and 
amount of loss the fires in any other 
occupancy classification, according to the 
National Fire Protection Association. 
The current issue of the N. F. P. A. 
Quarterly contains an illustrated article 
on the. fire record of dwellings from 
which the following is taken: 

From information covering the ten 
states and three cities listed in the fol- 
lowing table an estimate has been made 
of the average annual fire loss in dwell- 
ings for the five-year period 1930 to 1934 
inclusive. In estimating the number of 
fires it has been assumed that only ap- 
proximately one-third of the residents 
of New York City live in single family 
dwellings. On the basis of this table it 
is estimated that an average total of 
166,000 fires, causing a loss of approxi- 
mately $97,093,000, have occurred in the 
United States annually during the five- 
year period. Canadian figures furnished 
by the Dominion Fire Commissioner 
show an average of 32,205 dwelling fires 
a year, causing an annual loss of $11,- 
837,609. The number of dwelling fires 
in Canada for the five-year period was 
3.10 per thousand population, as com- 
pared with the estimate of 1.35 per thou- 
sand for the United States. This is ex- 
plained by the fact that the Canadian 
figures include numerous trivial fires, for 
which the fire department was not called, 
while estimates for the United States in- 
clude only actual building fires. 


available. There is also some difference 
in the basis of reporting fires. Some 
localities report all fires regardless of 
the size or whether any damage was in- 
curred, while others report only fires 
with actual loss. City losses are lower 
because of the greater fire protection 
available. The following figures give the 
average loss per fire over a ten-year 
period in a typical group of states and 
cities. The fact that Philadelphia with 
more than twice the population of Bal- 
timore reports less dwelling fires would 
seem to indicate a difference in the basis 
of reporting fires. The figures, however, 
present an indication of the size: of loss 
in the average dwelling fire both in cit- 
ies and states. 





again illustrating the need of fire-retard- 
ant roof coverings for dwellings. 

The annual report of the New York 
Fire Department contains a table show- 
ing the locations in which fires originate. 
These figures which include only private 
dwellings are probably typical of the ex- 
perience in other cities, although in New 
York there is undoubtedly a greater pro- 
portion of dwellings having stores on the 
first floor. As might be expected, the 
greatest number of fires started in base- 
ments and kitchens. Bedrooms also fig- 
ured in a large number of fires. More 
than 11% of the fires started on roofs, 
porches and other outside locations. 





Best’s Digest of Insurance 


Stocks, 1936, Just Off Press 


Best’s Digest of Insurance Stocks, 1936 
edition, has just been published by the 
Alfred M. Best Co., Inc., of New York. 
This work is designed | to meet the re- 


Average Loss per Fire in ill 


(Total 1925-1934) 


Total Average Loss 
State or City No. of Fires Total Loss per Fire 

RIE cite nas aie xs so ulale 4 AG mean enka 35,686 25,261,846 $708 
ND I pee OP Oe 31,996 22,059,854 689 
DRO... bane aae cee 48,758 52,515,156 1,078 
| ARE AS RG SRE Seti tee 31,769 13,319,074 420 
RRR es co ee 6,472 3,021,072 467 
og earns naa ce waa aseciwee « 34,072 3,109,618 9] 
PIER ac icwecnteeemens cici annie 22,035 5,271,417 239 

a Ae 210,788 $124,558,037 $591 


*Includes apartment houses but not boarding and lodging houses. 


Building and Contents Losses 
The division of the dwelling loss be- 
twecn buildings and contents is shown by 
ten-year figures of two representative 
siates and two cities. In the cities the 


Annual Fire Record of Dwellings 




















Average Average 
Average No. per Average Loss per 
Population No. Fires 1,000 Loss 1,000 
State or City (193) Census) (5 Years) Population (5 Years) Population 
Aa 7,607,000 7,491 0.98 $4,927,567 
ee 3,225,000 3,585 1.11 2,966,778 919 
Eee 2,468,000 3,608 1.45 2,197,780 891 
eee 1,880,000 1,753 0.92 1,199,605 640 
ME once cacaen 2,094,000 3,171 1.51 2,062,892 986 
Massachusetts ..... 4,253,000 5,255 1.23 5,667,006 1,078 
ee See 952,000 3,715 3.90 1,479,168 1,576 
South Dakota ...... 691,000 472 0.68 331,152 479 
MONE. 5.550000 359,000 946 2.63 338,855 942 
Wisconsin ......... 2,930,000 2,685 0.91 3,057,555 1,041 
errr 805,000 3,754 4.65 259,754 23 
2} ae 6,982,000 $3,997 | Ai ee ee 
Philadelphia ....... 1,964,000 2,206 1.12 408,119 208 
| a re 36,200,000 42,638 1.35 $24,895,731 $854 
Or Total U.S. 122,700,000 166,000 1.35 97,093,000 854 
Dominion of Canada 10,374,000 *32,205 3.10 $11,837,609 $1,132 


*Includes claims for small fires damaging contents to which fire department 


was not called. 
+ This figure includes only dwellings. 


A large proportion of the residents of 


New York City live in apartment or tenement houses not included in this figure. 


As shown by a chart the number of 
fires in dwellings was greater in 1934 
than in 1925, although there was a 
marked decrease during the last two 
years from the high years of 1930 to 
1932. The number of dwelling fires has 
averaged well above half of the total 
number of fires reported for all occu- 
pancies. Dwelling losses have decreased 
much less rapidly than the losses in other 
occupancies, with the result that the ra- 
tio of dwelling losses to the total fire 
loss increased from 24.1% of all losses 
for the group during 1925 to 35.7% in 
1934. 

Average Loss Per Fire 

The average loss per fire in dwellings 
varies considerably with local conditions, 
such as the type of construction, values 
involved and amount of fire protection 





ALBERT RODGERS WITH HOME 
Albert Rodgers has joined the Home 
of New York as a special agent in New 
Jersey, covering part of the southern 
New Jersey territory with headquarters 
at Camden. He was formerly for thir- 
teen years with the Camden office of the 
New Jersey Schedule Rating Office. 





losses to contents are somewhat higher 
than in the states. This may be ex- 
plained by the fact that where good pub- 
lic protection is available, fires damaging 
house furnishings are often controlled 
before extensive structural damage re- 
sults. In the United States as a whole 
structural damage is probably slightly 
under three-quarters of the total dwell- 
ing loss. 


quirements of those intevesiod in insur- 
ance stocks as an investment. It con- 
tains information of importance to in- 
vestors on more than 100 fire-marine and 
casualty-surety companies, as well as a 
limited number of stock life insurance 
companies and a few prominent insur- 
ance holding corporations, selected out 
of all insurance companies in operation 
as those in which insurance stocks are 
most likely to be available to the aver- 
age investor. 

Tables are shown covering all import- 
ant operating figures over a ten year 
period, from the investor’s point of view; 
it also contains a brief history of each 
company reported upon, including de- 
tails covering a field of operation, cap- 
ital stock changes, as well as dividend 
and underwriting record. Also a para- 
graph is devoted to analysis as to the 
general character of each company’s in- 
vested assets. 

The volume sells for $5.00 per copy, 
plus postage. 





PRODUCERS IN WASHINGTON 

Some 20,100 agents for all classes of 
insurance had been licensed up to and 
including June 6, according to E. W. 
Parks, supervisor of agents for the 
State of Washington Insurance Depart- 
ment. It is estimated the number will 


have been increased to 22,000 by the 
end of this year. This is considerably 
less than for the same period last year. 
Adjusters, too, have diminished in num- 
ber with the 1936 figures to date of 
ninety-three licenses, contrasted with 
the 1931 high of 180. The 1935 total 
was 123. 





Division of Losses Between ‘indies or Contents 
(Most Recent Ten-Year Totals) 




















: Buildings Contents—— 

State or City No. of Fires Loss Per Cent Loss PerCent Total Loss 
Baltimore, Md.... 34,072 $1,968,569 63.4 $1,141,049 %6 $3,109,618 
WO stiice a ceetne 34,810 17,512,011 74.7 5,941,265 25.3 23,453,276 
Massachusetts . 48,758 39,252,332 74.8 13,262,824 25.2 52,515,156 
Philadelphia, Pa... 22,035 2,793,659 53.0 2,477,758 47.0 5,271,417 

(. Soneeeer 139,675 $61,526,571 73.0 $22,822,896 27.0 $84,349,467 

Tables are presented to show the ONTARIO BLUE GOOSE 

causes of fires in dwellings. In all of At the annual meeting of the On- 


the tables smoking and matches and de- 
fective chimneys are outstanding fire 
causes. In the table showing the states 
of Kansas, Louisiana and Oregon the 
greatest number of fires from any single 
cause is attributed to 


“sparks on roof,” 





tario Pond of the Blue Goose, held re- 
cently, H. C. Baillie was elected most 
loyal gander. N. G. Cummings and 
Cecil Wapsbold were nominated dele- 
gates to Grand Nest meeting at Okla- 
homa City in October. 





Hartford Fire Announces 
Southern Dep’t Promotions 


Several promotions have been made 
in the Southern department at Atlanta 
of the Hartford Fire. Casper S. Whit- 
ner and John H. Ledbetter, who has 
been assistant general agents, are now 
associate general agents and will con- 
tinue to supervise their respective terri- 
tories. C. A. Woolford, Jr., assistant 
general agent, will devote his entire 
time to Texas and will soon be trans- 
ferred to Dallas where he will be in 
charge of a service office for agents to 
be opened there. Manley Stockton, su- 
perintendent of the marine and hail de- 
partment, is now assistant general agent 
with broader duties. 

D. T. Hubbard, who has been super- 
intendent of the special risk department, 
has become agency superintendent with 
more general duties in the underwriting 
field. Spann W. Milner, field represen- 
tative in western Georgia, is transferred 
as special agent to the Atlanta office. 
Carl H. Lippold, for some years an ex- 
aminer for Georgia, is now special agent 
in western Georgia. A. A. Orrender, 
manager of the farm department, will 
also have charge of the surveying agency 
department. T. S. Prescott, special agent 
in Virginia, is promoted to agency su- 
perintendent with headquarters in At- 
lanta. He will have charge of the busi- 
ness of the companies in Virginia and 
South Carolina. 


“Unoccupied” Clause Upheld 
By Pennsylvania Court 


The mere presence of furniture does 
not constitute occupancy nor does it 
waive the “vacant or unoccupied” clause 
in fire policies, the Pennsylvania Su- 
preme Court held in a recent opinion. 
In the case in question, Kinneer v. 
Southwestern Mutual Fire Association, 
the assured had a policy providing the 
insurance should not be in effect while 
the insured building was “vacant or un- 
occupied for over ten days, without the 
consent of the company duly obtained.” 
The tenant had left the house to enter 
a hospital for treatment, expecting to be 
away only five or six days. The house- 
hold furniture and clothing remained in 
the house although his family resided 
with relatives elsewhere. However, the 
tenant did not leave the hospital until 
the fourteenth day and after the house 
was destroyed by fire. 

The Court of Common Pleas of Fay- 
ette County, stressing the tenant’s in- 
tention when he left the house and the 
fact that inanimate objects were left 
there, held that the temporary absence 
was not such a condition as rendered 
the premises “vacant or unoccupied.” 
The Superior Court reversed this deci- 
sion on an appeal and the Supreme 
Court affirmed the Superior Court's 
ruling. 


LLOYD’S NOW WRITING OPTICAL 

British opticians have recently con- 
cluded arrangements with Lloyd’s where- 
by customers can insure their spec- 
tacles against breakage and loss. One 
big optical firm has informed its cus- 
tomers that it is prepared to issue in- 
surance on the following terms: A pre- 
mium of 4s.6d. ($1.08) to insure against 
all breakages and against loss occurring 
anywhere in the United Kingdom for a 
year. If two pairs are insured the pre- 
mium for the second pair is 3s.9d. (90 
cents), and for subsequent pairs 3s.3d. 
(78 cents). 

In this new line Lloyd’s is follow- 
ing the lead of the offices, optical in- 
surance having been originated by a 
London office some months ago. 


NEW FRENCH FIRE COMPANY 
La Semaine announces the formation 
of a new insurance company with a 
capital of one million francs. Headquar- 
ters will be at 21 Rue de l’Arcade and 
it will write direct and reinsurance busi- 
ness in fire, theft and accident insur- 
ance. It is reported that the new en- 
terprise is affiliated with the company 
La Vie. 
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Transporting Goods Between 
Valparaiso and Santiago, Chile 


An excellent description of transport 
conditions between Valparaiso and San- 
tiago, Chile, is contained in the current 
issue of the Marine Underwriters, pub- 
lication of the International Union of 
Marine Insurance, H. C. Wolf of Val- 
paraiso being the author. What he has 
to say follows: 

Since 1931 no changes of any great 
significance have taken place in the over- 
land transport of goods imported at Val- 
paraiso and destined for Santiago. How- 
ever, in view of the rising competition 
of road transport the railway authori- 
ties came to an agreement with the most 
important motor transport companies 
about a year ago. As a result of this 
agreement some of the lorry companies 
have given up their services between 
Valparaiso and Santiago altogether in 
exchange for which they receive orders 
from the railways for the delivery of 
goods to the house or warehouse of the 
recipient. Others were given better 
freight rates on condition that they 
agreed not to undertake the carriage of 
other goods, or at any rate only in lim- 
ited quantities. 

The lorry companies fetch the goods 
from the warehouses in Valparaiso and 
convey them to the railway station where 
they are loaded into trucks for Santiago. 
Here again lorries await the arrival of 
the goods which are transferred from the 
railway trucks and driven to their final 
destination. As the goods are usually 
fetched and delivered by lorry, ware- 
house owners at both ends are often 
under the impression that the packages 
have travelled by lorry all the way from 
Valparaiso to Santiago. 


Roads Much Improved 


Apart from these big transport com- 
panies there are also a number of smaller 
companies which are not party to the 
agreement with the railways and convey 
goods of all kinds by road between the 
two towns. These small companies, 
however, do not possess a great number 
of lorries and with the exception of a 
few new vehicles, mostly old lorries some 
of which are much the worse for wear, 
zre in use. Nevertheless, these lorries 
run more or less punctually and are ap- 
parently fairly reliable, no serious acct- 
dents or pilferage having been reported. 

The condition of the roads has im- 
proved greatly since the completion of 
the new cement road betwen Valparaiso 
and Santiago. Only a few short stretches 
which had to be built up are not yet fin- 
ished, but the surface of these sections 
is to be laid during this year. The old 
steep and dangerous zig-zag road and 
hairpin bends have been replaced by 
wide serpentines on the new road so that 
this route is no longer the perilous ven- 
ture it used to be. 

The distance between Valparaiso and 
Santiago is covered in four hours by the 
smaller lorries and six hours by the 
heavier kinds compared with ten hours 
on the old rough road. As most of the 
lorries are occupied in town during the 
day-time, and the heat of the midday 
sun is very dangerous on the exposed 
highway, most of the road traffic be- 
tween Valparaiso and Santiago goes by 
night for choice. As a rule lorries leave 
Valparaiso between eleven at night and 
one in the morning and travelling at a 
medium speed with several rests they 
arrive at Santiago between six and eight 
o'clock next morning. The safety of the 
roads is insured by the Carabineros 
(Chilean mounted police) who patrol the 
route day and night. 

Discharge of Goods at Valparaiso 

The total amount of goods handled at 
the port of Valparaiso has greatly de- 


creased during the last two years and 
the unloading of imported goods has con- 
centrated on the actual customs quays 
where the loading of goods for export 
also takes place. Some ships load and 
unload direct alongside the quays but 
large quantities of goods both for import 
and export are shipped in lighters to 
and from the shore while the ocean- 
going steamers lie at anchor in the road- 
stead. Big vessels belonging to well 
known lines nearly always berth along- 
side the quays, whereas medium-sized 
freighters and tramps anchor at buoys 
in the roadstead and discharge and take 
in their cargoes by means of lighters. 

The private wharves (Malecon) are 
now completely deserted except for two 
quays where coal is being discharged 
at present. The “Muella_ Portales” 
wharves which used to serve the loading 
of cattle to northern parts of the coun- 
try have ceased to be used and were 
pulled down. 

Storage of Imported Motor Cars 

Foreign motor cars which are import- 
ed to Chile now nearly always arrive 
unpacked. They are landed at the cus- 
toms yards and parked in the free space 
between sheds 1 and 2 directly opposite 
the exit of the customs area. Here the 
cars are exposed to all the inclemencies 
of the climate (scorching sun, rain and 
fog) as well as the dirt caused by heavy 
dust which settles on everything. They 
are also often in danger of being 
scratched or injured by the vans and 
cars entering and leaving the customs 
yards. The risk of pilferage is very 
great when the cars are stored in the 
open. Headlights, radiator and_ self- 
starter tops, the screw caps on the 
wheels and similar detachable parts are 
often found missing, and the cushions, 
ete. are frequently stolen from cars with 
broken glass windows. 


NORDSTERN RESULTS 


The Nordstern General of Germany 
showed good results for 1935. The gross 
premium for all branches amount to RM 
41,470,000 (in 1934 RM 39,330,330) and 
losses were RM 20,690,000 against RM 
18,400,000 in 1934. 





STANDARD MARINE SPECIAL 

Phil M. Lively, well known under- 
writer, has been appointed special agent 
for Geo. M. Billings Co. for the State 
of Oregon. He will represent the in- 
land marine department of Standard 
Marine of Liverpool. 


Outline of Marine Course 


Is Issued by N. Y. Society 


The Insurance Society of New York 
has issued its schedule for the marine 
course, Part II, which will be given 
during the 1936-37 season, the first lec- 
ture coming on October 15 and the 
course ending March 25 with examina- 
tions during the week of April 12. Gor- 
don H. Smith, Atlantic Mutual, is chair- 
man of the marine insurance commit- 
tee of the society with the other mem- 
bers being William A. Bonner, Chubb 
& Son; John A. Cook, Marsh & Mc- 
Lennan, Inc.; Henry B. DeGray, Ap- 
pleton & Cox, Inc., and W. B. Harwood, 
Insurance Co. of North America, vice- 
chairman. 

There will be twenty lectures in the 
course covering cargo underwriting, hull 
insurance, yachts, war risks, reinsurance, 
contracts of carriage and other subjects. 
The lecturer include several prominent 
marine insurance men, including W. 
Irving Plitt, Atlantic Mutual; John Jay 
Schieffelin, Chubb & Son; Morris S. 
Rosenthal, Stein, Hall & Co.; T. Cates- 
by Jones, Bigham, Engler, Jones & 
Houston; J. Stewart Gilbertson, Hart- 
ford Fire; J. Lewis Luckenbach, Amer- 
ican Bureau of Shipping; Robert R. 
Dwelly, Insurance Co. of North Amer- 
ica, and Charles S. Elder, Chubb & Son. 
Lectures will be held on Thursdays 
from one to two o’clock in the after- 
noon in the New York Board of Fire 
Underwriters room, 85 John Street. The 
cost of the course will be $7.50 to mem- 
bers of the Insurance Society of New 
York and $12.50 to non-members. 





GERMAN INSURANCE IN 1935 


June is the month during which many 
annual reports and balance sheets are 
submitted in Germany to stockholders’ 
meetings for approval. In general the 
business shows satisfactory results, es- 
pecially as to new business. but the 
tendency towards lower premium in 
some branches, due to reckless compe- 
tition, is deplored and some day will 
have to be paid for. The fire and marine 
insurance business was on the whole 
good, except that premiums were too 
low. Liability, accident and automobile 
business were poor. In all three branch- 


Resigns As Secretary Of 


Inland Marine Association 


Raymond T. Marshall will resign on 
July 1 as secretary of the Inland Marine 
Underwriters Association because of the 
pressure of other duties. Albert Will- 
cox & Co., Inc., with which Mr. Marshall 
is affiliated, will continue as managers of 
the I.M.U.A. Since the association was 
formed in 1930 Mr. Marshall has acted 
as secretary, carrying on in his capable, 
tactful and efficient manner. His resig- 
nation was accepted last week with deep 
regret by the I.M.U.A. members. 





Caution on Fine Arts Risks 
Sent to Members of I.M.U.A. 


Following complaints to several in- 
surance commissioners that certain types 
of fine arts policies are being written 
below published rates, the executive com- 
mittee of the Inland Marine Under- 
writers Association has cautioned mem- 
bers with this matter in the following 
notice: 

“Members are advised that specific 
complaints have been filed with sev- 
eral insurance commissioners of vari- 
ous states that fine arts policies for 
dealers, commercial risks and museums, 
and art galleries, have been written be- 
low the proper published contents fire 
rate. 

“Members are, therefore, urgently re- 
quested to see that the correct fire rate 
plus a proper loading is used in all 
instances.” 





MARINE SPECIAL AGENT 

Franklin Sidway has been appointed 
as special agent for the Fireman’s 
Fund companies with headquarters in 
Syracuse, N. Y. He has had nine years’ 
marine and inland marine experience 
with other leading companies. His ter- 
ritory is New York State, excluding the 
metropolitan area, Westchester County, 
Long Island and Staten Island. 





es business grew; new business ex- 
ceeded last year’s and so did losses. 
Aviation insurance showed a bad loss 
ratio and only liability insurance pulled 
this branch out. 





Expect Used Car Market Conditions 
To Remain Steady Until After July 4 


The automobile trade press reports 
improvement in the used car situation 
to the extent that inventories increase 
has been halted in the face of a recent 
sharp upturn in new car sales. There 
is some indication that the upturn was 
a result of bonus payments. Demand 
from this source has fallen off and the 
sale of new cars will show a steady de- 
cline in anticipation of the new 1937 
models due late in November. 


A survey of used car conditions 
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throughout the Middle West indicates 
a supply above normal on which no 
profits will be realized. The ratio of 
used cars to new cars is approximately 
two and a half to one. The used car 
market wil! hold steady until after the 
Fourth of July when a drop will occur 
which will continue until about the first 
of August and then level out until after 
Labor Day. Prices will again drop dur- 
ing September, remaining steady during 
October and taking a drastic drop in 
November on the announcement of the 
new 1937 models. 

The high-priced inventories of used 
cars now in the hands of dealers may be 
traced to one of two causes: first, the 
weakness of the average dealer in his 
ability to buy a used car on a profitable 
basis; and, second, the new 6% finance 
plan which makes new cars easily avail- 
able and leaves the used car on the lot 

With a knowledge of these conditions 
the July 1 edition of the Official Auto- 
mobile Guide, published by Recording & 
Statistical Corp., New York City, has 
placed a valuation on passenger cars 
that gives the greatest protection to in 
surance companies, This edition will 
carry a new section covering the cost 
of passenger automobile parts and labor 
This special section has been incorpo-at- 
ed in the service at the request of the 
claim departinents of insurance com 
panies, who feel the information will be 
a valuable guide to them for checking 
purposes. There is also a complete di- 
rectory of all passenger car and truck 
manufacturers. 
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CASUALTY AnD SURETY 





Appellate Division Accepts Bid of 
C.1. T. for Nat’l Surety Stock Control 


‘Reverses Valente Decision in New York Supreme Court That 
Company Be Sold on 70% Basis to Bancamerica-Blair 
Corp.; Prevailing Opinion by Justice Glennon 


After weeks of suspense the Commer- 
cial Investment Trust Corp. 1 Park 
Avenue, New York, highest bidder for 
the stock control of National Surety 


Corp. on 100% basis, won this control 
on Tuesday as a result of the 3-2 de- 
cision on Tuesday of the Appellate 
Division of the Supreme Court. In de- 
cidinge that the entire stock should go 
to C.LT. the Appellate Division reversed 
the decision of Justice Louis A. Valente 
of the Supreme Court who rejected the 
C.1.T. bid of $10,031,000, or $100.31 a 
share favored by Superintendent Pink, 
and recommended the sale of 70% of 
the stock, or 70,000 shares, to Bancam- 
erica-Blair Corp. for $101.50 per share. 
Presumably Bancamerica-Blair counsel 
will move for appeal of the decision 
in the Court of Appeals. 

Prevailing opinion was by Justice Ed- 
ward J. Glennon and it was supported 
by Justices John V. McAvoy and Alfred 
H. Townley. Presiding Justice Francis 
Martin and Justice James O’Malley dis- 
sented to so much of the opinion as 
authorized the acceptance of the C.I.T. 


id. 

Although neither C.I.T. officials or 
the National Surety Corp. had any an- 
nouncement to make this week it is 
definitely known that sale of the com- 
pany to C.I.T. will mean no change in 
either policy or management. It is not 
planned to enter the National Surety in 
the casualty business or to guarantee 
paper. The C.I.T. publicly announced 
earlier in the year that it was bidding 
for the National Surety as an invest- 
ment and this still holds good. 


Clear-Cut Decision by Justice Glennon 


In the clear-cut opinion by Justice 
Glennon it was frankly expressed that 
Justice Valente had no right to substi- 
tute his opinion for that of Superin- 
tendent Pink, who had recommended 
acceptance of the C.I.T. bid. Justice 
Glennon set forth that the question 
which should have been determined at 
the time was whether or not the Super- 
intendent was justified in recommending 
for approval a bid for the stock of the 
National Surety Corp., determined as it 
was in a manner calculated to obtain 
the best return. He declared: “The 
public at large were accorded a full 
and fair opportunity to comply with 
the provisions of the proposal which 
were made without dissent by any of 
the parties in interest.” 

Justice Glennon wrote that the Insur- 
ance Superintendent “was actuated by 
no motive other than to see that the 
best interests of the creditors and the 
successful bidders were safeguarded. 
Instead of either approving or disap- 
proving the acceptance of the bid of 
the appellant the court entered the order 
now under review. 

“We fail to find anything in Section 
421 of the Insurance Law,” continued 
Justice Glennon, “which gave the court 
the right to make and enter this un- 
usual order. The result of what the 
court has done was to substitute its 
judgment for that of the Superintend- 
ent. Such a procedure was not even 
contemplated by the Legislature in en- 
acting this particular statute.” 


Sup’t Not Compelled to Hold Stock 
for a Rise 


Justice Glennon observed that Jus- 
tice Valente had rejected the C.I.T. bid, 


“not on the ground that it was inade- 
quate, but because he believed it in the 
best interest of creditors that not more 
than 70% of the stock be sold at this 
time.” 

“We are not unmindful of the fact,” 
continued the prevailing opinion, “that 
the National Surety Corporation is a 
going concern and has shown consider- 
able earning power. Nevertheless, we 
do not believe the discretion of the 
Superintendent of Insurance should be 
interfered with upon the theory that 
sometime in the future the property of 
the corporation may become more valu- 
able than it was on March 9. 


“We do not believe that an officer 
charged with the responsibility of liqui- 
dating the property of any of the com- 
panies over which he has jurisdiction 
should be compelled to hold the stock 
for a particular period of time under 
the unsettled conditions which exist at 
the present day. * * * 


“Public confidence requires that an of- 
ficer, who has charge of the sale of 
large properties, shall be permitted to 
accept the honest and adequate offer 
of the highest bidder where, as here, 
all investors had a fair chance to com- 
pete. We believe the bid was adequate 
and that the recommendation of the 
Superintendent should have been ap- 
proved.” 

Dissenting Opinion 


In the dissenting opinion, Justice 
O’Malley said that virtually every cred- 
itor of the corporation had opposed the 
acceptance of the C.I.T. bid and that 
experts had estimated the average value 
of the stock at $13,000,000. 

The experts representing creditors and 
stockholders also testified, Justice O’Mal- 
ley pointed out, that the end of this 
year would be a better time to deter- 
mine the value of the stock, which is 
composed of 100,000 shares. Justices 
O’Malley and Martin expressed the be- 
lief that the postponement of the sale 
would involve no risk to creditors. They 
agreed that the Bancamerica-Blair bid 
Sone be rejected and the C.IL.T. bid as 
well. 


Max D. Steuer, famed attorney, rep- 
resented the C.I.T. before both Justice 
Valente in Supreme Court and before 
the five justices in the Appellate Divi- 
sion where the case was argued sev- 
eral weeks ago. 

The first reaction to the decision came 
from William B. Joyce. former chair- 
man of the National Surety and for 
forty years its chief executive, who 
stated that the C.I.T. had a “great bar- 
gain if the wonderful machine he cre- 
ated remains intact.” 





LOS ANGELES A. & H. CLUB 


The Accident & Health Managers 
Club of Los Angeles held its regular 
monthly luncheon-mecting June 16 at 
the Rosslyn Hotel, with Vice-President 
C. H. Thrift presiding in the absence 
of President E. F. Hanson. The speak- 
er of the day was Ed J. Lawrence, 
weneral agent, Federal Life & Casualty, 
charter member and a past president 
of the club. In a brief talk he reviewed 
the growth and development of the 
club. He also paid tribute to accident 
and health insurance, based on the ser- 
vice it renders to the public. 
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O. D. Rules and Rates 
Approved by Sup’t Pink 


APPLY TO ENTIRE PAYROLL 





Changes Became Effective June 6; Ex- 
plain When Specific O. D. Rates May 
Be Removed or Modified 





Rules and rates for compensation risk 
classifications subject to specific dust 
hazards under the new O. D. amend- 
ment to the workmen’s compensation 
law have been approved by L. H. Pink, 
Superintendent of Insurance of New 
York. They became applicable to all 
policies in force on June 6, 1936, and also 
to policies effective on and after that 
date. Released this week by the Com- 
pensation Insurance Rating Board, these 
rules and rates, the latter indicating a 
welcome downward trend, were received 
with keen interest by underwriters and 
producers. Perhaps attracting the great- 
est attention were the following data: 


How Rates Are Applied 


Explaining the new rates the bulletin 
read in part: 

“| . Except as otherwise provided 
in this section these rates must be ap- 
plied, in addition to the basic rate, to 
the entire payroll of all employes, in- 
cluding maintenance and general labor, 
subject to the classification and in ad- 
dition to the entire payroll of all em- 
ployes subject to any other classifica- 
tion whose duties regularly require their 
presence in rooms or departments which 
are not in separate buildings or on sep- 
arate floors or separated by solid parti- 
tions from any and all departments 
where any dust hazard to which the 
specific occupational disease rate applies 
exists. Any openings in such partitions 
shall be kept closed at all times except 
while being used for entrance or egress.” 


Premiums 


The premium for the policy, the bul- 

letin says, shall consist of two parts: 

(a) An amount determined in accordance 
with the general rules of the manual 
by applying the basic rates shown on 
the New York rate sheets to the cor- 
responding payrolls. 

(b) An amount determined in accordance 
with the general rules of the manual 
by applying the rates shown in the 
table of specific occupational disease 
tates to the corresponding payrolls. 

Minimum Premiums. The minimum 

premiums shown in the table of specific 
occupational disease rates are additional 
minimum premiums which are to be add- 
ed to the minimum premium for the cor- 
responding classifications shown on the 
New York rate sheets. The general rules 
of the manual relating to minimum pre- 
miums apply to the total minimum pre- 
miums thus determined. For policies 
where the rates are modified in accord- 
ance with paragraphs 7 or 8, the addi- 
tional O. D. minimum premium shall be 
adjusted accordingly. 

The sections devoted to removal of 

specific O. D. rate and modification of 


(Continued on Page 42) 


Concord’s Creditors 
Paid $205,000 Dividend 


CLAIM RESERVES NOT KNOWN 
Max A. Jameson, Dep’t’s Liquidation 
Head, Handles Details; Sup’t Pink’s 
Report Approved by Court 





The bureau of liquidations, conserva- 
tions and rehabilitations of the New 
York Insurance Department sent out 
this week dividend checks to creditors 
of the Concord Casualty & Surety Co., 
which was placed in liquidation by court 
order on October 24, 1934. Payments 
approximate $205,000. Reserves for 
claims not yet finally determined and 
which may be paid at a later date will 
involve further dividends totaling about 
$130,000. 

The holders of allowed claims arising 
out of insurance obligations will receive 
a first dividend of 52%. All other cred- 
itors will receive 20% in the first dis- 
tribution. The difference in the divi- 
dend rate is occasioned by the distri- 
bution of the company’s statutory de- 
posit required for the transaction of 
business in the State of New York and 
“deposited in trust for the benefit and 
protection of and as security for policy- 
holders of the corporation.” When ap- 
portioned among the holders of insur- 
ance claims the proceeds from the de- 
posit permit the payment of a 40% div- 
idend, which amount is deducted from 
the allowances before apportionment of 
the general fund. 

Superintendent of Insurance Louis H. 
Pink as liquidator of the company filed 
with the Supreme Court of New York 
County a comprehensive report, audit 
and petition concerning the affairs of 
the company in liquidation on April 8 
1936. It showed 2,362 filed claims in- 
volving liability of $8,969,794. Preferred 
claims which had been paid up to that 
time amounted to $241,220 including 
claims paid through offset. In addition 
the Superintendent recommended for al- 
lowance 1,204 claims aggregating $349,- 
153 and set up reserves for unadjudicat- 
ed claims in the aggregate amount 0 
$608,107. 

In confirming the Superintendent’s re- 
port to the court Justice Alfred Frank- 
enthaler gave authority for the payment 
of additional dividends at the discre- 
tion of the Superintendent. 

The Concord’s liquidation has been 
handled by Max A. Jameson, assistant 
special deputy superintendent in charge 
of the bureau, and Milton O. Loysen, 
assistant special deputy superintendent, 
with Walter B. Herendeen as attorney 
for the liquidator. 


RANDALL ADDRESS IN DEMAND 


The address on the retrospective rat- 
ing plan delivered by J. W. Randall, 
Travelers vice-president, before the re- 
cent annual insurance conference of the 
American Management Association has 
been reprinted in pamphlet form. The 
demand for it is heavy. 
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First National Safe Driving Motorcade 
And Clinic, C. I. T. Project, In August 


The first national safe driver motor- 
cade, announced a few days ago in the 
New York daily press by its sponsors, 
the C. I. T. Safety Foundation and the 
American Automobile Association—the 
most intriguing program of its kind— 
is already attracting great interest in 
automobile, safety and insurance circles. 
The C. I. T. Safety Foundation, affil- 
iate of the Commercial Investment Trust 
Corp., is backing up the safety enter- 
prise by an investment of $250,000 which 
will be devoted to promotion of the 
cause of safety for the next five years. 

Delegates to the motorcade will be 
chosen, one from each state in_ the 
Union and the D. of C., on the basis of 
their individual driving record over a 
ten-year period. The A. A. A. will fix 
the rules and regulations governing the 
motorcade. Those selected will all be 
timed to arrive in New York City in 
the afternoon of August 31, driving their 
own cars, which must be in good me- 
chanical condition, by routes fixed by 
the A. A. A. and at the rate of 250 
miles a day. 

Speed Frowned On 


Speed will be frowned upon and all 
the selected drivers will be pledged to 
obey traffic laws en route. The aim will 
be to conduct the pilgrimage in such 
manner as to constitute a national dem- 
onstration of safe driving. If, perchance, 
any delegate should figure in an acci- 
dent en route he will be expected to 
make a full report at the clinic. All the 
forty-nine drivers will furnish material 
for dissection. 

The methods of selecting the safe 
driver delegate may vary slightly, but 
the general conditions as laid down by 
the A. A. A. provide for the set-up of 
a board of judges in each state and the 
gathering of data on application blanks 
to permit a determination of who has 
the most outstanding record in safety 
and is mest worthy of representing the 
state in the motorcade and clinic. : 

Eligibility rules require that an appli- 
cant (1) must have driven a private 
passenger automobile for at least ten 
years; (2) must have covered at least 
50,000 miles in the last ten years; (3) 
must have a clean accident record and 
(4) not convicted of any traffic violation 
in the last ten years. Length of driv- 
ing record, total mileage covered and 
other considerations will be weighed by 
the judges in selecting the delegates 
from the list of candidates. Applica- 
tions close on July 15. Professional 
drivers will not be eligible. 


To Make Numerous Awards 


In the next five years the C. I. T. 
Safety Foundation will make numerous 
awards, including $5,000 to the person 
or organization deemed to have con- 
tributed the most during the year 
toward reduction in automobile acci- 
dents. Participants in the motorcade 
and the clinic will be eligible for this 
$5,000 award. 

Pamphlets and application blanks 
for the motorcade will be distributed 
throughout the United States by the 
A. A. A. and affiliated state associations 
and motor clubs and by dealers. The 
cooperation of other organizations, in- 
cluding insurance companies, interested 
in the promotion of safety will be 
sought. 

The pamphlets explain the objects of 
the motorcade and clinic in detail, al- 
though the program for the two-day 
clinic has not yet been announced. It 
is planned, however, to have a list of 
Speakers to supplement the safe-driver 
Orators and to close the clinic with a 
banquet celebration at the Waldorf-As- 
— where the delegates will be quar- 
ered. 

The directors of the C. I. T. Safety 
Foundation — Messrs, Henry Ittleson, 


Arthur O. Dietz and John W. Darr— 
have issued a supplementary statement 
explaining the purposes of the motor- 
cade and clinic and expressing partic- 
ular pleasure over having obtained the 
active participation of the A. A. A. and 
affiliated state associations and motor 
clubs. 


Statement by Sponsors 

“As newcomers in the field of organ- 
ized effort to reduce traffic accidents,” 
the directors’ statement said, “the C. I. 
T. Safety Foundation hopes to supple- 
ment rather than overlap existing agen- 
cies. We fully recognize the good work 
being done by others and we only hope 
to contribute our share to the difficult 
problem of arresting the toll of acci- 
dents and devising practicable preven- 
tive measures for the future. 

“We hope the first national safe driv- 
er motorcade will bring a new force into 
the campaign for safety and we expect 
the drivers themselves to develop fresh 
ideas which will be helpful in the gen- 
eral crusade.” 


7-Year Results Given 
In 1936 Best’s Reports 


CASUALTY -SURETY EDITION 





Trends of Business Obtainable From 
Study of Results in This Volume; 


Information It Contains 





The 1936 edition of Best’s Insurance 
Reports, Casualty and Miscellaneous, 
just issued, contains an analysis of more 
than four hundred insurance companies 
of all types which write casualty, surety 
and miscellaneous lines. In addition 
there are statistical tables dealing with 
assessment accident and health associa- 
tions, a list of companies which have 
retired from business and a section 
showing the companies listed by states, 
also comparative tables showing the un- 
derwriting results of stock and mutual 
casualty companies by lines for 1935 and 
for the seven year period ended De- 
cember 31, 1935. 

The following information is shown in 
the individual reports: Complete finan- 
cial statement showing assets and lia- 
bilities and whether the assets are car- 


ried at “Convention” or market values; 
history, indicating date of incorporation 
and the various capital changes and sur- 
plus contributions; management and 
reputation, in which section are listed 
the various company and bureau affilia- 
tions, an analysis of the underwriting 
operations in 1935 and for the seven 
year period ended December 31, 1935, 
also a detailed description of the com- 
pany’s investments; policyholders’ rat- 
ing. Following this section is the class- 
ification of admitted assets as indicated 
in the financial statement, operating ex- 
hibit indicating the earnings and stock- 
holders’ gains per share; stock values; 
kinds of insurance written; territory; 
dividends, officers; directors; underwrit- 
ing results by classes in 1935; underwrit- 
ing results for all classes combined for 
each of seven years commencing with 
1929 and the financial and investment 
exhibit including statistics covering the 
same period. 

By referring to the underwriting ex- 
hibit upon each company for the seven 
year period ended December 31, 1935, it 
is possible to determine the trend of the 
business. In the financial and invest- 
ment exhibit are found more important 
statistical figures such as assets, un- 
earned premiums, loss reserves, capital, 
surplus, gain or loss from investments 
and dividends to stockholders. 
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First Six Months Best 
Since Depression Began 
BUT PREMIUMS SLIGHTLY OFF 


Hard Winter Partially Responsible; 
Gains Noted in A. & H.; Fire Loss 
Ratio Better Than Expected 

The first six months of 1936 will go 
down in the records of insurance com- 
panies as one of the most successful since 
the depression began, according to pre- 
liminary estimates. 

The current situation is well expressed 
by an official of a large casualty com- 
pany just recently returned from a trip 
around the country who declared that he 
found everywhere plenty of optimism 
and a belief that business is facing a 
tremendous prosperity era. “And yet, 
paradoxically enough,” he said, “our bus- 
iness is off about 10%.” This decrease 
in premiums was evident in all branches, 
fire, casualty and life. Some companies, 
however, are running ahead in premium 
volume, another large casualty company 
showing a 10% increase. And one of 
the largest life companies will show an 
increase of about 17% for June and an 
increase of around 4% for the first six 
months of the year. 

A part of the premium decrease ex- 
perienced in the first six months is at- 
tributed by insurance men as a whole to 
the unusually hard winter, when the 
heavy snowfalls prevented some agents 
from going after business. However, it 
must be noted that premiums were off 
also in March and in May, although they 
did come back in April. 

Spurt in A. & H. Line Noted 

Accident & health insurance appears 
to have taken a decided spurt since Na- 
tional Accident & Health Insurance 
Week. This is especially noticeable in 
Philadelphia where a drive was started 
coincident with the drive, tying in with 
the publicity, and has been carried on 
since. The result is that nearly all 
offices are showing at least a big in- 
crease over last year. 

Fire men deciare that the loss ratie 
for the first half of 1936 will not be 
anywhere nearly as bad as they had 
feared. They say that they have been 
exceedingly lucky; that with the storms, 
blizzards and floods they should have 
had losses three or four times as high. 
They further say that while today the 
moral hazard is not a serious factor, it 
will be within another year or two, and 
that unless underwriters are careful as 
to the business they accept today they 
will find the moral hazard forcing the 
loss ratio up to unusually high levels 
in the next few years. 

Even though premiums appear to be 
off this year and losses somewhat higher 
than last year, insurance company execu- 
tives are not worried over the future. 
The feeling that business is decidedly on 
the up-grade, that nothing can hold it 
back, is prevalent everywhere. Execu- 
tives feel that it is only a question of 
time before increased values and pur- 
chasing power will make themselves ap- 
parent in an ever increasing premium 
volume. 





LEBBY’S BIG INCREASE 
The Los Angeles agency of the Mas- 
sachusetts Indemnity, William FE. Leb- 
by state manager for California, re- 
ports that for the year to June 18 
it has exceeded its entire premium in- 
come for 1935 by over 100%. The agen- 


cy specializes exclusively in the sale 
of accident and health insurance. 
Manager Lebby recently appointed 


Edward A. Brown & Sons of San Fran- 
cisco as general agents for northern 
California. Established in San Fran- 
cisco in 1875, this agency is one of the 
oldest on the Pacific Coast. 





LOS ANGELES STAG PARTY 
The Casualty & Surety Field Men's 
Association of Los Angeles held a stag 
party June 19 at which J. E. Tucker, 
special agent, Globe Indemnity, and 
president of the club, presided. 


E. L. BOYDEN’S 20TH YEAR 





Executive in Eastern Dep’t of Continen- 
tal Casualty Well Known on William 
Street; T. J. Reilly Promoted 

E. L. Boyden, assistant to the vice- 
president, Eastern casualty department, 
Continental Casualty, will start his twen- 
tieth year with that company on July 
1. Well known in William Street casu- 
alty circles, Mr. Boyden has been sta- 
tioned in New York for the past five 
years. Before that for fourteen years 
he was in the home office of the Con- 
tinental Casualty. 

T. J. Reilly, also of the Continental’s 
Eastern department, was recently pro- 
moted to be superintendent for casualty 
lines succeeding A. N. Traubvetter. He 
has been with the company for several 
years past and is well regarded. 





WESLEY M. ROE DEAD 





Manager of Ordinary Dep’t of Mass. 
Accident With Company Nearly 30 
Years; Highly Regarded 
Wesley M. Roe, manager of the Or- 
dinary department of the Massachusetts 
Accident of Boston and a director of 
the company, passed away a week ago 
from heart failure at his home in Ar- 
lington, Mass. His passing will remove 
from New England accident and health 
circles one of the best known and ablest 
underwriters in that territory. He was 

forty-nine years old. 

Mr. Roe joined the Massachusetts Ac- 
cident in 1907 and three years later was 
made assistant agency manager. He was 
appointed manager of the Ordinary de- 
partment in 1927 and elected a director 
a year ago. He is survived by his wife, 
a son and a daughter. Funeral services 
were held at the West Somerville Con- 
gregational Church last Saturday after- 
noon. 


B. T. SHEPPARD HONORED 

3en T. Sheppard, claims superintend- 
ent, Hartford Accident & Indemnity at 
Los Angeles, was elected president of 
the Trojan Club of the University of 
Southern California at the annual elec- 
tion June 13. He was formerly vice- 
president of the club. 


E. C. Greer and A. L. Pearson 
Promoted by Employers’ 


Elwin C. Greer and Arvid L. Pearson, 
both with the Employers’ Liability in 
Michigan territory, have just been pro- 
moted by Edward C. Stone, United States 
general manager and attorney for 
the Group. Mr. Greer from now on will 
occupy the position of associate resident 
manager of the Michigan department, 
succeeding the late C. F. W. Jacobsen, 
who died June 3 following an operation. 
Mr. Greer has long been associated with 
the Michigan department and recently 
has been acting associate resident man- 
ager. 

Mr. Pearson has been advanced to the 
post of assistant resident manager. For 
many years he has been affiliated with 
the casualty department in the Detroit 
office. Both these gentlemen will serve 
in their new capacities for the three 
companies of the Employers’ Group. 
They are well and favorably known to 
the insurance fraternity in Michigan. 


A. E. ADAMS SUCCUMBS 








Minneapolis Manager of American 
Surety Since 1911; One of Oldest 
Managers in Point of Service 
A. E. Adams of Minneapolis, Amer- 
ican Surety manager there since April, 
1911, succumbed June 13 from a heart 
attack, and in his death the company 
has lost one of its oldest managers in 
point of service. Funeral services were 
held June 16. He is survived by his 

wife and four daughters. 

Mr. Adams, Columbia University grad- 
uate, joined the American Surety thirty 
years ago after service with the New 
York Telephone Co. In 1909 he went 
out from the home office to Minne- 
apolis where he served continuously as 
manager up until his death. He was 
a lecturer on insurance subjects, a singer 
of no mean ability, and member of the 
Minneapolis Athletic Club. 


J. 1. SUBERS FLORIDA AGENT 

J. Innes Subers of Subers & Son, 
Bainbridge, Ga., has been selected by 
the Metropolitan Casualty and Commer- 
cial Casualty as state agent in Florida 
with offices in Orlando. 





Accident Death Rate In Home Soars 
With Less Work and More Leisure 


Unemployment, with its resulting in- 
crease in more hours spent at home by 
the unemployed, sent the accidental death 
rate in the home soaring to new highs, 
according to data just released by the 
Fidelity & Casualty. The latest 
able figures show that more than twice 


avail- 


the number of persons met accidental 
death in their own homes than were 
killed in accidents of all kinds in gainful 
employment. 

“That home is by no means as safe 
and secure a spot as many suppose is 
rather clearly indicated by the latest 
available figures showing that in 1934 
4,950,000 persons suffered temporary dis- 
abilities, 150,000 permanent disability and 
34,500 death in home accidents,” com- 
ments R. F. Cavanagh, superintendent, 
engineering department. The figures for 
last year when available are expected to 
be equally startling. 

“In deaths alone the total is only 1,500 
less than the record breaking motor 
vehicle death total of 36,000 for the same 
year. Few persons realize that deaths 
in home accidents alone are over three 
times the total number of those killed in 
action or who died from wounds in the 
Revolutionary War, the War of 1812, the 
War with Mexico and the War with 
Spain combined.” 

As has been the case in past vears, 
falls continued to account for 50% of 
the home accidents, most of them being 
attributed to slipping on floors or rugs, 


getting into and out of bed, and getting 
up from and down into chairs. In age 
group fifteen to sixty-four, falls account- 
ed for 35% of the accidents, while in 
the group of those persons over sixty- 
five, falls are charged with 77% of the 
total accidents reported. 

In a single state where the Depart- 
ment of Health has been engaged in 
making a detailed analysis of home ac- 
cidents over a period of some four years 
a careful study of the places where acci- 
dents most frequently occur in the home 
has been made, according to National 
Safety Council, and the figures as re- 
ported by that organization disclose that 
39% of the fatal falls occur in the bed- 
room, 21% in the living room, 16% on 
steps or stairs, 11% in kitchens, 6% in 
dining rooms and only 4% in bathrooms, 
the remaining 3% being in other places, 
such as in basements, on porches, etc. 

3urns, which rank next to falls as the 
major cause of home accidents, National 
Safety Council figures disclose, occur 
most frequently in kitchens, to which 
room 57% of the total are assigned. In- 
juries from burns are then scattered 
about the other portions of the home 
about as follows: 19% in living room, 
12% in bedrooms, 5% in bathroom, 3% 
in basement and 4% in the dining room. 

Insurance statisticians estimate that 
home injuries for the latest year in which 
data is available cause a wage loss of 
around $470,000,000, medical expense of 
$160,000,000 and a total economic loss of 
close to $640,000,000. 


Hi-Y Clubs Active In _ 
Safe Driving Movement 


ADOPT NATIONAL PROGRAM 





Get Support of Nat’l Bureau of C. & §. 
Underwriters; Distribute 40-Page 
Manual to Youths 





The Hi-Y Clubs, one of the oldest and 
largest youth organizations in the United 
States, will add their nation-wide 
strength to the movement for teaching 
good driving to youngsters of high 
school age. This was made known at a 
safety demonstration before the national 
organization of the clubs in Berea, Ky, 
this week with the distribution of a 
forty-page manual on safe driving en- 
titled “The Hi-Y on the Highway.” The 
manual was published by the national 
council of the Y. M. C. A. and the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. It will serve as a guide for 
Hi-Y Club action in every state. 

The objectives of the Hi-Y plan are 
fourfold, according to the manual: 

1. To cut down the number of accidents in- 

volving youth. 

To work out a driving code. 

To set up a school for young drivers. 

To influence parents and adult drivers in 
adopting safe driving procedures. 


> wh 


In achieving these objectives the Hi-Y 
Clubs hope to change the careless atti- 
tudes of youth toward driving, to im- 
prove actual driving skill and to take a 
proper part in the development of com- 
munity safety activity. 

The Hi-Y participation in the move- 
ment was launched two years ago in 
Bergen County, N. J., with the assist- 
ance of Dr. Herbert J. Stack, director 
of the National Bureau’s educational di- 
vision. The work in New Jersey was 
actively successful and as a result the 
Bureau was asked to develop a national 
program for the Hi-Y Clubs. This was 
completed last week. 

Another feature of the Berea meeting 
was the presentation of the National Bu- 
reau’s talking slide film, “Death Takes 
No Holiday,” by a living cast of Hi-Y 
members from New Jersey. Speaking 
through public address system amplifiers 
the boys read the lines of the script in 
synchronization with the pictures. The 
effect was excellent, observers said, and 
similar performances are planned by Hi- 
Y Clubs throughout the country. 





Zurich Drops Declaratory 
Judgment in N. J. Case 


Under a settlement before going to 
trial June 10 in Newark, N. J., Common 
Pleas before Judge James R. Erwin and 
a jury, Miss Ruth King, 16, and her 
parents, Joseph and Ida King of Bay- 
onne, accepted $5,000 in a suit against 
the Zurich General Accident & Liability. 

The records show a judgment for 
$10,000 resulted after a trial in Circuit 
Court before Judge Thomas Brown and 
a jury, January 10 last. At that time, it 
is recorded, the Zurich company dis- 
claimed liability under a policy issued 
to Ozer Arbitblit of Bayonne, in whose 
store, Miss King testified, she fell, suf- 
fering general injuries September 14, 
1931. 

It was also announced that with this 
settlement the Zurich will discontinue a 
Federal court suit started six weeks ago 
against Arbitblit and the Kings, seeking 
a declaratory judgment against them on 
the ground Arbitblit waited 448 days 
before reporting the accident instead of 
complying with an immediate notice 
clause in the policy. Jacob Schneider 
was counsel for the Zurich, while de- 
fense counsel were Jack Feinberg and 
Benjamin Baron. 


O’NEILL STOPS OFF ON COAST 
F. J. O'Neill, president, Royal and 


Eagle Indemnity companies, who has 
been visiting Hawaii on a vacation trip, 
stopped off at Los Angeles last week 
enroute East, then left for San Fran- 
cisco, going directly from there to his 
home office in New York. 








Capa 


The 
of the 
Justice 
the ne 
prise 
many 
ning | 
Buildir 
hind t 
admini 
gar He 
by the 
Feder 
ductiot 
was cc 
investi 
when 

Not 
crime 
half a 
expert 
hibits 
analys 
tory, f 
ably f 
able | 
withot 
letters 
amine: 
handw 
the w 
precis: 
ular n 
color 
of the 
by inf 
ders } 
hope 


Mr. 
for e 
impor 
it sho 
genui: 
alibi 
ten d 
who s 
som ¢ 
opinic 
to inv 
clues 
ink, e 

It \ 
tell a 
plaste 
to se 
print 
fashic 
point 
and | 
impor 
the lz 
haps 
but t 
porta 
It mi 
ter o 
tonic 
furni: 

Sor 
first 
times 


ticula 
tion | 
cal d 
put t 
Partn 





, 1936 


1 
nent 


GRAM 
>. & §, 


est and 
United 
n-wide 
-aching 

high 
mata 
ational 
‘a, Ky, 


ational 
he Na- 
ty Un- 
ide for 


an are 


lents in- 


ers, 
‘ivers in 


e Hi-Y 
3S atti- 
to im- 
take a 
f com- 


move- 
ago in 
assist- 
lirector 
nal di- 
y was 
ult the 
ational 
is was 


leeting 
ial Bu- 
Takes 
| Hi-Y 
eaking 
plifiers 
ript in 
. The 
id, and 
by Hi- 


Y 
Case 


ing to 
ymmon 
in and 
id her 
| Bay- 
against 
ability. 
nt for 
Circuit 


th this 
inue a 
ks ago 
eeking 





June 26, 1936 


————— 











“Behind the Scenes” In Crime Detection 


Told By J. Edgar Hoover’s Assistant 


Capacity Crowd in Federal Court Bldg., New York, Hears 
E. P. Coffey and Views Exhibit of Work Done in 
F. B. I. Laboratory; Using Lie Detector 


The Federal Bureau of Investigation 
of the United States Department of 
Justice has figured so prominently in 
the news recently that it was no sur- 
prise that a capacity crowd including 
many insurance men gathered one eve- 
ning last week in the Federal Court 
Building, New York City, to hear a “be- 
hind the scenes” talk by E. P. Coffey, 
administrative assistant to Chief J. Ed- 
gar Hoover. The program was arranged 
by the Federal Bar Association and the 


Federal Grand Jury Association, intro- 
ductions being made by Rob’t Daru, who 
was counsel to the United States Senate 
investigating committee a few years ago 
when it conducted a crime probe. 

Not only did Mr. Coffey tell about 
crime detection but he brought along 
half a dozen or more of his laboratory 
experts and filled several tables with ex- 
hibits of their work done by scientific 
analysis. The F.B.I. technical labora- 
tory, four years old, has done a remark- 
ably fine job and its facilities are avail- 
able to all law enforcement agencies 
without charge. On display were several 
letters which had been scientifically ex- 
amined to determine the identity of the 
handwriting. It was demonstrated how 
the work was facilitated by the use of 
precision rulers, a synchrisiscope, binoc- 
ular magnifiers, micrometer calipers and 
color charts. The secret writing in one 
of the letters was so perfectly exposed 
by infra-red photography that one won- 
ders how underworld operators can ever 
hope to escape detection. 


The Suicide Note 


Mr. Coffey told why the suicide note, 
for example, needs careful scrutiny. Its 
importance is often overlooked, whereas 
it should be at once determined if it is 
genuine or a fake. It may easily be an 
alibi for a murder, he said. There are 
ten document examiners in the F.B.I. 
who spent their entire day studying ran- 
som or extortion notes. In Mr. Coffey’s 
opinion this is a difficult type of crime 
to investigate and in order to get definite 
clues the examiner must study paper, 
ink, envelopes and even water marks. 

It was fascinating to hear Mr. Coffey 
tell about the moulage (moulding) and 
plaster reproduction work done and then 
to see on exhibit hands, an ear, foot- 
print and even a penknife, all realistically 
fashioned for record purposes. He 
pointed out that microanalyses of hair 
and textile fibres are an essential and 
important part of the technical duties of 
the laboratory staff. Human hair is per- 
haps not conclusive evidence in a crime 
but the speaker said it was often im- 
portant enough to be of great value. 
It might be a similarity of foreign mat- 
ter on the outside of the hair such as 
tonic used by the suspect which would 
furnish the needed clue, he explained. 
Some present probably learned for the 
first time that no matter how many 
times a blood-stained garment is wash- 
ed chemical analysis will show up the 
stain. As Mr. Coffey explained: “Blood 
'S typed, then broken down into eighteen 
sub-divisions which will lead ultimately 
to individuality in blood stains.” 

The FBI. laboratory besides con- 
ucting these technical investigations in 
current cases is also engaged in research 
a new techniques for the solu- 
. n of crime. Its technicians are par- 
lcularly interested at present in detec- 
tion of the lie by means of the mechani- 
cal detector, a system which has been 
Put to good use by insurance claim de- 
partments in the past few years. Mr. 


Coffey said that the lie detector while 
experimental shows great promise. 
F.B.1. Setup 

Presenting a picture of the wide-flung 
activity of the Federal Bureau of In- 
vestigation Mr. Coffey referred to its 
thirty-seven field offices strategically lo- 
cated throughout the United States, each 
of which operates under a special agent 
in charge, who in turn is responsible to 
the Washington headquarters. Each 
covers a specified territory but the work 
of all offices is coordinated. 

There are a total of 618 special agents 
or so-called G-Men although not once 
during his talk did the speaker speak 
of them as G-Men. There are no women 
investigators in the field but they are 
engaged in laboratory work. This writer 
was impressed by the fact that more 
than 83% of the F.B.I. special agents 
have had legal training or were expert 
accountants before entering the Bureau; 
that 78% hold university degrees; that a 
number of them speak fluently at least 
one of twenty-five foreign languages, and 
that prior to appointment they were 
engaged in nearly 100 vocations in the 
fields of science, education, industry and 
business. 

As to the accomplishments of J. Ed- 
gar Hoover’s staff here are the impres- 
sive facts and figures: 

1. During the fiscal year 1935, the cost of 
operating the Federal Bureau of Investigation 
was $4,626,518 while the savings and recoveries 
effected in cases in which the Bureau performed 
investigation amounted to $38,481,686. 

2. Ninety-four percent of the cases investi- 
gated, which were brought to trial, resulted in 
convictions. 

3. Sentences imposed totaled over 10,757 years. 

4. 1,030 Federal fugitives from justice were 
located. 

5. Through the identification division, various 
law enforcement officials were assisted in locat- 
ing 4,403 fugitives. 





J. W. RANDALL ON PROGRAM 





Travelers V.-P. to Address New Eng- 
land Agents on Retrospective Plan; 
Bair Keynoter; A. V. Miller, F. 

S. Dauwalter Also Speakers. 

The program of speakers for the big 
annual gathering of the New England 
Associations at Equinox House, Man- 
chester, Vermont, July 6 to 8, includes 
President Kenneth H. Bair of the Na- 
tional Association of Insurance Agents, 
who will deliver the main address; J. 
W. Randall, vice-president, Travelers, 
who has been invited to talk on retro- 
spective rating in workmen’s compensa- 
tion, and F. S. Dauwalter, director, new- 
ly created Business Development Office. 
Another speaker will be A. V. Miller, 
New York Herald-Tribune, president of 
the Insurance Buyers of New York, 
whose subject will be “What the Buyer 

Expects of the Agent.” 

At the get-together dinner July 6 the 
speakers will be President Bair, Gov- 
ernor C. M. Smith of Vermont, Francis 


J. DeCelles, Massachusetts insurance 
commissioner, and John A. Wright, 
humorist. 


Presiding officer at the convention will 
be Fred R. Smith, Haverhill, Mass., 
chairman of the New England advisory 
board, while A. B. White, Keene, New 
Hampshire, is chairman of the program 
committee. 





F. E. JONES DEAD 


Frederick E. Jones, 60, president of 
the Buckeye Union Casualty of Colum- 
bus, O., died recently. He was a brother 
of Judge Thomas A. Jones of the Ohio 

Supreme Court. 





Wr may be your key 


There are keys that unlock all doors . . . that bring new 


contacts, new associations, new peaks of profits. 


To over 6700 insurance men throughout America, those 


keys are symbolized by association with Standard of Detroit. 


This staunch, old, All-American stock company has, for 
more than 52 years, so served its policyholders that a nation- 
al reputation for fair, prompt treatment has grown steadily 


through the years. 


Standard protects more than a million persons; has paid 


over $147,000,000 in claims. 


Standard agents are justifiably proud of this record . . . are 
proud, too, of the complete cooperation extended by the 
Home Office . . . cooperation in the form of genuine help 


in obtaining interviews with prospects—and selling them. 


We are always interested in hearing from able insurance 
agents. Why not write and find out how Standard can pro- 


vide your keys to greater opportunities. 
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INSURANCE CO. OF 
NORTH AMERICA 


PHILADELPHIA 














CASUALTY 
FIDELITY 
SURETY 


Unquestioned Financial 
Stability « Unique, Con- 
venient Policies « Com- 
plete, Efficient Service « 
All Modern Coverages 


CAPITAL $1,000,000 


Combination Automobile 
Policy, Combination Resi- 
dence Policy and Complete 
Golfer’s Policy issued jointly 
with allied fire companies. 





Many Questions In Open Forum On 
Retrospective Rating In New York 


The Risk Research Institute luncheon 
meeting a week ago in Hotel Astor, New 
York, at which retrospective rating for 
large workmen’s compensation risks was 
the featured topic, was notable in several 
respects. It marked the assemblage of 
stock and mutual company representa- 
tives, agents, brokers, self-insurers and 
insurance buyers all in one room to hear 
a discussion of all factors, both favorable 
and unfavorable, of a subject in which 
they were mutually interested. This dis- 
cussion, led by John R. Blades, insur- 
ance advisor, was conducted in an im- 
partial and thoroughgoing manner. Upon 
the completion of Mr. Blades’ formal 
presentation of the proposed plan Wil- 
liam Leslie, associate general manager, 
National Bureau of C. & S. Underwrit- 
ers, complimented him upon its fair and 
intelligent handling. 


A. V. Miller Gives Institute’s Position 


A. V. Miller, New York Herald-Trib- 
une, vice-president, Risk Research Insti- 
tute, who made the introductory re- 
marks, also told in more detail than 
heretofore the role the Institute hopes 
to play in insurance activity. The sub- 
ject of retrospective rating, he pointed 
out, offered a worthwhile opportunity 
for the insurance buyers to render defi- 
nite assistance to the producers. He 
continued : 

“It permits them to get the viewpoint 
of the buyer, and while buyers’ groups 
as such do not for one moment con- 
template or propose to dictate to or 
usurp the functions of the producers in 
any respect, nevertheless there are 
things that Risk Research Institute can 
do which it might be felt in some quar- 
ters should be done by the producers but 
which they might hesitate to do because 
of the many angles involved. Our or- 
ganization can approach these problems 
and, in many cases, present them with- 
out embarrassment either to the pro- 
ducers or the companies.” 

John R. Blades made clear as he de- 
veloped his theme that his purpose was 
not to influence employers in the adop- 
tion or rejection of the retrospective plan 
which is optional. “Each of you must 
decide for yourself when the time 
comes,” he said. He stressed the fact 
that the final premium cost under the 
plan is not known until thirty months 
after expiration of the policy. Empha- 
sis was also put on the care needed in 
selection of the insurance carrier, look- 
ing not only to its financial soundness 
but to its reasonableness on the matter 
of “open claims.” This raised the ques- 
tion as to whether the carrier is liable 
if, after the thirty month waiting period, 
a case is reopened. The answer was 
“Yes, the insurance company holds the 
bag.” 

Mr. Blades’ chief point of criticism 
was in the retention of a minimum pre- 
mium under the plan. He explained: 
As it now stands the profit made by the 
carrier on risks that develop an actual 
retrospective premium smaller than the 
minimum premium would be used to pay 
the excess losses incurred on risks that 
earn the maximum premium. He said 
that this makes the good risks pay for 
the bad, which is the thing for which the 
experience rating plan is most condemn- 
ed and the retrospective plan was ex- 
pected to remedy. 


Leslie in Brief Response 


In brief response William Leslie of 
the Bureau said that if the minimum 
premium were eliminated the substitute 
for it, in his opinion, would be more 
burdensome. He admitted that the plan 
was not offered as a cure-all for the 
compensation probelm, adding that his 
own view coincided with that of Mr. 
Blades i. e., “it is a plan under which 
risks may carry a part of their insur- 
ance coverage and within limits measur- 
ed by minimum and maximum pre- 
miums.” Thus the insured can safely 








take care of his own losses up to a cer- 
tain point, he said. All in all, as the plan 
is now worked out Mr. Leslie thinks that 
its features are in reasonable balance. 


Many Questions in Open Forum 


When the meeting was thrown open 
for discussion the questions came thick 
and fast. The first, as to whether occu- 
pational diseases are included in the 
plan, was answered by Mr. Leslie who 
said: “Our opinion is that the plan is 
applicable to occupational diseases where 
they are inherent in the risks but that 
is a question which must be decided by 
the various state officials.” Many want- 
ed to know if the plan has been pre- 
sented officially to any state other than 
Massachusetts, and one man asked point 
blank: ‘When will this plan be made 
available to risks in New York State?” 
This was put to Leon S. Senior, rating 
board general manager, sitting up front, 
who said that the plan is now under 
consideration before the board but that 
before becoming effective it must be 
first passed by that body and then ap- 
proved by the Superintendent of Insur- 
ance. 

The question of commissions to the 
producer couldn’t be ducked, and it was 
revealed that the broker’s commission 
is paid solely on the original premium. 
Then it was explained that the plan con- 
templates the full rate of commission 
but on the minimum premium. In other 
words, said one observer, “you get the 
same rate of commission but not on the 
same amount of money as heretofore.” 

One man wondered whether any ma- 
chinery had been _ provided for arbitra- 
tion after the end of the thirty-month 
period in case of difference of opinion 
on the computation of losses between 
company and insured in determining the 
final premium. He was told that in 
Massachusetts the matter is left to the 
rating bureau which would probably 
grant a further extension of time under 
such circumstances. 

Another point raised was whether the 
National Bureau would urge its member 
companies to intensify on accident pre- 
vention service on retrospective rated 
risks. Mr. Leslie responded that the 
extent of such service was left entirely 
up to the individual company. The Bu- 
reau would not dictate. Still another 
query was whether any provision is made 
for application of the annuity principle 
(as in life insurance) if there were per- 
manent disability over a long period of 
years. Mr. Leslie explained that in New 
York State such cases are disposed of 
by the aggregate trust fund; that the 
annuity arrangement is a compulsory 
part of the plan but that all such cases 
go to the rating board for final disposi- 
tion. 





NEBRASKA CO. INSOLVENT 


Charles Smrha, Nebraska insurance 
commissioner, has been informed by Dis- 
trict Judge Hastings that the court has 
signed an order declaring the Midland 
Casualty Co. of Omaha, Neb., insolvent. 
The company is directed to turn its 
business over to the state insurance de- 
partment for liquidation. The order also 
declared the company was operating 
without permit or legal authority, not 
having been granted a license by the de- 
partment of insurance at the beginning 
of the year. 





John D. M. Hamilton, the dynamic 
new chairman of the Republican National 
Committee, in whose honor a big dinner 
was held at the Hotel Astor, N. Y., this 
week, is a lawyer by profession in To- 
peka, Kan., and has specialized in insur- 
ance practice. He has handled most of 
the malpractice cases brought against 
illegal practitioners by the Kansas Med- 
ical Society and was responsible for 
driving out of Kansas John R. Brinkley, 
the goat gland specialist. 














United States Fidelity & Guaranty Co, 
with which is affiliated 

Fidelity & Guaranty Fire Corp. 

Home Offices: Baltimore, Md. 
Rem op er RN TERE eae 
J. H. Awtry of Dallas 
First Re. Gen’l Manager 
STURHAHN TAKES PRESIDENCY 
Hartford Co. Being Refinanced; New 


Business in Sight; Bowes & Awtry 
Incorporated in N. Y. C. 











Reorganization program of the First 
Reinsurance of Hartford became known 
this week with the ratification by the 
board of directors of the action of its 
officers in entering into certain contracts 
which will mean a substantial develop- 
ment in the company’s business and 
which provides for an increase in capital 
of $500,000 and surplus of the same 
amount. 

The news also broke of the selection 
of John H. Awtry of Dallas, Texas, as 
vice-president and general manager of 
the First Reinsurance and his election 
to the board. C. F. Sturhahn, head of 
the Rossia, who is chairman of the First 
Reinsurance board, was designated to 
fill the office of president, vacant since 
the resignation of George E. Turner a 
few weeks ago. 

Mr. Awtry, well known for his wide 
experience and connections in the writ- 
ing of motor carrier insurance during 
the past ten years, is expected to give 
considerable stimulation to the business 
activity of the First Reinsurance. He 
has been at the head of his own agency 
in Dallas for several years past; before 
that he was connected with Markel Serv- 
ice, Inc., and is one of the biggest writ- 
ers of this class of business in the coun- 
try. A graduate of University of Texas 
Law School, Mr. Awtry was first in 
banking and then practiced law in Dal- 
las. As an attorney he became inter- 
ested in motor truck lines and _ soon 
found himself contacting with insurance 
angles. 

Formation of the New York corpora- 
tion of Bowes & Awtry, Inc., a few days 
ago attracted attention as it marks in 
a new agency tie-up Mr. Awtry’s asso- 
ciation with Jerome P. Bowes, president 
of Bowes & Co. of Chicago. Mr. Bowes 
is an expert in aircraft coverage and has 
also written a considerable volume of 
motor carrier insurance. He was a New 
York visitor early this week. Mr. Awtry 
is expected to arrive here by airplane 
fom the South today. It is learned that 
a contract of representation of Bowes & 
Awtry as exclusive agents for motor car- 
rier insurance has been entered into. 

Directors of Bowes & Awtry include 
Harold W. Rudolph and William R. 
Conklin, New York. 





New Comp. Book Out 


A book just out is “Administration 
of Workmen’s Compensation” by Wal- 
ter F. Dodd, a member of the Chicago 
Bar, who was professor of law at the 
Yale University Law School when _ the 
investigation upon which the book _ 1s 
based was started six years ago. The 
author has paid particular attention to 
conditions existing before the depres- 
sion began and to tracing the effect of 
the depression upon compensation ad- 
ministration. The study was conducted 
under the auspices of the legal research 
committee of the Commonwealth Fund 
of New York. 


TO DINE H. G. EVANS 

Harold G. Evans, newly elected execu- 
tive vice-president of the American Cas- 
ualty of Reading, will be tendered a din- 
ner and reception next Tuesday evening 
at the Reading Country Club. Many 
branch managers, special agents and lo- 
cal agents of the company will be present. 


















Ju 











ap THE EASTERN : 
[Ca~uattso| [.—"u re t 1) 
936 June 26, 1936 § Caxruatt UNDERWRITER —uret as Y}- Page 41 









































rn Organized 1875 


racts ACCIDENT AND CASUALTY INSURANCE COMPANY 
; and OF WINTERTHUR, SWITZERLAND 


— 111 JOHN STREET 
8, a8 NEW YORK 


First United States Branch 


ner a Staterrent January 22, 1936 


Ae ASSETS 

ness U. S. Treasury Bonds and Notes. . . . « «~ $1,390,291.54 
ona Ce eee kg 6k KK Oe ee! ee 484,505.00 
writ MM. kx ivawrexeesan Ce 
pr a a ee, ee a ee 16,519.07 
nter- CobinMesie. «6 «6 st ee te oe ee + TORR 


an $3,065,940.30 


pora- All Securities taken at Market Value January 22, 1936. 





ident | LIABILITIES 

Voluntary Contingency Reserve . . . « « +» $ 565,940.30 
\wtry Statutory Deposit, New York . 850,000.00 
4, | Net Surplus above Deposit . . 1,650,000.00 





Surplus to Policy Holders . . . . - + ~ 2,500,000.00 
de: $3,065,940.30 








ation NEAL BASSETT 
Wal- 


jicago United States Manager 
t the 


n the 111 JOHN STREET, NEW YORK 
ok is 
The 
on to 
-pres- 
ct O 
1 ad- 
lucted 
earch 
Fund 



































xecu- 

Cas- 
1 din- 
ening 
Many 
id lo- 
esent. 















































a 
THE EASTERN 
UNDERWRITER 










June 26, 1936 














On the Production “Firing Line” 








N. Y. Fidelity Bond Production 
Campaign to Be Launched Sept. 17 


The forthcoming Fidelity Bond Pro- 
duction Campaign next fall in New York 
City is rounding nicely into shape and 
gives every indication, according to Mar- 
tin W. Lewis, chairman of the New York 
City committce, of being a complete suc- 
cess. Chairman Lewis made known this 
week that the committee on arrange- 
ments has secured the use of the Great 
Hall in the New York Chamber of Com- 
ments has secured the use of the Great 
a series of lecture meetings will be held. 
The schedule is as follows: 

1. Thursday, September 17: 

Introduction of subject and schedule 

talk; Outline of field to cultivate 
and harvest. 
Wednesday, September 30: 

Outline of cover and how it applies. 
3. Thursday, October 15: 

Selling fidelity. 
4. Thursday, October 29: 
Selling fidelity and developing pros- 
pects. 


tN 


The speakers’ committee will report to 
the chairman covering the speakers for 
these various meetings at an early date. 
The sales committee is working on a 
program and an important announcement 
will be made shortly. The advertising 
committee is preparing literature and it 
is anticipated that distribution will be 
made in the near future. 

The committee on brokers’ activities 
calls attention to the importance of en- 
listing the cooperation of insurance 
brokers. The committee feels that this 
can best be done by asking each mem- 
ber of the club to instruct the members 
of his staff in the purposes of the cam- 
paign and arouse their interest in it to 
the end that every broker who comes 
in contact with the various metropolitan 
offices in the next several months will 
be told about the campaign and will be 
asked to support it by his interest and 
presence at meetings when they take 
place. 


Successful Outing Held by 
A. & H. Club of New York 
The annual outing of the Accident & 

Health Club of New York, held last Sat- 
urday afternoon at Robin Hood Inn, Up- 
per Montclair, N. J., was an outstand- 
ing success, a large crowd attending. The 
entire program was in outdoor sports 
including baseball, golf, tug of war and 
sack race, and prizes were given to both 
the winners and losers. But the losers 
got lollypops. 

Edward H. O’Connor, United States 
Casualty, who is governing committee 
chairman of the Bureau of Personal A. 
& H. Underwriters, who participated in 
all of the sports, reported that he was 
“anchor man” for the winning side in the 
tug of war but all he got for his trouble 
was a large sized lollypop. The only 
near casualty was when Lou Muller fell 
at the close of the sack race and bruised 
his face. Dinner was served in the early 
evening. 

The affair was well planned in ad- 
vance by A. H. Schroeder, Ocean Ac- 
cident, chairman of the committee on 
arrangements, who showed good general- 
ship in holding the crowd together. 





Rob W. R. Coe of $400,000; 
Johnson & Higgins Chairman 


One lone burglar early Wednesday 
morning broke into the palatial Long 
Island home of William R. Coe, a noted 
sportsman and chairman of the board of 
Johnson & Higgins, New York insurance 
brokerage house, and made a clean get- 
a-way with more than $400,000 in cash 
and jewels. One item alone—a $300,000 
pearl necklace—put the robbery in the 
record-breaking class. The only clues 
left were muddy footprints outside and 
a hole hacked in a screen door leading 
to Mr. Coe’s bedroom. 

This daring theft, furnishing as it does 
an excellent argument for burglary in- 
surance, is all the more significant when 
it is considered that there were some 
forty-one servants in and around the 
Coe estate as the burglar worked undis 
turbed. 

Noel Scaffa, the jewel detective, rep- 
resenting the Federal Insurance Co., in- 
surers of the stolen articles, joined the 
search upon news of the loss. 


OBSERVING 70TH ANNIVERSARY 





Hartford Steam Boiler Also Holds An- 
nual Managers’ Conference; President 
Corson Reviews History of Company 
There were big doings in the home 

office of the Hartford Steam Boiler In- 

spection & Insurance Co. this week as 
it marks the seventieth anniversary of 
the company as well as the annual gath- 
ering of managers in Hartford. Among 
the guests is H. N. Roberts, president of 
the Boiler Inspection & Insurance Co. of 

Canada, a subsidiary of the Hartford 

Steam Boiler, which was acquired in 

1907 and observed its sixtieth anniver- 

sary last December. Also attending are 

John K. Byrne, secretary, and Harold 

Mudge, manager of the Montreal office. 
The history of the Hartford Steam 
Boiler, the first casualty insurance com- 

pany in the United States, was reviewed 

briefly by President W. R. C. Corson. 
The company has just declared its reg- 

ular quarterly dividend of forty cents a 

share payable July 1 to stockholders of 

record June 22. 


FRED BENJAMIN’S NEW POST 

Fred Benjamin, at one time with the 
Commercial Casualty and Metropolitan 
Casualty, has joined the American Cas- 
ualty in its home office industrial ac- 
cident and health department. 
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FORUM ADOPTS NEW NAME 





Now the Casualty Underwriters Forum 
of N. Y.; New Constitution, Too; 
Membership Increased 
A brand new constitution was adopted 
at the final spring meeting of the Lia- 
bility Underwriters Forum of New York, 
held Tuesday in the Aetna Life audi- 
torium, 100 William Street. The organ- 
ization when it was formed concerned 
itself with O. L. & T. insurance prob- 
lems but because its scope has been 
broadened to embrace automobile and 
compensation lines, it was decided to 
change the name to the Casualty Un- 
derwriters Forum. Another important 
change in the constitution is that the 
terms of president and vice-president 

are limited to two years. 

Under the leadership of B. W. Grif- 
fiths, Ocean Accident, president and 
organizer of the forum, the membership 
has had a rapid growth and now every 
stock casualty company doing business 
in New York is enrolled as well as the 
principal mutual carriers. In July the 
annual directory of members, both by 


company and individual, will be pub- 
lished. 
Another forward-looking step is a 


letter to all of the membership on the 
suggestion that full information be given 
when corresponding with another com- 
pany about the experience on a risk. 

G. Gunther, Employers’ Liability, 
is chairman of the nominating commit- 
tee for the election of officers which 
will come next November. 





N. Y. CITY’S SAFETY RECORD 


New York City continues in the lead 
among cities of more than 500,000 pop- 
ulation in the reduction of traffic fatali- 
ties, according to Police Commissioner 
Lewis J. Valentine. For the first five 
months of 1936 there are ninety-three 
fewer deaths, 1,912 fewer persons in- 
jured and 1,588 less traffic accidents than 
in the corresponding period last year, 
he reports. 

_ This represents a reduction of 24% 
in deaths, 14.5% in injuries and 14% in 
accidents. 





DEATH OF L. C. EVANS 


Lawrence C. Evans, manager and sec- 
retary of the London & Lancashire 
Guarantee & Accident of Canada, passed 
away in an Ontario hospital a week ago 
as the result of injuries sustained when 
in an automobile crash recently. 
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FIDELITY AND SURETY BONDS-CAPITAL $1,000,000 
Cc. W. FRENCH, PRESIDENT 
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Net Saving of 34.8% | 


Insurance and Banking Commis- | 
sioner Carl K. Withers of New Jer-| 
sey reports that a net saving of 34.8% 
in general administration expenses 
has been accomplished in handling 
the affairs of insurance companies 
taken over by the Department. He 
attributed this saving to the estab- 
lishment within the Department of a 
division of conservation wherein the 
administration of all companies | 
“taken over” has been centralized, 
Mr. Withers gave an _ encouraging | 
report on the results in the liquida- 
tion of the New Jersey F. & P. G. 
and said that its cash on hand to 
pay creditors is in excess of $1,000,- 
000. There now remain about $10,- 
000,000 of claims against this com- 
pany in various stages of adjudica- 
tion. 








TRIBUTE TO A. E. FORREST 

A splendid tribute to A. E. Forrest, 
president and founder of the North 
American Accident of Chicago, was paid 
on Founder’s Day, June 16, by the en- 
tire staff. This year is the fiftieth an- 
niversary of both the company and Pres- 
ident Forrest and a “round-up” party 
is being planned for the fall at the home 













office. 


Approve O. D. Rates 


(Continued from Page 36) 





such rates also held the interest. They 
follow : : ’ 

Removal of Specifie Occupational Dis- 
ease Rate. Subject to the approval of 
the board, the specific occupational dis- 
ease rate for certain classifications may 
be removed if the raw materials, proc- 
esses or products producing the hazard 
are not present in the particular risk. 
Approval of the board for such removal 
shall apply only for one policy period. 
Each succeeding policy period shall re- 
quire new approval. ; 

Modification of Occupational Disease 
Rates. Subject to the approval of the 
board, a specific occupational disease 
rate may be authorized for any partic 
ular risk, however classified, or the spe 
cific occupational disease rate may be 
modified for any particular risk where 
the hazard of exposure to occupational 
disease justifies such provision or modi 
fication. Any risk for which a specific 
occupational disease rate is authorized 
shall be subject to the rules of this sec 
tion. 

Ex-Medical and Merit Rating. Specific 
occupational disease rates are not sub 
ject to reduction for the elimination of 
the obligation to pay statutory medical 
aid. Specific occupational disease rates 
are not subject to modification on ac 
count of schedule or experience rating. 





New O. D. Endorsement 


Superintendent Pink has just approved 
the following occupational disease pre 
mium endorsement to be used on out- 
standing, new and renewal O. J. policies 
as of June 6. 


rates stated in the Schedule below. The pre 
mium determined in accordance with the pre 
visions of this’ Endorsement is subject otherwist 
to all the terms of the Policy. 
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“But a still more wonderful conjurer fashioned for himself a mighty 
“> - thing that was lead intermixed with a black matter like pitch, and fingers 
sien that it employed with such incredible speed and dexterity that it would 
——|! have no trouble in writing out 20,000 copies of the Koran in an hour; 
| and this with so exquisite a precision, that in all the copies there should 
%o = not be found one to vary from another by the breadth of the finest hair. 
ver! Fan The thing was of prodigious strength so that it erected and overthrew 


the mightiest empires at a breath, but its power was exercised equally for 


f 34.8% : 
evil and for good. 


xpenses 
andling 


npanies eiieeseane a Sie ag 
Ridiculous!” said the King. 


estab 
chi he Thus Edgar Allen Poe described the printing press in The Thousand and 
eal Second Tale of Scheherazade. 
quis Today we buy over thirteen billion copies of newspapers each year and 
and t spend more money for them than for all other forms of reading matter. 
“ $10 Our habit of reading newspapers is one of the latter day phenomena. 
a Gutenberg dedicated his invention, the printing press, to the Church. . 
iid To print a book without first submitting the manuscript to the Censor and 

Forse securing a license was a crime punishable by death! 
vas pa Little wonder that the first book printed was the Bible! 
ieth an- In 1441 the past was a cemetery with hardly an epitaph. The lips of the 
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human race were all but sealed. 





Printing gave pinions to thought. It preserved ideas. It bequeathed to the 
future the riches of man’s brain, the wealth of his soul, the expansion of his 
industrial genius. Printing has given us a fast moving civilization. 
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nae The human history of insurance service is written in black ink with lead 
slugs—printing. It is reflected and forecast in the printed paper you hand 

your client—the insurance policy. The statement you render on the first 
onal dis- 


ons may of the month is printed. Your advertising is printed salesmanship. 


Is, proc: . eae , ‘ : 
» hazard &f We use the printed word to invite you, if you are considering a new casu- 
lar risk. ; F : b f a 

pb alty and surety representation, to inquire about our franchise. 
r period. ‘ E me : : 
shall re- Like the after-dinner speaker's last words—“We leave you with this 
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Traveling in Circles 
or Farther Ahead 


Each Month? 


SUCCESS in the insurance business does not 


come without specialized knowledge, intelligence 


and persistent effort. Of the three factors, how- 


ever, specialized knowledge is the more necessary 


for noteworthy achievement. The agent who 


simply covers the same ground this month that 
he did last month will be far outdistanced by the 


producer who keeps abreast of the times and 


continually expands the scope of his activities. 


The 4tna’s Casualty and Surety 
SALES COURSE 


This organization features a_ well-rounded 
educational program available to all its represen- 
tatives. The Home Office Sales Course, for in- 
stance, provides an unequalled opportunity for 
ambitious A®tna-izers to spend five profitable 
weeks equipping themselves as qualified insurance 
advisors. Practical instruction under men who 
are experienced in insurance selling, 

a carefully planned course of study, 
and contact with many Home Office 
executives combine to provide com- 


It pays to be Atna-ized! 





plete and up-to-date information regarding policy 
forms and to develop a modern sales technique. 
Nearly a thousand men have already com- 
pleted this course and are enthusiastic boosters 
for it. Scores of applications are on file for suc- 
ceeding classes scheduled during the Fall and 
Winter. Any A®tna general agent or branch 
office can give further information 
regarding this Sales Course or inquiries 
may be addressed to the Home Office 

at Hartford. 


It pays to be an Aitna-izer! 





THE ATNA CASUALTY & SURETY COMPANY 


affiliated with 
THE ATNA LIFE INSURANCE COMPANY — THE STANDARD FIRE INSURANCE COMPANY 
THE AUTOMOBILE INSURANCE COMPANY OF HARTFORD, CONNECTICUT 
































